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Marketing Code for the Middle West 
Drafted at Chicago Conference 


NOTHER marketing code 
A was launched by dele- 
gates from major com- 
panies, independent refiners and 
trade associations of jobbers 
and retailers, in conference here 
Feb. 5, 6 and 7, on invitation of 
12 Mid-Continent refiners. 

This proposed voluntary, re- 
gional code was shaped from re- 
ports of six sub-committees and 
“adopted without dissent by 
representatives from each 
branch of the industry” accord- 
ing to the statement of the 
chairman of the conference. 

The code, redrafted in word- 
ing only by a committee imme- 
diately at the close of the meet- 
ing, has been sent to all repre- 
sentatives at the conference. 
They are to present the code to 
their individual companies, in 
case of the integrated and the 
refining companies, and to their 
associations, in the case of rep- 
resentatives of associations, and 
to ask for expressions endorsing 
the code. 

February 27 a committee, 
consisting of representatives of 
all marketing factions, is to con- 
vene in Chicago to appraise the 
reaction of the marketing indus- 
try in the middle western states 
to the proposed code. 

If a substantial portion of 
midwestern marketers has en- 
dorsed the proposed code then 
the committee is to present the 
document to the Federal Trade 
Commission for approval, 
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By E. L. Barringer 
N. PLN. Staff Writer 


This proposed regional code is 
Similar, in its provisions, in 
many respects, to the proposed 
national marketing code sub- 
mitted to the industry last sum- 
mer. 

To the rule on selling below 
cost in the national code is add- 
ed this provision in the proposed 
regional code: ‘In applying 
this rule to those engaged in 
more than one branch of the in- 
dustry, only those costs applica- 
ble to their marketing activities 
shall be considered.” 





Special Notice 


If vou got a damaged copy of 
the Public Educational Issue of 
Feb. 5 please let us know and 
we will send you a new one at 
once and with our apologies for 
having inconvenienced you. We 
had trouble with one of the 
presses in the early part of the 
run and the pressman did not 
watch carefully enough to throw 
out all the damaged sheets. We 
tried to catch them on a later in- 
spection but know that we failed 
in some cases but the trouble is 
we can’t tell who got the dam- 


aged copies. So if you are one 
will you please let us know at 
once. 


Warren C. Platt, Editor 











The proposed regional code 
also carries a provision against 
delivery of petroleum products 


from refineries, terminals or 
bulk plants to a retailer, in 


equipment owned or operated by 
the retailer. It does not carry 
a provision setting forth where 
code provisions do not apply, as 
is contained in the proposed na- 
tional code. 

It also includes a long sec- 
tion on administration, in which 
representation of all marketing 
factions is provided on code com- 
mittees. The nature of such rep- 
resentation is defined as well as 
the duties of representatives. 

While last week’s conference 
was initiated by 12 independent 
Mid-Continent refiners, a jobber 
presided as permanent chair- 
man, a retailer as permanent 
secretary. Jobber delegates, 
while not assuming leadership 
as to tne program to be fol- 
lowed, provided the opposition 
that directed the course of the 
conference. 

Activities of jobber delega- 
tions repudiated leadership of 
the industry’s two previous code 
endeavors, and confined the con- 
ference to consideration of a re- 
ional code. 

The six sub-committees that 
actually wrote the reports to be 
shaped into a code consisted of 
one representative of nine dif- 
ferent factions in marketing. 
These factions were jobbers, 
majors, retailers, co-operatives, 
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non-integrated independent re- 


integrated independent 
refiners, trackside, wholesale 
carlot marketers, and individ- 
ually branded jobbers. 


finers, 


Before getting down to the 
actual business of even consid- 


ering a code, the conference re- 
jected the leadership of C. E. 
Arnott, vice-president of the 
Socony-Vacuum Oil Co. and 
sponsor of a national marketing 
code promulgated by the late 
marketing sub-committee of the 
Planning and Co-ordination 
Committee. 

Mr. Arnott withdrew his name 
immediately after jobbers from 
several states had made plain 
tueir unwillingness to accept 
him as chairman of the confer- 
ence. Outside the meetings, 
many jobbers said they consid- 
ered the situation unfortunate, 
that the conference called by 
refiners should offer for chair- 
man aman whom they hold has 
not considered their interests in 


the work of drafting the pres- 
ent proposed national market- 
ing code. 


The maneuvers for chairman- 
ship in which refiner and retail- 
er delegates opposed jobber del- 
egates, evidently cleared the at- 
mosphere in snapping the ten- 


sion and for the remainder of 
the conference dissension was 


relatively slight among the vari- 
ous factions in marketing. <A 
jobber, P. J. Schroeder, Petro- 
leum Service Co., Minneapolis, 
was finally made the permanent 
chairman. 

Jobbers were firm in keeping 
the conference to consideration 
of a regional code, after perma- 
nent officers were selected. That 
a code should be considered was 
approved quickly by the confer- 
ence, Then the program moved 
on to the next item on the agen- 
da committee’s report, prepared 
at a meeting the day before the 
conference opened. This was 
whether such a code should be 
national or regional. 

B. L. Majewski, Deep Rock 
Oil Corp., suggested the build- 
ing of a regional code, then if a 
national code was not forthcom- 
ing within a reasonable time, to 
go forward with the regional 
code. He moved that the confer- 
ence proceed with a code, plac- 
ing in such a code those items 
the region deemed _ desirable 
and necessary. 

Jobber opposition to the con- 
sideration of a national code 
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was voiced by Elwin E. Hadlick, 
president of the Northwest Pe- 
troleum Association, on the 
grounds that the invitation had 
been extended to consider a re- 
gional code, and that the North- 
west association had authorized 
delegates to attend a conference 
for that purpose. 

Retailers were placed on rec- 
ord as favoring consideration of 
a national code by Wilmer R. 
Schuh, president of the National 
Association of Petroleum Re- 
tailers. N.C. Beim, president of 
the W. H. Barber Co., Minneap- 
olis, then reminded the confer- 
ence that delegates were present 
to consider a regional code. 

The issue was plaed before 
the conference, the regional 
code won, and the meeting pro- 
ceeded to place suggested items 
for a code before various com- 
mittees, which were to report 
back to the floor. 

The third, and final, dissen- 
sion of jobber delegates came at 
the close of the conference, on 
how the sub-committee reports 
were to be handled in shaping 
tnem into a code. The issue was 
raised on the final conference 
day, before sub-committee re- 
ports had been accepted. Re- 
ports were available and were 
read at a meeting the previous 
evening, but were not up then 
for discussion. 

A plea for prompt action on 


getting a code adopted was 
made by Mr. Majewski. ‘‘There 


are some who never will follow 
leaders, so why not go ahead?” 
he asked. 

Paul E. Hadlick, secretary of 
the National Oil Marketers As- 
sociation, spoke against the con- 
ference delegates approving a 


code on the spot, suggesting 
that jobpers have the same 


rights as major company execu- 
tives to take the code back to 
their people for final considera- 
tion. 

J. W. Carnes, vice-president, 
Sinclair Refining Co., advised 
taking the code home for recom- 
mendations, announcing that 
was his position with reference 
to his company. 

The conference decided to 
bring up sub-committee reports 
for approval, then to consider 
how to handle the reports. Af- 
ter all reports were accepted 
without uissent the conference 
accepted motions made by Mr. 
Hadlick, seconded by Mr. Ma- 
jewski, resulting in the adop- 





tion of the code by the confer- 
ence, the representatives to then 
take it back to their principals. 

Copies of the proposed code 
are being sent to marketers this 
week, and the committee has 
asked for replies by Feb. 24. The 
committee is to meet Feb. 27, 
to review the replies. The mo- 
tion did not state a specific per- 
centage of the industry that 
would be required to approve 
the proposed code, except that it 
was to be a substantial portion, 
before presentation to the Fed- 
eral Trade Commission. 

The conference opened Feb. 
5, called to order by L. A. 
O’Shaughnessy, Globe Oil & Re- 
fining Co., Minneapolis, as chair- 
man of the Independent Refin- 
ers Committee, and temporary 
cuairman of the conference. 

Then, as also chairman of the 
nominating committee, Mr. 
O’Shaughnessy offered its re- 
port on permanent officers. 
These were Mr. Arnott, chair- 
man; Mr. O’Shaughnessy, vice- 
chairman; Elwin Hadlick, secre- 
tary; J. Lawrence Hill, Roches- 
ter, N. Y., retailer, assistant sec- 
retary. Mr. Majewski seconded 
the motion to accept the report. 

After considerable specula- 
tion on who would be permanent 
chairman, indulged in by job- 
bers before the conference op- 
ened and in conferences the pre- 
vious night, jobbers were pre- 
pared with their slate. Elmer 
H. Pedley, D. B. Pedley & Son, 
Kenosha, Wis., rose to accept 
three of tne nominating commit- 
tee’s proposed officials, but nom- 
inated C. O. Beroth, Acme Pe- 
troleum Co., Chicago, for chair- 
man, 

In quick succession jobber 
delegates rose to second the 
nomination of Mr. Beroth in this 
order: Roy Fisher, Argo Oil 
Corp., Detroit, for Michigan; 
Louis J. Scheidt, Power-Plus Oil 
Co., Columbus, for Indiana; 
2aul Sweney, Sweney Gasoline 
& Oil Co., Peoria, for Illinois; A. 
L. Lommel, Bartles-Shepard Oil 
Co., Waterloo, for Iowa; J. H. 
Middleton, Pike County Oil Co., 
Bowling Green, for Missouri; R. 
J. Coughlin, Westland Oil Co., 
Minot, for North Dakota; O. D. 
Corey, Corey Fuel & Oil Co., Lin- 
coln, for Nebraska; P. J. 
Schroeder, Petroleum Service 
Co., Minneapolis, for Minnesota; 
and A. J. Moser, Milwaukee 
Badger Oil Co., Milwaukee, for 

(Continued on page 18) 
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Where Price Cutting is a Public Record 


By Warren C. Platt, Editor 


IDS for the second quarter's requirements 
of fuel oil and gasoline of the federal gov- 
ernment departments purchased through 

the Treasury Procurement Division will be 
opened next week. 

We imagine that about 98 per cent at least of 
the oil industry will join with us in hoping that 
the executives of some of these great oil compa- 
nies who are prating much about price cutters and 
back door prices, have been spending a few min- 
utes this past week in their sales department, or 
whatever department it is that makes up their 
bids for this business. 

If these executives have been in this particu- 
lar price figuring department then the industry 
can rest easy, we are sure, on the oft-made as- 
sertions of these men that they do not believe, 
nor indulge in, unprovoked price cutting and 
that, therefore, the bids they will submit next 
week will bring the prices to the government 
back to where they should be, one of reasonable 
profit to the industry and in line with prices to 
all other large buyers. 

Of course if these gentlemen have not had 
time to get down to see how this department 
works which figures. out prices on government 
business, nor even to telephone, we can undoubt- 
edly expect another quarter of ruinously low 
prices to the government, that is-if these depart- 
ments use the same basis of figuring as they have 
in the past. 

Passing by previous prices to the government, 


those for this present quarter made by the lead- 
ers of the industry, if persisted in, will wreck 
the price structure all over the country. Prices 
cannot be made to the government, nor anyone 
else, lower even than those at which the jobber 
buying in much larger bulk can get his supply, 
without affecting the whole price structure. 
Some of these government prices were not only 
less than the jobber could buy at but they would 
not even represent a profit to the supplier, pro- 
viding the company charges itself the market 
price for crude. Any other large buyer, who is 
worth his salt, will certainly hamstring the oil 
companies for similar prices until he gets them. 

The big companies cannot blame the independ- 
ent jobber for these prices because the latter 
can’t come within ten miles of them, unless they 
are protected by a marginal contract good for 
zero and less. 

This is a big company party and if the big 
fellows put their feet on the table cloth, wipe 
their knives on their hair and spit in the soup, 
they certainly have not much ground to stand on 
if a dealer or a jobber does a bit of cutting with 
a particular friend close under the canopy. The 
cutter and the recipient aren’t going to say much 
about it, at least they are not going to tell the 
government about it and put it in the paper for 
every one to see. 

There’s quite a gang standing outside the 
plate glass window these days, watching how the 
big boys eat in their nice, fine club. 


“We Fear the Greeks Bearing Gifts— 


HAT’S behind all this activity of the coal 
people on behalf of the latest Disney Oil 


Bill? We hear that they are holding meet- 
ings and planning to enlist ‘other’ inter- 


ested industries” in bringing pressure on Con- 
gress to pass Disney’s bill to limit oil imports 
and increase the oil ‘‘tariff’’ to 42 cents a bar- 
rel. 

Why this sudden desire of Coal to help Oil? 
Certainly, in the past the coal people have given 
every indication that they regard themselves as 
competitive ‘‘enemies’’ of the oil industry. 

It reminds us of that ancient story about the 
citizens of Troy accepting a gift (a wooden 
horse, I think it was) from their enemies, the 
Greeks, and then waking up to find that unbe- 
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known 
vader. 

Let’s dig around a bit and see if we ought not 
to be suspicious of this ‘‘aid’’ from the coal 
people. 

Turn back our pages to March of last year. 
There, that’s it—‘*FUEL OIL TAX SUGGESTED 
BY COAL PEOPLE, AUTHOR ADMITS.” Read 
how Congressman Lloyd proposed to ‘‘equalize 
competition’’ between coal and oil as heating 
fuels by taxing all fuel oil and diesel oil 0.5 
cent a gallon. He said at the time that John 
L. Lewis, president of the powerful United Mine 
Workers, was backing the bill. (Incidentally, 
that tax bill is still alive—pending in the Ways 
and Means Committee, even though its author 


they had opened the gates to the in- 
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is dead.) Then, go back to our August issues 
when the Senate was considering the Guffey Coal 
Bill and a coal-state senator offered an amend- 
ment which would tax all oil produced in the 
United States 21 cents a barrel, saying that coal 
should not bear the whole burden of the pro- 
posed law. 


Then tune in on Washington just before Con- 


gress convened. Hear the talk that the coal 
people want to amend the Guffey Law so as to 
make it apply to oil (which would be placing the 
oil industry under Secretary Ickes again), and 
the reports that they want to tax oil to ‘“‘equal- 
ize competition.’”’ Hark back to that coal meet- 
ing in Pittsburgh where it was suggested that 
fuel oil be taxed 3 cents a gallon and natural 
gas 5 cents a thousand cubic feet to enable coal 
to compete with these fuels. 

And now back tothe present. See the activity 
of the coal people. They held a meeting sev- 
eral days ago in New York to line up back of 
the Disney Bill ‘‘every other industry related 
directly or indirectly and interested in helping 
the coal industry save tonnage.” They are urg- 
ing all their allies to contact their congressman 
and have them support the bill. They are try- 
ing to get the railroads into the fight. 

Now, do you think that the coal people are 
doing this to protect oil refiners and marketers 
of the United States from a “flood of foreign 
oil’’? 

They talk about “saving tonnage for the coal 
industry.’’ That’s the axe they are grinding. 
To put it another way—what they really intend 
is to take away from the oil industry as much 
of the market for heating oil as they can, and 
by whatever means there is at hand. 

The coal people would like to see the price 
of fuel oil pushed so high that the householder, 
and the industrial user, too, would be inclined 
to take out his oil burner and use coal. The 
best way to do this, they think, is to pile taxes 
on oil so that the price, as compared with coal, 
will make the consumer forget oil heating’s ad- 
vantages in convenience and cleanliness. 


The talk about the coal people trying to get 
oil under the Guffey Law and their other moves 
to “equalize’’ competition with oil as a fuel has 
died down recently. Perhaps, they recall the 
strategy of the ancient Greeks. The Disney Bill, 
coming as it does from an oil-state congressman, 
may look to coal people like a good stalking 
horse for their more ambitious plans to tax all 
oil, both domestic and foreign. 

Let no one underestimate either the strength 
or the strategy of the Coal Lobby, backed by the 
mine workers’ union (which has just pledged its 





support and money to the re-election of Presi- 
dent Roosevelt). Any group that can force the 
President of the United States to jam the Guffey 
Coal Law down Congress’ throat must be power- 
ful. Many in Congress believed the Guffey Bill 
unconstitutional because of the NRA decision. 
They balked but from the White House went 
orders to disregard their doubts about its con- 
stitutionality and pass the bill. They did. 

With a team as powerful as the coal group, 
there’s always the danger that they might take 
the ball away and run up a score for themselves. 

Regardless of the merits of the Disney Bill, 
the oil industry should be extremely wary of 
soliciting or accepting the support of its com- 
petitive enemy—Coal. 


A Theft of Public Money 


It is one thing for the government at Wash- 
ington and elsewhere, supported by public taxes, 
to take a few minutes off every once in a while 
to pat the co-operative movement on the back. 
That is like kissing babies for votes. But when 
the government undertakes to take the public’s 
money to set up a revolving fund for general 
loans and to provide a bank for the co-ops. then 
it is something else, which can best be summed 
up as theft of public money for vote buying pur- 
poses and nothing else. 

Such a proceeding is proposed in a bill by a 
congressman from California. Maybe he has 
just tossed it in to have something to talk about 
and to get a better standing back home. But 
the oil industry should look on it this way; that 
money would be taken away from privately 
owned oil companies, money that belongs to its 
stockholders and employes, to set up price-cut- 
ting competition, not only to originate that com- 
petition but to nurse it along with loans that 
the competition would not be entitled to get on 
an ordinary banking basis. The privately owned 
companies would not be allowed these banking 
terms because they would have to content them- 
selves with continuing to do business with un- 
subsidized private bankers. 

To the present owners of that money which 
would be taken from them and loaned to price- 
cutting competitors who seek their destruction, 
the operation undoubtedly appears as plain theft, 
the penalty for which is time in the penitentiary. 

Ordinary fair play would suggest that the 
owners should have something to say about the 
use of the money: but that is not the idea of so 
many of these folks who are rattling around in 
high places these days. 











Gas Line to Nebraska 


TULSA, Feb. 7.—The Re- 
publican Valley Gas Co. has 
been organized by E. L. Fisher, 
former vice-president and gen- 
eral manager of the Northern 
Natural Light & Power Co., to 
supply gas to Nebraska com- 
munities formerly supplied by 
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the North Central Gas Co. 
Republican Valley will lay a 


line from either the Hugoton or. 


Otis, Kansas, gas fields to the 
Nebraska-Kansas border where 
it will tie into the main line 
carrying gas to the 28 distribu- 
tion systems. Cost of the new 
line is estimated at $5,000,000. 

The North Central Gas Co. 
disposed of all but 28 of its 


franchises to the Cities Service 
interests when its lease on the 
Stanolind pipeline from’ the 
Wyoming area was cancelled, 
effective in May, 1936. Repub- 
lican acquired the remainder of 
North Central’s franchises and 
is understood to have been 
granted use of Stanolind’s line 
pending completion of the new 
delivery line. 
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Oil Men Using the Educational Number 


Tew oil industry is making good use of our 


Public Educational Issue, out last week, in 


calling it to the attention of public officials. 


Letters and telegrams received by NATIONAL PE- 
TROLEUM NEws SO far hail the issue for just what 
it is, an attempt to present some of the inside 
facts of the industry to the public and its rep- 
resentatives. 

Owing to the size of the manufacturing job 
in getting out this special issue of 516 pages, 
copies of it are still being mailed to the 15,000 
additional people as this is being written. Those 
extra people are the President and his cabinet 
and the senators and representatives at Wash- 
ington, the governors and members of state pub- 
lic utility commissions and every member of 
both houses of all state legislatures, newspaper 
editors and bankers in all cities of 10,000 pop- 
ulation and over and presidents of the more 
prominent schools and universities and the 
larger libraries. 

The issue is being sent all these 15,000 people 
so they will have opportunity to find out facts 
about the oil industry that they have not known 
before, in the hope that, knowing such facts, 
they will be able to judge the problems of the 
industry more fairly. Hundreds of oil men and 
oil companies are ordering extra copies to be 
sent to business friends and associates. 


If you have not yet written any of the above of- 
ficials we urge you to do so, for the more you 
write the more likely the official is to give this 
Public Educational Issue some real study and no 
one can study it too much. 

NATIONAL PETROLEUM NEws is advertising the 
contents of the issue to the working newspaper 
men of the country through Editor & “ublisher, 
the trade paper of the newspaper we:ld. Copy 


of that advertisement is reprinted on the next 
page. As you see, from reading the advertise- 
ment, NATIONAL PETROLEUM News is only trying 
to present the facts regarding the oil industry 
to the newspaper world. It is not trying to sell 
the newspapers anything nor to ask anything 
like free publicity of them. The presentation 
will be followed by an advertisement in the same 
paper next week devoted chiefly to the story of 
what the oil industry means to the farmer, how 
the industry is paying more than $200,000,000 
a year to the farmer in royalties and rentals, a 
fact heretofore not known. (See page 19, special 
issue). 

We have received many letters, telegrams and 
phone calls from the industry in regard to the 
issue but we realize its distribution was delayed 
by its size—3 lbs. 6 oz.—by the storms and by 
our own inability to assemble and bind such a 
large book all in one day, as we do our ordinary 
issue. 

We would greatly appreciate readers sending 
us copies of any letters they may write in con- 
nection with this special issue and sending us 
also copies of replies to their letters. This is par- 
ticularly true of correspondence with public of- 
ficials. 

NATIONAL PETROLEUM NEWS makes a special 
appeal to the industry to not hesitate to use this 
special issue, or any information therein, wher- 
ever and whenever they think it will be bene- 
ficial to the industry. Do not stop even to get 
in touch with us for any copyright release. You 
have it herewith and now. The whole book has 
been written for public consumption. It is ded- 
icated to the best interests and the future hap- 
piness and prosperity of this industry of ours, 
to whom we owe 27 years ef enjoyable and 
profitable existence. 





In lots of 1,000 or more 





Extra Copies Available 


Extra copies of the Feb. 5 Public Educational Issue of NaATIoNAL 
PETROLEUM NEWS are available for the use of the industry in sending 
to employes, stockholders and friends. Prices follow: 

SoU COIS \ iccrrtecedtisicednstccanconinn 

In lots of 100 copies or more....... 


sclvatidnusttasnaaaen $1.00 each 

saebenbabaies $90.00 per hundred 
linia: pesto $850.00 per thousand 
ocadatasecnel $3,750.00 per five thousand 


In lots of 5,000 or more............... 


All copies will be enclosed in envelopes ready for mailing. 

All prices, except for single copies, are postage or expressage collect. 

For all orders of less than 100 copies, please send check with order. 
Please direct all orders to: 


NATIONAL PETROLEUM NEWS 
1213 West Third St., Cleveland, O. 
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National Petroleum News 


N OUR 27 years of working with 
the oil industry as a_ publisher 
we have always’ undertaken to 
tell the truth TO the industry as 
well as to tell the truth ABOUT it. 

This Jast week, in a 516-page is- 
sue, we told some new facts about 
this industry of ours, facts that had 


never been gathered or published 
before. 
Such facts as 
Oil’s investment is more than 
$13,276,000,000 today. 
Oil’s purchases run to more 
than $876,000,000 a year of 
supplies and equipment, 


other than crude oil. 

Oil’s payroll to almost a mil- 
lion workers is $1,217,000,000 
a year. 

Oil pays the farmer and land 
owner for rentals and royal- 
ties more than $200,000,000 
annually. 

The oil industry is owned by 
more than a million 
holders, a fourth of them 
women, from all walks of 
life, mostly the so-called great 
middle class. More than half 
of them live in small towns 
and cities. 


stock- 


And we went on with a lot more 
of such facts, interesting and in 
structive; valuable to him who 
wants to measure industry in dol- 
lars. 

But we went beyond dry figures, 
because they are dry to most of us, 
no matter how much we want to 
instruct ourselves. We undertook to 
give a picture of the oil industry 
as we have seen it from living in 
it all over the country these past 
27 years. That is probably best told 
in the foreword to this great 
of ours, as follows: 

You, Mr. Consumer, 
Know Us, Please Know Our 
Industry, Too 

“We, a million in petroleum, be- 
lieve you outside the industry like 
us aS individuals because you meet 
us every day, eat with us, play with 
us and your children 
children; you come to 
tenings, even 


issue 


marry 
our 
stand up as. god 
fathers and godmothers—and you 
attend our funerals to honor and 
respect our memory as we depart. 
You comfort and _ aid 
leave behind. 


our 
chris- 


those we 


Publishes the following full page advertisement of 


the Public Educational Issue, in Editor & Publisher, 
the trade paper of the newspaper world, to give the 
newspaper men the facts regarding the oil industry. 





OIL NEWS 


and Comment from the pages of 


NATIONAL PETROLEUM NEws 


An Independent Oil Weekly, Founded in 1909 


Published at 1218 Wes 
Offices 


Srd Street, Clevela nd, Oh 10 
Washington, D. C., New York, Chicago, 


Tulse, Okla. and Los Angeles 
WARREN C. PLATT, Editor & Publisher 


This information and comment is selected by the staff of National Petroleum News 


We will be glad to answer any questions. 


from current happenings in the oil industry as perhaps having some information value 
to the newspapers of the country. 





‘But we want you to know our 
businesses in the same friendly, 
tolerant, respectful spirit that you 
know us personally. And we in 
turn, want, and we strive hard, to 
know your business in the same 
way. Business is but the reflection 
of men and we believe that our oil 
business, as well as your business, 
is a true reflection of us as we are 
and live. 

“If you will but look inside of 
this industry of ours with us, we 
know you will see, as we do, its 
vast human contacts with every 
man, woman and child every day in 
the year; you will see how all busi- 
ness is closely related with oil and 
we oil people with all other busi- 
ness; you will see not just the bil- 
lions of dollars we aid in distribu- 
ting every year but the things these 
dollars do, the people they go to, the 
businesses they build and maintain, 
the homes they keep, and the part 
they take in this nation’s peace 
and prosperity. 

“In fact, please look in your own 
day’s receipts for, no matter who 
you are or where you are, the 
chances are that an oil dollar has 
been dropped into your till, if not 
directly by the fingers of an oil 
man, then indirectly by one just 
outside the oil industry. 

“So, we, the staff of NATIONAL 
PETROLEUM NEWS whose every 


dollar for 27 vears now has been an 
oil dollar, with the aid of many oil 
and equipment companies, have 
compiled the information in this 
Public Educational Issue on behalt 
of our oil industry of which we are 
proud, and we herewith present it 
to you in the hope that it will make 
you as friendly toward our busi- 
ness, as tolerant of any mistakes or 
errors of our oil industry, as un- 
derstanding of our industry aims 
and ambitions, as appreciative of 
our industry service to all man- 
kind and to the best interests of 
America, as you are of us, as in- 
dividuals, from the daily round of 
personal contacts.” 


WARREN C. Pratt, Edity) 


In this insertion of Oil News and 
Comment, I want to interest you 
sufficiently in this big Public Edu- 
cational Issue, so that the copy of 
it, which is being sent you, may be 
easily identified and ordered de 
livered to those executives who 
might be interested in a bit greater 
knowledge of the oil industry. 


We are sending this issue to 
every member of Congress, of every 
state legislature, to every governor, 
and to every mayor, banker and 
newspaper in cities of 10,000 popu- 
lation and more, and to the more 
important colleges and libraries be- 
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lieving that they are all interested 
in this heretofore untold story oc 
a great industry. 

We are distributing in this way 
more than 15,000 copies, which are 
in addition to our regular circula- 
tion of approximately the same 
number. These extra copies are 
paid for through charging the oil 
companies and equipment manufac- 
turers who bought the advertising 
space, our 6 time rate, regardless 
of any contract they might have, 
which, with the extra space they 
have taken, permits both ends to 
meet with a little left over for a 
profit. 

The advertisers in their space, 
which is plainly marked as adver- 
tising, tell each his own story of 
how he fits into the oil industry 
and in what way he has helped the 
industry better to serve the public. 
Ordinary product copy we have 
barred from this issue. It is really 
surprising how good a job the com- 
panies have done. 

In subsequent insertions of OIL 
NEWS and Comment I will sum- 
marize some of the stories from 
this Educational Issue for those 
who may not have had the time to 
read them. Also, as this experiment 
in business paper advertising F'OR 
THE INDUSTRY develops, I may 
discuss some of the problems of the 
industry as well as giving any cur: 
rent facts that may be of value to 
the average newspaperman. 


I look upon a business paper’s job 
as the same as a newspaper’s job. 
The newspaper looks after the best 
interests of its readers, meaning its 
community or territory. It tries to 
right the wrongs in their midst, to 
eliminate the evils of our political 
life and also of our every day life 
within that trading area that the 
newspaper undertakes to cover. 
The newspaper also undertakes to 
speak for its readers, to tell of 
their virtues, what the community 
has done to make itself a_ better 
place to live, why others should 
move there and why business estab- 
lishments should come and prosper. 


That is exactly the task of a busi- 
ness paper, particularly one with an 
entire industry. As we see it, our 
duty is to help the oil industry im- 
prove its practices and conditions; 
help its leaders for good to extend 
their efforts and results; distribute 
information in regard to, and, by 
repetition and sales argument, get 
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the industry to adopt the latest and 
best practices, methods and equip- 
ment. To help it in every way pos 
sible to serve its customers with a 
good product at a reasonable price, 
as well as to help the stockholders 
in the properly run and equipped 
companies to be fairly rewarded 
for thus investing their money. 


In addition (to all this) we be- 
lieve it is the duty of the business 
paper of an industry to defend that 
industry against unfair attacks 
from without, as well as from with 
in; to help the industry also to 
carry on its own defense, by aiding 
in supplying the facts and argu- 
ment, by assisting the industry to 
organize itself against these at- 
tacks. 


For the last several years, partic- 
ularly since we all got our late 
codes nearly three years ago, I have 
been studying to see if we were 
doing all that we could and should 
on behalf of our industry from 
which we have gotten good bread 
and butter all these years. Can 
we do some things on behalf of 
the industry that it cannot do it- 
self, through fear of personal em- 
barrassment, through danger of 
whatever it might say being mis- 
interpreted, or through inability 
due to lack of training in address- 
ing those outside the industry? 


For some time I have had in 
mind the possibility of NATIONAL 
PETROLEUM NEWS using adver- 
tising space in Editor & Publisher, 
the business paper of the newspa- 
per world, to talk about the oil 
industry. We of the staff of NA- 
TIONAL PETROLEUM NEWS 
graduated largely from the news- 
paper field, except of course 
our technical men. I put in 
quite a bit of time always in the 
editorial end many years ago. We 
feel, therefore, that through our 
early newspaper training we can 
perhaps talk about the oil industry 
to your readers of Editor & Pub- 
lisher differently than can the oil 
executives, and without danger of 
embarrassment to our poor selves 
and certainly without embarrassing 
the industry because we are not 
authorized to speak for the indus 
try anyway. 

One of the greatest problems, as 
we all see it I guess, before us to- 
day is the relationship between 
business and government and the 
people. For many years now the 
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friction between these elements ot 
our social set-up has been increas 
ing. Those of us who are well 
within an industry and looking out, 
think that part of that friction at 
least is due to a misunderstanding 
of our industry, a lack of knowl- 
edge of the facts, oftentimes just 
the plainest and simplest of every 
day facts. 


Your great interest also is in the 
same problem and you too are daily 
concerned with gathering and pre 
senting facts about business, and 
more and more of interpreting 
those facts. This last is a very good 
sign because facts cannot be in 
terpreted except by persons who un 
derstand them, so that it is inter 
esting to note the increasing num 
ber of exceedingly able reporters 
who are specializing on the study 
of business facts and doing an ex- 
cellent job of it. It is interesting 
also to see the freedom given them 
They extol the virtues of a business 
fact or practice in their columns 
and over on the next page an edi 
torial writer may take violent ex 
ception to it. Truly, we still enjoy 
the freedom of the press and thank 
God that we do. 


But anyway, I thought if we 
might write some things about the 
oil industry from time to time, you 
might read them and perhaps that 
might help to a better understand 
ing of this industry and such an 
improved understanding might help 
it materially in working out its 
problems. By our reprinting OIL 
NEWS and Comment in NATION- 
AL PETROLEUM NEWS we will 
help to make the industry more pub- 
lic minded, perhaps some executives 
more articulate, and at the same 
time show our oil friends what we 
are doing for them that is a little 
out of the ordinary. 

So I will try it out for a while 

Pardon the length of this. I had 
no idea of running this long, but 
that is an old failing of mine. Nor 
did I intend to buy all this space, 
as reasonable as it is in cost. Next 
time, (I assure you) I will be more 
frugal of my words as well as of 
my dollars, as worthy as Editor 
& Publisher may be of them. 


Cleveland, Ohio. 
February 5th, 1936. 








Chicago Code Meeting 


(Continued from page 12) 


Dixie Distributors of Wisconsin. 

Rex Kent, Kent Oil Co., Sa- 
lina, Kansas, moved that the 
nomination be made unanimous. 

Mr. Majewski then took the 
floor as secretary of the Inde- 
pendent Refiners’ Committee, 
representing in the conference 
the 12 Mid-Continent refiners, 
and suggested that there should 
be no voting strength displayed 
at the start of the conference, 
and that a new nominating com- 
mittee be appointed to bring in 
a report on permanent officers. 

Mr. Pedley then insisted that 
his nomination from the floor 
was in order, and that it was en- 
tirely unnecessary for another 
nominating committee report to 
be submitted. 

Mr. Arnott expressed regret 
over a difference of opinion, 
urged consideration of a code 
for the industry to meet on its 
problems, and withdrew his 
name. Mr. Arnott praised pre- 
vious stabilization work, saying 
“T think we did grand things in 
many ways.” Then he recount- 
eu how the NRA code was wiped 
out, and how a code was needed 
to help the industry get together 
on its problems. 


After Mr. Arnott had elim- 
inated himself two further nom- 


inations were offered. Mr. 
Carnes offered Mr. O’Shaugh- 
nessy as chairman, and Mr. 
Beroth as vice-chairman. Mr. 


Schuh seconded the nomination. 

At the opening of tue after- 
noon session Mr. Majewski in- 
troduced a motion to wipe out 
all nominations made during 
the morning. Then Mr. Ma- 
jewski nominated Mr. Pedley 
for chairman and Mr. Schuh for 
secretary. Mr. Pedley declined 
the nomination, saying his busi- 
ness would not permit his at- 
tending all the conference meet- 
ings. 

Paul Hadlick nominated Mr. 
Schroeder for chairman, and 
with Mr. Schuh, he was elected 
by the conference. 

The meeting then turned to- 
wards consideration of a code. 
After some threshing about the 
conference rejected a motion to 
take any previous code as a 
starting point in building a new 
code, and began bringing up 
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provisions that should be con- 
sidered in the code. 


Russell Williams, Gaseteria, 
Inc., offered a list of names to 
comprise a committee on com- 
mittees as a means for reporting 


on proposed rules for a code.: 


The original list was increased 
by nominations from the floor, 
and this committee named sub- 
committees, each representing 
all marketing factions, and each 
to consider specific code provi- 
sions. 

On the second conference day, 
Feb. 6, the six sub-committees 
began their work. Each sub- 
committee was assigned a gen- 
eral topic, with sub-headings. 
Committee reports were ready 
in the late afternoon, and pre- 
sented without discussion at a 
meeting that evening. 

Debate on the six reports was 
conducted on the final confer- 
ence day. After a few changes 
all reports were accepted with- 
out dissent by the delegates. 

Price posting was first report- 
ed on, and a provision that gas- 
oline price postings be confined 
to the pumps drew fire from Mr. 
Williams. This provision would 
have eliminated curb price signs 
at service stations. Mr. Williams 
charged this was ‘advertising”’ 
for wese marketers, and that 
the rule could not be enforced 
at some 700 points. Mr. Schuh 
then advised elimination of any 
controversial provision in the re- 
ports. 

Another feature of this report 
was that tax figvres on price 
signs should be half the size of 
the figure for the gasoline price. 

This part of the report was 
returned to the sub-committee 
at its request. When the sub- 
committee reported again both 
provisions were deleted. 

The price posting sub-commit- 
tee report also did not include 
credit terms, the committee sug- 
gesting that credit terms cannot 
be properly handled in a code. 

The industry’s bothersome is- 
sue of filling tanks on road con- 
struction machinery from the 
gasoline tank truck was settled 
by approval of a report that gas- 
oline is not to be sold from tank 
trucks into fuel tanks of motor 
vehicles except in emergencies. 
Motor vehicles was understood 
to mean automobiles, 

The report from the sub-com- 
mittee on code administration 
contained the provision that 





members of the regional com- 
mittee must be men actively and 
financially interested in their 
business. Quite obviously this 
provision barred _ association 
paid secretaries from the com- 
mittee. 


An amendment was offered 
that men authorized by those 
actively and financially interest- 
ed in their business could be 
members of the committee. This 
amendment was withdrawn as 
the final paragraph of the re- 
port enables regional board 
members to appoint alternates 
who have the ‘power to act.’’ 


The conference did not at- 
tempt to handle the exclusive 
dealing issue to a conclusion. In 
the sub-committee there was 
disagreement. On the floor the 
conference decided that since a 
solution has been sought for sev- 
eral years by the industry and 
the federal government without 
success, the present meeting 
could not solve the problem in 
just a few days. 

Before the conference ad- 
journed a motion was offered by 
Mr. Sweney and adopted, that 
the meeting endorse the first 
plank in the Independent Re- 
finers Wommittee platform for 
an adequate margin for all di- 
visions of the marketing indus- 
try, so that delegates could re- 
turn home with this message for 
their people. 

After the conference was over 
tue committee went into session 
to work the six reports into the 
form of acode. This committee 
contains the same members as 
the conference committee on 
committees. Members and the 
company or group they repre- 
sent are: 

P. J. Schroeder, Petroleum 
Service Co., Minneapolis; Rus- 
sell Williams, Individually 
Branded Petroleum  Associa- 
tion; Paul Hadlick, National Oil 
Marketers Association; W. R. 
McCain, Missouri Independent 
Marketers Association; E. V. 
Weber, Ohio Petroleum Market- 
ers Association, 


O. D. Corey, Nebraska Petro- 
leum Marketers, Inc.; Walter H. 
Wingrove, Wisconsin Petroleum 
Association; Roy Fisher, Nation- 
al Oil Marketers Association 
and Michigan Petroleum Asso- 
ciation; S. B. Wright, The Tex- 
as Co., Wilmer R. Schuh, Na- 
uonal Association of Petroleum 
Retailers; B. L. Majewski, Deep 


NEWS 


NATIONAL PETROLEUM 

















Rock Oil Corp.; J. W. Carnes, 
Sinclair Refining Co. 

H. T. Ashton, Socony-Vacuum 
Oil Co., Lubrite division; R. E. 
Christopherson, Direct Service 
Oil Co.; Allan Jackson, Stand- 
ard Oil Co. of Indiana; A. A. 
Stambaugn, Standard Oil Co. of 
Ohio; J. F. Wilson, Michigan Pe- 
troleum Association; Paul 
Kempf, Dixie Distributors; F. 
L. Bosworth, Chicago Service 
Station Operators; J. Lawrence 
Hill, National Association of Pe- 
troleum Retailers. 

R. M. McNeily, Wholesale Pe- 
troleum Marketers Association; 
Harry Fee, Iowa Petroleum As- 
sociation; Rex Kent, Kansas Oil 
Men’s’ Association; Fred L. 
Brewer, National Association of 
Petroleum Retailers; C. M. 
Boggs, Kanotex Refining Co.; 
and Harry J. Kennedy, Conti- 
nental Oil Co. 


Engineers to Survey 


World Production 


NEW YORK, Feb. 10.— 
World oil production develop- 
ments will be surveyed in 57 
papers to be presented at the an- 
nual meeting of the petroleum 
division of the American Insti- 
tute of Mining and Metallurgi- 
cal Engineers Feb. 17 to 21. 
Meetings will be at the Engi- 
neering Societies Building, 29 
West 39th St. 

The production symposium 
will be held Feb. 19 with 30 
papers on domestic fields in the 
morning and 27 on foreign fields 
in the afternoon. 

The economics session will be 
Feb. 20 with papers by Paul 
Blazer of Ashland Refining Co., 
former chairman of the oil code 
survey committee; J. Howard 
Marshall former member of the 
oil administration; Dr. Joseph 
E. Pogue, consulting engineer; 
and Fred Van Covern of the 
American Petroleum Institute. 

Mr. Blazer is to discuss gen- 
eral marketing conditions, Mr. 
Marshall the California situa- 
tion, Dr. Pogue the relationship 
between drilling of wells and 
the problem of proration; and 
Mr. Van Covern, trends in oil 
supply and demand. 

Production engineering ses- 
sion will be Feb. 18 in the morn- 
ing with geophysical prospect- 
ing papers in the afternoon. 
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Supreme Court to Hear Arguments 
In Chain Store Tax Cases 


By A. M. Petty 
N. P. N. Staff Writer 


WASHINGTON, Feb. 10 

HE question of whether the 

West Virginia chain-store 

tax applies to service stations 
operated under lease and 
agency, lease and license, and 
similar arrangements, is sched- 
uled for argument this week be- 
for the U. S. Supreme Court. 

Validity of the West Virgina 
chain-store tax and its applic- 
ability to gasoline bulk plants 
and service stations was upheld 
by the Supreme Court in the 
case of Fox vs. Standard Oil Co. 
of N. Jd. 

The present cases, brought by 
Gulf Refining Co. and Ashland 
Refining Co., involve types of 
stations to which, it is contend- 
ed, the Standard decision does 
not apply. In each case, the 
lower courts held that the sta- 
tions were taxable under the 
chain-store law. 


Under a stipulation respect- 
ing the Standard case, Gulf is 
not raising the question as to 
whether the chain-store tax ap- 
plies to its ADA stations (Auth- 
orized Dealer Agency Agree- 
ments). But the Gulf case does 
involve its 568 stations in West 
Virginia which are known as 
ALD stations (Authorized Li- 
censed Dealers). 


In the ALD type of operation, 
according to the Gulf brief, the 
company, having obtained a 
lease for the premises in ques- 
tion, executes with the dealer a 
license under which the dealer 
sells, and agrees to purchase, 
products of the Gulf company. 
The premises ordinarily are 
owned or under lease by the 
dealer who receives a _ rental 
based upon the gallons of motor 
fuel sold thereon. Where there 
is no equipment, the company’s 
equipment is installed. The 
tanks, pumps, and other equip- 
ment for retail sales and adver- 
tising signs are owned by the 
company and kept painted and 
in repair by it. 

The dealer sells upon such 


credit terms as he determines. 
He selects, pays and discharges 
his assistants and employes and 
makes minor repairs without re- 
gard to and without the knowl- 
edge of the company. The com- 
pany’s tank truck drivers are in- 
structed to ‘“suggest’’ to the 
dealer any changes in practices 
that may be helpful in increas- 
ing sales. 

The dealer’s license, carrying 
with it the contract of sale, may 
be cancelled upon 24 hours’ no- 
tice but in case of cancellation 
the company must repurchase at 
the price paid therefor any Gulf 
products in possession of the 
dealer. 

The Gulf brief contends that 
there is a distinction between 
the legal effect of an exclusive 
sales arrangement where a 
wholesaler or manufacturer ob- 
tains an exclusive outlet for its 
products and a store owned, op- 
erated or controlled by such 
wholesaler or manufacturer. 
For this reason, it contends that 
the ALD stations, being exclu- 
sive outlets through exclusive 
sales contracts, are not a unit in 
a chain-store organization with- 
in the meaning of the chain- 
store tax law. 


Tax Commissioner Fox, on the 
other hand, contends that the 
elements of the relationship be- 
tween the company and its ALD 
dealers (the principal facts of 
which were outlined above) 
indicates that these stations are 
“controlled” by the company 
sufficiently to bring them with- 
in the scope of the chain-store 
tax. 

In the Ashland case, two 
types of outlets are involved. 

In one group, are the 36 out- 
lets where the company’s prod- 
ucts are sold under lease and 
agency arrangements but where 
the sale of such products is only 
incidental. Instances of this 
type of outlet are general stores, 
grocery stores and the like 
which have several gasoline 
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pumps out front. 
Also involved in the Ashland 


case, are 46 service stations 
where originally there was a 
lease and agency arrangement 


with goods sold on consignment. 
Prior to enactment of the chain- 
store tax law, these arrange- 
ments were changed by verbal 
agreement. Although there was 


no formal cancellation of the 
writings evidencing the lease 


and agency, to all practical pur- 


poses, they were ‘mutually 
abandoned,’’ according to the 


Ashland brief. 


Commissioner Fox contends 
that the lease and agency ar- 


rangements still exist and were 
not ‘‘abandoned”’ but simply 
‘‘modified.’”’ He states that the 
changes were only discontinu- 
ance of the consignment feature 
and surrender of the perform- 
ance bonds formerly required of 
the dealer. 
Because the 
and agency 


Ashland lease 
“contracts,” as 
‘‘modified’’ verbally, are not 
identical with the contract 
forms in the Standard case, the 
brief filed for Fox states that he 
is not contending that technical- 
ly the same question is here pre- 
sented as in the Standard case 
decided last year by the Su- 
preme Court. But Fox believes 
that if the substance and not 
merely the form of such ar- 
rangements is considered, the 
ruling in the Standard case ap- 
plies to these stations. 

The outcome of these cases is 
regarded as highly important to 


oil marketing. The Standard 
decision showed the way to 


draft a legally-sound graduated 
chain-store tax, but its ruling on 
whether lease and agency sta- 
tions are part of the “chain” 
was not clear. It was clouded 
by the fact that the Standard 
company had conceded that its 
stations of this particular type 
of operation were taxable, if the 
law itself were valid. 

In the Standard case, also, the 
agency was express, according 
to statements in some briefs in 
the Ashland and Gulf cases. In 
the cases now before the court, 
particularly the Gulf case, the 
question is whether the dealers 
are really “independent deal- 
ers’’ or whether the company 
has retained sufficient ‘“‘control”’ 
over their operations as to make 
them equivaient to company-op- 
erated stations so far as the 
chain-store tax is concerned. 
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L. C. Quackenbush Heads 
New Oil Company 


NEW YORK, Feb. 8.—L. C. 
Quackenbush has resigned as 
general sales manager of Tide 
Water Oil Co., to head the newly 
organized Alliance Oil Corp. 
The new company will special- 
ize in the marketing of lubri- 
e?ting oils in bulk. It plans 
offices and tankage facilities at 
New York and in English, Ger- 
man, Belgian, French and 
Italian ports. 

Mr. Quackenbush has been in 
charge of wholesale sales of un- 
branded oils for Tide Water for 
the past 15 years. He was in 
charge of exports of branded 
foods and of industria] oil sales 
throughout the world. In addi- 
tion to being general sales man- 
ager he was a member of the 
executive and _ co-ordinating 
committees and president of 
Tide Water Oil Co. of Canada. 





To Drill in Poland 


WASHINGTON, Feb. 
Because the ‘‘Chrobry”’ oil well 
in the Stanislawow district of 
Poland was brought in as a pro- 
ducer with about 140 barrels a 
day capacity and a strong show- 
ing of natural gas at a depth of 
1112 meters, many oil com- 
panies in that country are plan- 
ning further drilling operations 
nearby, according to reports to 
the U. S. Bureau of Foreign and 
Domestic Commerce. 
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Three Chain Store Bills 
Proposed in S. C. 


NEW YORK, Feb. 8.—Three 
chain store tax bills have re- 
cently been introduced in South 
Carolina. Two of these bills 
seek a general tax, which would 
exempt service station, while 
the third is a separate bill cover- 
ing only service stations. This 
bill calls for a graduated tax 
ranging from $1 to $150 per 
station. 

A bill which would place oil 
distributors in the same status 
as public utilities, with sales 
prices to be regulated by a state 
body, has been introduced in 
the Rhode Island Senate. A 
similar bill was introduced at 
the last session of the Rhode 
Island legislature but failed to 
pass. 

Bills changing the registra- 
tion dates of motor vehicles 
have been introduced in Ken- 
tucky and Massachusetts. The 
Kentucky bill, which would de- 
fer the automobile registration 
date from Jan. 1 to March 1, 
has been reported out favorably 
by a House committee. 


Virginia Chain Store 
Tax Bill Introduced 


WASHINGTON, Feb. 10.—A 
chain-store tax bill (House 274) 
was introduced in the Virginia 
legislature Feb. 8 by Delegate 
McCue, of Charlottesville. The 
bill proposes a graduated tax, 
ranging from $6 on two to five 
stores up to $500 each on every 
store over 50. 

The term “‘store”’ is defined as 
“any mercantile establishment 
owned, operated, maintained 
and controlled by the same per- 
son, firm or corporation.”’ 

Gasoline service stations are 
not exempted. 

The proposed tax, according 
to some oil men studying the 
bill, would apply not only to 
company owned and operated 
stations but to all leased sta- 
tions and stations under sales 
contracts. Any agreement which 
states that the station operator 
will sell at specified prices prob- 
ably would be construed to 
make that station ‘‘controlled”’ 
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and subject to the ‘“‘chain-store” 
tax, it was said. 


Some oil companies operating 
in Virginia are reported to have 
recently changed their methods 
of marketing. One company is 
said to have cancelled many of 
its contracts and substituted a 
short form, known as the ‘‘in- 
dividual dealer agreement.” 
This includes a_ receipt for 
equipment and a permit to sell 
on the premises, it is said. There 
is no requirement that the deal- 
er sell any given quantity nor 
even that he sell the supplier’s 
products, it is understood. The 
agreement contains a one-day 
cancellation clause. 


Rejects Compulsory Oil 
Report Proposal 


WASHINGTON, Feb. 8.—A 
proposal that information, now 
voluntarily furnished to the 
Bureau of Mines by a large per- 
centage of the oil industry, be 
required by law of all operators, 
is reported to have been over- 
whelmingly defeated at the 
meeting Feb. 6 of the advisory 
board here. 


That the oil industry be re- 
quired by statute to make re- 
ports on its operations and eco- 
nomic conditions is understood 
to have been strongly urged by 
H. C. Fremming, president of 
the oil workers’ union and a 
member of the advisory com- 
mittee. 


Practically all of the data 
used by the Bureau of Mines in 
compiling its 16 regularly- 
issued reports on oil comes 
from information voluntarily 
supplied by the industry. The 
oil industry so generally co- 
operates with the bureau that 
several of these reports attain 
a coverage of 99 per cent while 
the average for all is better 
than 90 per cent. 


Among the other advisory 
board members attending were: 
Wm. R. Boyd, executive vice- 
president of the American Pe- 
troleum Institute; Charles F. 
Roeser, president of the Inde- 
pendent Petroleum Association 
of America; J. D. Creveling, 
American Gas Association; and 
J. C. Coulter, secretary-treas- 
urer of the oil workers’ union. 
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Crude Buyers Scramble for Connections, 






Pay Premiums in East Texas Field 


By Lawrence E. Smith 
N. P. N. Staff Writer 


TULSA, Feb. 8 

HE current scramble for con- 
Tections to producing leases, 

centering chiefly in East 
Texas, is interpreted’ by 
many observers as_ promise 
of a healthy condition 
for the oil industry over the 
next several months. The en- 
thusiasm is tempered by the 
lethargy in refined markets due 
to the prolonged cold weather 
everywhere east of the Rockies. 
But the bidding for connections 
goes on. 

No premiums are being paid 
except in East Texas, so far as 
can be learned. In that field the 
bonus above posted price ranges 
from five to 10 cents and is us- 
ually known as a ‘gathering 
charge.’ In some instances the 
only thing the producer does to 
earn this additional charge is to 
lay a few feet of flow line from 
his tank through which the 
force of gravity puts the oil into 
the buyer’s line. 

Raiding of each other’s con- 
nections has been going on for 
several weeks and there is no 


indication of a let-up. Major 
purchasers have been taking 


most of the losses. None is seri- 
ously affected as yet but there is 
no happiness in the situation for 
them. 


Atlas Pipe Line, De Soto 
Crude Oil Purchasing, Solvex 
Refining and Panola Pipe Line 
companies are particularly ac- 
tive in arranging for new sup- 
plies. The American Liberty 
Pipe Line Co. (Golding & 
Murchison) will be ready with 
its new line in about 60 days. It 
recently acquired the Liberty 
Pipe Line Co., with eight-inch 
line from the field to Rusk, 
Tex., and is connecting this sys- 
tem with the Golding & Murchi- 
son owned line from Conroe to 
the Houston ship channel by 
laying 115 miles of new line. 

The American Liberty is re- 
ported to have contracted for 
12,000 barrels daily of East 


Texas production, but its al- 
ready developed foreign and 
coastwise business will require 
considerably more supply and 
can be counted upon to continue 
its search for more connections. 

At the maximum premium 
now being paid, a newcomer 
seeking crude for foreign or 
coastwise shipment would have 
to pay $1.445 per barrel f.o.b. 
tanker at Coastal ports. The 
posted price is $1.15, the 
premium, if met in full would 
bring the field price to $1.25 
Pipeline and gathering charges 
and loading costs at the port 
total 19% cents. 

In other areas the competi- 
tion is not so keen as in East 
Texas, but there is generally a 
pretty warm welcome extended 
by crude oil buyers to the pro- 
ducer who drops in to sell some 
oil. 

Several factors contributed to 
bring about the bidding in East 
Texas. One is the stand-pat 
policy of the Railroad Commis- 
sion in setting allowables. It 
has consistently acted on the 
testimony of its own engineers 
that the total for the field 
should be under 450,000 bar- 
rels daily and that production 
in excess of that rate reduces 
producing formation pressure. 

Such reduction, the testi- 
mony is, would decrease the 
flowing life of the field and cur- 
tail greatly the total ultimate 
yield by many million barrels, 
all of this being a blow to con- 
servation and contrary to the 
statutes made and provided in 
such instances, to say nothing 
of being against the peace and 
dignity of the state. Anyway, 
the commission isn’t raising the 
allowable just because people 
want more oil. 

Another factor, of course, is 
the predicted increase in con- 
sumption. Another is the eager- 
ness of refiners to get East Tex- 
as crude, with its high recovery 
of gasoline of good anti-knock 
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value. Still another is the vastly 
improved enforcement of regu- 
lations and orders. There is 
general agreement that the 
field regulation is now in the 
best shape it ever has been. The 
once plentiful supply of crude 
is no more and the stratagems 
formerly used to assert legiti- 
macy of oil have been about all 
used up. 

Inability of some refiners in 
this field to get enough crude 
to be worth while is responsible 
for the beginning of a move- 
ment to Rodessa, the currently 
active field in northwest Louisi- 
ana. Three refineries are in 
process of being dismantled and 
set up across the line from 
Texas. Producers Oil & Refining 
Co. (A. F. Anding and others) 
is to move its 3000-barrel skim- 
ming plant: Shoreline Refining 
Co., 3500-barre] skimming and 
tube still plant, and Pennant 
Refining Co., 1500-barre] skim- 
mer, will also make the jour- 
ney. The three plants have re- 
cently been idle. 

It would appear that Rodessa 
is to become a refining center, 
or that an attempt will be made 
to create one. Refinery authori- 
ties have said from the first 
that a skimming plant will 
have difficult going in this field, 
as the oil yields a sub-normal 
percentage of gasoline of low 
octane rating. 

Further, pipeline market for 
the oil is keeping pace with the 
production. The field has 66 
wells and the state has given it 
a total allowable of 32,500 
barrels daily for February. It 
also has allowed each well 500 
barrels daily, which wouldn’t 
cipher out correctly except that 
some of the wells do not make 
500 barrels. 

Principal purchasers now ac- 
tive are the Standard Oil Co. of 
Louisiana, Gulf Refining Co. 
and Arkansas Pipe Line Co. 
The last named takes delivery 
from the Standard Pipe Line 
Co. Proposed lines’ include 
Magnolia Pipe Line Co., now 
surveying for a_ short line 
which will tie into its system 
from Arkansas to Beaumont: 
Eastern Texas Production Co. 
(East Texas Refining Co.), sur- 
veying for a line from the East 
Texas Refining Co. plant at 
Longview. Pelican Oil & Gaso- 
line Co. (Glassell and others) 
is putting in a four-inch line 
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from its Sexton lease in the 
Rodessa field to the railway at 
Rodessa. This line will -be used 
to move distillate produced by 
one of the Sexton lease wells. 


Returning to Texas: It has 
finally been ascertained what 
the East Texas allowable pro- 
duction was, under the order 
which became effective Feb. 1. 
The confusion was caused by 
the Railroad Commission’s 
starting to use a new map of 
the potential capacity of the 
nearly 20,000 wells. The allow- 
able on the first of the month 
was 433,717 barrels, an _ in- 
crease of 1453 barrels over the 
estimate made in January. The 
percentage of allowable is 2.85. 


This little increase, with the 
4362 barrels allowable raise 
made in the Greta, Dirks and 
North and South Government 
Wells fields, announced on Feb. 
4, brought the state’s total to 
1,073,175 barrels. The Bureau 
of Mines had estimated Febru- 
ary demand for Texas at 1,068,- 
300 barrels. The spread will be 
still wider before the end of 
month, as new wells are added 
daily in East Texas and the al- 
lowable keeps increasing. 


Reeser Defends Landon 
From Allred Attack 


TULSA, Feb. 8.—Recent pub- 
lic assertions by Gov. James V. 
Allred, Texas, that Gov. Alf. M. 
Landon, Kansas, sponsored fed- 
eral dictatorship of the oil in- 
dustry drew a reply from E. B. 
Reeser, president of the Barns- 
dall Corp., and a close friend of 
the Kansas governor, who now 
looms importantly as the pos- 
sible Republican standard bear- 
er in this year’s Presidential 
race. 


“T have not discussed the at- 
tacks by the governor of Texas 
with Governor Landon,” said 
Mr. Reeser. “So far as I know 
he does not intend to reply to 
the charge that he favored an 
oil dictator, whatever that may 
mean. He is not replying to any 
charges. 

“But, I think the facts should 
be kept in mind as we go along 
in what promises to be a heated 
campaign. Governor Landon 
did favor the enactment of a 


Federal law to bring about a 
condition of stability in the oil 
industry back in 1933 and 1934. 


“That position was taken be- 
cause the oil industry was de- 
moralized because of the failure 
of the then attorney general of 
Texas to enforce the laws of his 
State. The name of that At- 
torney General was James V. 
Allred, who was elected to that 
office in 1930, the year the East 
Texas field was discovered, and 
who continued in that position 
until January, 1935. 


“Tt do not assert that Mr. 
Allred alone was _ responsible. 
But, as chief law enforcement 
officer of the state and legal ad- 
viser to the Railroad Commis- 
sion, whose duty it was to pre- 
pare the orders for control of 
production, his record in respect 
to oil control was a signal fail- 
ure. 


“It was to obtain relief from 
a condition of chaos brought 
about by ‘hot’ oil produced and 
transported from East Texas 
that a federal act was intro- 
duced in Congress. The oil in- 
dustry of Kansas was almost 
unanimous in support of that 
law. Governor Landon’s fellow 
Kansans were somewhat harder 
hit than were .the people of 
many another state, for drouths 
and crop failures had brought 
bitter misery. He realized the 
importance of the oil crop to his 
state and this was all but ruined 
by the performance of Texas. 
Therefore, he took his stand 
with the oil men, business men 
and farmers of his state for an 
authority that would compel the 
Texas officials to carry out the 
obligations of their offices. 


“To friends of Governor Lan- 
don, however, it is an encourag- 
ing sign that he is being singled 
out for attention. It must be 
that some decision has been 
reached that he is the man 
whom the American people will 
have the opportunity of voting 
for next November.” 





Plans Advertising Campaign 


PONCA CITY, Okla.—A cam- 
paign to acquaint the motoring 
public that its “Germ Proc- 
essed’’ motor oil was the first 
“alloy”? lubricating oil to be 
placed on the market, is being 
planned by Continental Oil Co. 
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California Crude Production Rises 


Following Brief Decline 


By Jack N. Westsmith 
N. P. N. Staff Writer 


LOS ANGELES, Feb. 8 


NY encouragement that 

could be gleaned from the 

lowering crude produc- 
tion figures in California for 
the latter part of January and 
first week in February was 
promptly snuffed out by the 
unexpected rise in the state’s 
output on Feb. 6. 


Daily average crude produc- 
tion by the state for the week 
ended Jan. 25 was 682,500 bar- 
rels and for the following week 
it was 672,500 barrels daily. 
On Feb. 4 this output had been 
reduced to 601,694 barrels and 
on Feb. 5 to about 598,000 bar- 
rels. 


Reduction of the state output 
in this short period by over 74,- 
000 barrels daily, or approxi- 
mately half the total desired 
curtailment, was at first ac- 
cepted as assurance that pro- 
duction would continue to de- 
cline until the complete ob- 
jective had been achieved and 
that producers would, early in 
March, receive the benefit of 
Standard Oil Co. of California’s 


conditional promise of an ad- 


vance in crude prices. 

On Feb. 6, however, instead 
of the anticipated further de- 
cline in output, the state’s total 
production rose above 600,000 
barrels. Curtailment officials 
were unable to explain the rea- 
sons for the set-back to curtail- 
ment but were not willing to 
concede that the decline in out- 
put had definitely ended. The 
fact that schedules of field and 
well quotas were late in reach- 
ing operators was mentioned as 
a possible cause of the reversal, 
as well as the effect of the 
threatened federal suit against 
major oil companies for alleged 
deficiencies in royalty payments 
at Kettleman Hills North Dome. 


So far, major companies have 
been leaders in the curtailment 


tions, the fields controlled by 
them have shown the largest 
percentages of reduction. How- 
ever, if the objective is to be 
achieved they will have to make 
still larger cuts in their output 
and more general support will 
have to be given by independent 
producers. 


Some independent producers 
expressed the opinion that any 
reduction in output by an in- 
dividual field should earn a cor- 
responding increase in the 
posted prices of crude and that 
fields achieving the desired re- 
duction should be rewarded by 
an increase, even if the state 
as a Whole did not come within 
the quota. This attitude was 
not generally favored because 
of the probability that the 
course would be declared dis- 
criminatory and, therefore, il- 
legal. 


HE failure of producers to 

effect a curtailment in crude 
production was more serious 
because of an estimated sur- 
plus of 20,000,000 gallons of 
gasoline that hangs as a threat 
over the market. During the 
past week no progress has been 
made in finding a way to absorb 
this surplus, which consists in 
part of gasoline held at inde- 
pendent refineries now closed 
down for lack of a profitable 
outlet for their products, as well 
as the considerable stocks held 
by distributors with large 
storage capacity, who bought in 
anticipation of an advance in 
wholesale and retail gasoline 
prices. Until removed from the 
market, this surplus prevents 
any possibility of a price ad- 
vance and even threatens fur- 
ther breaks in the existing price 
structure. 


Competitive conditions caused 
by the presence of this surplus 
have already eliminated prac- 


movement and, with few excep-tically all the normal differen- 
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tial between third grade and 
premium brands of gasoline. 
In many instances tank truck 
and trailer deliveries of the 
premium brands of independent 
refiners have been quoted at 
only 0.5 cent a gallon above 
prices for third grade products. 
In the Los Angeles Basin area, 
a number of independent serv- 
ice stations have for consider- 
able periods posted established 
third grade prices for major 
company second or regular 
grade brands. 

Marketing officials generally 
believe that relief from this sit- 
uation depends largely on the 
ability of producers to bring 
their crude output within the 
limits of 537,000 barrels daily 
set by the central committee as 
the quota for February. 


California Refiners 
Form Association 


LOS ANGELES, Feb. 7.— 
Satisfactory progress was made 
the past week in the organiza- 
tion of the Independent Re- 
finers Association of California, 
wheh will take the place of the 
informal committee that for 
the past three years has repre- 
sented that group. 


A non-profit corporation has 
been formed and application 
for a charter has been filed 
with the Secretary of State by 
R. E. Hines of the Caminol 
Co., George Williams of Han- 
cock Oil Co., C. A. Johnson of 
Socal Oil & Refining Co., De 
Witt Knox of Macmillan Petro- 
leum Corp., T. Allison of Tri- 
angle Oil & Refining Co., A. M. 
Lockhart of Envoy Petroleum 
Co., and H. S. Caldwell acting 
as temporary directors for the 
purpose of incorporation. Ap- 
proval of the charter has al- 
ready been received from state 
officials and a general meeting 
of members is scheduled to be 
held at an early date to elect 
officers and directors. 


William S. Scully, formerly 
special representative of Secre- 
tary Ickes with the disbanded 
Pacific Coast Petroleum Agency, 
will act as counsel and general 
manager of the _ association, 
which will be confined exclu- 
sively to independent refiners. 
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U. S. Puts 46 Cities in Separate 
Zones for Gasoline Bidding 


By Teletype 

WASHINGTON, Feb. 11 
HE Treasury Procurement 
T Division today cleared the 
way for independent oil 
jobbers to bid for a part of the 
enormous volume of federal 
gasoline and oil business which 
is now going largely to the ma- 

jor oil companies. 


Forty-six large cities scat- 
tered throughout the United 
States will be made separate 


“zones” in bids for the April- 
June quarter, it was learned. 
Notices are being sent out tell- 
ing prospective bidders that no 
awards will be made for zones 
containing these cities on the 
basis of bids to be opened in 
the next two weeks. 

Decision of the Procurement 
Division to cut down the. size of 
some ‘“‘zones’’ represents a par- 
tial victory for the Natonal Oil 
Marketers Association which 
has been fighting to have the 
‘‘zones”’ limited to county lines 
except in sparsely settled areas. 

Under the ‘‘zone’’ system, 
counties in a state were grouped 
into a zone containing from 
three to forty counties. Bids 
were then asked for supplying 
tank wagon gasoline require- 
ments of all federal agencies in 
the particular zone. 

Because the zones covered 
such large areas, only a few job- 
bers had sufficiently wide dis- 
tribution to bid. The result 
was that most of the business 
went to the major companies. In 
the larger cities where a jobber 
had sufficient bulk plants and 
trucks to serve the federal agen- 
cies, he was often prevented 
from bidding because the city 
was grouped with a number of 
surrounding counties. Few job- 
bers had distribution extending 
to all the backwoods CCC camps 
and other projects in a zone, so 
there were few bids from job- 
bers. 

In deciding to make the 
charge and take the cities out 
of the zones and make each city 
a separate zone by itself, the 
Procurement Division said it ex- 
pected cheaper prices for the 
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city business, since the bidders 
would not have to figure in any 
additional charges for’ the 
“backwoods distribution.” 

The bids will be opened as 
scheduled, beginning with Re- 
gion 1, on February 14, but no 
awards will be made on any 
zone containing any of the 46 
cities. Separate bids will be 
asked shortly for the cities. The 
zones surrounding these cities 
will be rearranged and new bids 
asked. 

Marketers wishing to bid on 
government business in these 
cities should communicate im- 
mediately with the Treasury 
Procurement Division, Wash- 
ington, D. C., and request copies 
of bid forms for the cities in 
which they are interested. 

Following are the 46 cities 
which have been made into 46 
new zones: 

Atlanta, Baltimore, Birming- 
ham, Boston, Bridgeport, 
Brooklyn, Buffalo, Chicago, 
Cincinnati, Cleveland, Colum- 
bus, (Ohio), Dallas, Denver, 
Des Moines, Detroit, Flushing, 
(New York), Grand Rapids, 
Indianapolis, Jacksonville, 
(Fla.), Jamaica (New York), 
Jersey City, Kansas City (Mo.), 
Los Angeles, Louisville, Mem- 
phis, Miami, Milwaukee, Minne- 
apolis, Newark, New Haven, 
New York, Norfolk (Va.), Oak- 
land (Calif.), Omaha, Philadel- 


phia, Pittsburgh, Providence, 
Richmond (Va), Rochester 
(New York), St. Louis, St. 
Paul, San Antonio, San Fran- 
cisco, Seattle, Toledo and 
Worcester. 


Washington, D. C. has always 
been a separate zone. 


Seeks More Power 


WASHINGTON, Feb. 11.— 
Another bill (H. R. 11046) de- 
signed to concentrate all gov- 
ernmental activities concerning 
conservation of natural re- 
sources in the Interior depart- 
ment, with its name changed to 
“Department of Conservation 
and Public Works,” has been 





introduced’ by 
Robinson, of Utah, and referred 
to the house public lands com- 
mittee. A similar bill (S. 2665) 
by Senator Lewis, IIl., is pend- 


Congressman 


ing on the senate calendar 
while its companion bill lan- 
guishes in the house committee 
on expenditures. Secretary Ickes 
is understood to be the author 
of these proposals. 


Continental Retires From 


Gas Utility Field 


By Teletype 
TULSA, Feb. 10.—Continen- 
tal Oil Co. has sold its gas dis- 
tributing interests in Oklahoma, 
with certain gas producing prop- 
erties supplying these markets. 


Continental thus retires from 
the public utility field. 
Distributing business, oper- 


ated under the name Ponca City 
Distributing Co., pipeline sys- 
tem and gas wells in northern 
Oklahoma, known as the Kan- 
sas Osage Pipe Line Co., were 
purchased by Stone and Web- 
ster, New York utility engineer- 
ing and management firm, and 
associates outside the firm. The 
recently formed Northern Ok- 
lahoma Gas Co. will operate the 
former Continental properties. 

D. C. (Chris) Williams, who 
has been in charge of Continen- 
tal’s gas properties, and other 
members of the operating staff, 
will be with the new company. 
City distributing systems are 
operated in Ponca City and 
Newkirk, Okla. 


New Line to Rodessa 


By Teletype 


DALLAS, Feb. 11.—Plans 
have been completed for the 
construction of a 57-mile pipe 
line from the Rodessa field to 
Longview, Texas, W. Burford, 
president of the East Texas Re- 
fining Co., announced today. 

Construction of the 8-inch 
line will begin immediately and 
is expected to be completed by 
the middle of March. Williams 
Bros. Inc., Tulsa, were award- 
ed the contract for laying the 
line, which will cost approxi- 
mately $400,000. The line will 
have a capacity of 15,000 barrels 
per day. 
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Ellick Botts Receives Educational Issue 


To the Editor: 

I have just received the big 
issue of your paper and I hasten 
to felicitate you upon your 
work. My copy was trundled 
over by the postmaster in a 
WPA wheelbarrow and is on dis- 
play in the Chamber of Com- 
merce office next door. The 
foundation under the building 
I occupy is not very sound and it 
was thought best not to take 
this number inside. 


The article you had on what 
the oil business means to agri- 
culture was especially pertinent, 
as we realize in this community. 
There were a few things you 
failed to mention, but maybe it 
was not policy to mention them. 
For instance, one of our farmers 
east of here has made a hand- 
some thing of it for several 
years by having his horses and 
cows die of drinking water from 
a creek that had been polluted 
by oil and salt water from a 
field nearby. The jury in each 
instance held that such was the 
reason for the demise of said 
livestock, 

This was a direct benefit to 
the farming industry and is by 
no means confined to this one 
man, Farm _ property down- 
stream from an oil field is in 
great demand everyhere and the 
U. S. government, which is try- 
ing to find some sub-marginal 
lands to retire from cultivation, 
is having a difficult time getting 
its hands on any thus fortunate- 
ly located. 

The pollution of wa- 
ter wells by oil companies 
is another source of farm 
income which you _ did _ not 
mention. One of our  lead- 
ing agrarians told me the other 
day that he had experienced a 
very good year. His AAA bene- 
fits, FERA and WPA receipts 
and income from an oil company 
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which had polluted his horse 
pond, bringing death to a couple 
of spavined mules worth, as the 
jury of his peers quickly decid- 
ed, $200 each, made it unneces- 
sary for him to do any farming 
at all. 


He is setting out now to prove 
that two of his children caught 
the whooping cough through 
drinking water from a well near 
the oil field. When he collects 
on this, gets his soldier’s bonus 
because he leaped promptly to 
arms in 1918 after the draft 
board had sent a deputy sheriff 
to remind him of his country’s 
peril, and when his daddy starts 
drawing his old-age pension, 
this tiller of the soil will be able 
to realize his lifelong ambition, 
which is to own a pool hall. 


Well, as I said, your big book 
stimulated my mind greatly and 
I got to wondering whether 
something can be done about 
the farmer who has no oil in- 
come. As you have realized, 
our statesmen are doing a great 
work today by correcting the 
oversights of nature. The aim 
is to take the man who was born 
without ambition or brains and 
elevate him to material status 
equal to that of the man who 
worked and used his head. Now, 
we should go a step farther. It 
is obviously a mistake of nature 
to put oil in one place and not in 
another. Oil shouid be every- 
where and everybody could be 
getting a good income. 


Now, the science of geology 
and petroleum engineering has 
advanced to the point where we 
estimate the amount of oil ina 
pool. Nobody can say the es- 
timates are wrong, for nobody 
has lived long enough to see the 
final figures on a pool and com- 
pare them with the original 
guess. So, the method used is 
all right. 
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What I suggest is that we 
have a department in Washing- 
ton to figure out how much oil 
does not exist under lands not 
now producing and, after the 
manner of the potato control, 
ete., pay the farmer the going 
price for oil for what would be 
produced if a field existed on his 
land. 

In your next 500-page book 
will you devote a little space to 
discussion of the _ foregoing 
plan? Ihave just roughed it in, 
but the details could easily be 
worked out by some of the More 
Abundant Lifers in Washing- 
ton. 7 

Sincerely, 
Ellick Botts, 
Consulting Pumper, 
Gray Horse, Okla. 
7 * * 
Referred to the 
Committee 

The mail yields the following 
query: 

Dear Ellick: 

Quote The General Committee 
of the Division of Production of 
the American Petroleum Insti- 
tute records with sincere sorrow 
the death of—end quote. 

The Board of Directors of the 
Big Bend Gas, Oil, Quicksilver 
and Guayule Institute, having 
nothing else to do during this 
cold weather, wishes to submit 
to you as the Emily Post of oil 
and gas society at Gray Horse 
and Sand Springs, the question 
of the good taste of obituary no- 
tices such as the above. 

Lorenzo Forjador, a sort of 
honorary member of our Nine 
Point and Draw Chapter, got 
shot by a careless ranger of the 
Border Patrol while he (Lo- 
renzo) was bringing some neces- 
sary supplies across the Rio for 
our last chapter meeting, and 
we want to know who should be 
sorry—officially. 

Very truly, 
SIDNEY STRONG 
V. Pres. of N.P. Draw Chapter, 


Greens 
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Treasurer, Guayule Division, 
President, B. B., G. O. Q. G. 
Inst., Member, O. & G. Divi- 
sion, Secretary, Quicksilver 
Division. 
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Getting Ready for Company 

From the Tulsa Tribune: 

“All room space in Tulsa ho- 
tels has been reserved for the 
International Petroleum Exposi- 


tion, May 16-23, Harry Krusz, 
convention manager of the 
chamber of commerce, told 
chamber directors Tuesday... . 
“The state board of agricul- 
ture has asked the state bureau 
of criminal identification to as- 
sign a full time state operative 
to Tulsa to concentrate on curb- 
ing chicken theft in this area, 
R. P. Matthews, chairman of the 
agriculture committee, said.’’ 


“Domesticate Large Companies, Whiting 


Urges Kentucky Marketers 


By John W. Thompson 
N. P. N. Staff Writer 


LOUISVILLE, Ky., Feb. 6 

T WAS a determined group of 
[ iobbers who held the _ spot- 

light throughout the two days 
of the tenth annual convention 
of the Kentucky Petroleum 
Marketers Association at the 
Brown Hotel here Feb. 5 and 6. 
Throughout the meeting there 
coursed an undercurrent of re- 
marks concerning squeezing the 
jobber, new sources of supply, 
major company disintegration, 
and government centralization. 

These many thoughts were 
brought sharply into focus by 
M. B. Whiting, of the Whiting 
Oil Co., Clifton Forge, Va., 
president of the National Oil 
Marketers Association, in his 
address on the opening day on 
“The Struggle to Obtain Fair 
Marketing Practices.’’ 

A jobber wound that refuses 
to heal was probed further by 
Whiting when he remarked 
“Does it make sense when you 
begin to analyze a situation 
whereby some dominant oil 
company says to the jobber, ‘you 
must operate on 2 cents per gal- 
lon margin of profit or go out of 
business;’ and at the same time 
this company laying down this 
margin of profit for the jobber 
will show enormous losses in 
trying to operate on the same 
margin. Why should our laws 
be such in a state that would 
give foreign capital a decided 
advantage over the citizens of 
the state?” 

Throughout his address Mr. 
Whiting stressed the necessity 
for “‘domesticating’”’ the major 
companies, that is, putting them 
on an Operating basis within a 
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state so that jobbers in that 
state may compete on an even 
basis. Mr. Whiting pointed out 
that if the small business enter- 
prises of the state are to stay in 
business they must pay income 
taxes; yet, remarks Whiting, by 
incorporating in some state that 
has no income tax law a large 
corporation is permitted to come 
into a state and take out mil- 
lions of dollars and not pay a 
single dollar of income tax. 

“As I see it,’’ continued Mr. 
Whiting, ‘“‘the only salvation for 
the independent industries is to 
have such laws as are permitted 
under state rights as to cause 
all foreign corporations to do- 
mesticate.”’ 

Mr. Whiting also urged the 
strict enforcement of the anti- 
trust laws, particularly as they 
affect long termed sales con- 
tracts on service stations. His 
address appears in this issue. 

Strong resentment to the in- 
sinuations that the oil industry 
in Kentucky would not pass on 
to the consumer any reduction 
in the state gasoline tax was 
voiced in a resolution adopted 
at the business meeting Feb. 6. 
In answer to the charges, the 
association resolved that the oil 
companies of the state pledge 
themselves immediately to pass 
on to the consumer any gasoline 
tax reduction. The convention 
also endorsed the speedy action 
of the Kentucky general assem- 
bly in memorializing the federal 
congress to repeal the federal 
gasoline tax. 

The first of three speakers on 
the afternoon session Feb. 6 was 
J. B. Brown, a certified public 


accountant of Louisville, who 
spoke on “Social Security Legis- 
lation.’’ He urged employers to 
start now to set aside one per 
cent of their total pay rolls each 
month so they would have a re- 
serve fund built up to take care 
of the pay roll tax when it comes 
due January 31, 1937. He said 
this tax is being charged against 
employers now and should be 
taken into account as a part of 
the cost of doing business. Mr. 
Brown also told the convention 
that the Social Security Act will 
eventually tax 9 per cent of the 
pay rolls 6 per cent to be paid 
by employers and 3 per cent by 
employes. 

F. W. Rodenheber, manager 
of the Louisville Safety Counail, 
in his address on the ‘Safety 
Responsibility of the Oil Indus- 
try,’’ predicted that unless some- 
thing is done to curb the auto- 
mobile accidents in this country, 
mechanical regulation of speed 
is inevitable. He said that the 
oil industry, which comes into 
daily contact with thousands of 
drivers, is obligated to see that 
those cars are safe for driving. 

“How many of you,” chal- 
lenged Rodenheber, “when the 
weather was below freezing, 
sent bulletins to your station at- 
tendants telling them to suggest 
to customers that they put a 
piece of paper under the wind- 
shield so that the heat of the 
engine would clear the glass so 
the driver could see to drive?”’ 
Rodenheber explained that that 
was only one way in which the 
industry can reduce accidents. 

In a talk on ‘‘Sales Cycles,”’ 
Col. T. Russ Hill, of Toledo, 
Ohio, stated that “‘we are now 
in the midst of the greatest 
business cycle in history, a cycle 
that started 2 years ago.”’ He 
stated that the wide-awake in- 
dependent has an unlimited op- 
portunity before him if he will 
but recognize it. In this respect 
Col. Hill said that a division 
manager for a national grocery 
chain recently told him that 
“the independent store has us 
licked to death, but they don’t 
know it.’’ 


All officers of the association 
were re-elected for another 
term, with Richard Gordon, of 
the Three Rivers Oil Co., Padu- 
cah, as president; G. D. Givens, 
Jr., first vice-president; A. J. 
Sehlinger, second  vice-presi- 
dent; and Herbert L. Clay, sec- 
retary-treasurer. 
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The Struggle 


N FRIDAY, January 17th, 
O a group representing the 

National Oil Marketers 
Association and the Michigan 
Legislative Investigating Com- 
mittee called upon Assistant At- 
torney General, John Dickinson, 
of the Justice Department in 
Washington; who at that time 
promised us an answer as to 
what procedure they would take 
toward the requested grand 
jury investigation which we or- 
iginally made to the Department 
of Justice in June 1935, which 
answer should be forthcoming 
within a very short time. 

It is not our idea to harm any- 
one, or to destroy their prop- 
erty or investment, but we want 
a chance to operate our business 
on an equal basis with our com- 
petitors. I am not pleading 
solely for the petroleum in- 
dustry, I am interested in the 
re-establishment of individual- 
ism in all industries, which will 
further community life which 
has been practically annihilated 
because of the disappearance 
of the individual in business. 

Does it make sense when you 
begin to analyze a_ situation 
whereby some dominant com- 
pany in the petroleum industry 
says to the jobber, ““You must 
operate on two cents per gallon 
margin of profit or go out of 
business’; and at the same 
time this company laying down 
this margin of profit for the 
jobber will show enormous 
losses in trying to operate on the 
same margin. Why should our 


laws be such in a state that 
would give foreign capital a 
decided advantage over the 


citizens of the state? 


I see no reason for any state 
to find it so necessary to invite 
outside capital into the state by 
making such laws as are de- 
structive to the citizens and 
private industry of their state. 
We are the people that maintain 
the government and_ provide 
for the financial support—not 
the outside corporations. We, 
the small business enterprises 
of the state, pay income tax if 
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we stay in business; yet, some 
enormous corporation who takes 
advantage of the situation and 
incorporates in some state that 
has no income tax law is per- 
mitted to come into your state 
and take out twenty, thirty, 
forty, or fifty million dollars 
worth of business and not pay 
a single dollar of income tax. 
The only thing they leave in the 
wake of their exploitation is 
the pitiful little wage provided 
for their workers and the man- 
euvered method of profit mak- 
ing is used to create surplus to 
make enormous. enterprises 
more enormous. 

Please do not understand me 
to mean that I do not believe 
in capital. Capital in reason- 
able size blocks is quite neces- 
sary; but when it becomes large 
enough to cover the entire 
United States and tries to create 
monopoly, it is too large; and 
unless there is an immediate re- 
laxing of this trend in industry, 
entire 


our wealth will be con- 
centrated into the hands of a 
still much less number of 


people than it is today, and our 
workers will work for still less 
wage than they work for today. 

Small and medium sized in- 
dustries have always. pulled 
this country out of the depres- 
sion. Some economists marvel 
at why the medium sized in- 
dustry begins to prosper after 
a depression and that large in- 
dustry fails to show recovery. 
History and experience will 
teach us, who have read history 
and had experience, that small 
industries must recover before 
the economic life of a country is 
revived, because they are the 
supporters of large industries; 
yet, at the same time when 
large industries get large 
enough, they want to cut off the 
hand that feeds them. 

You hear it so often that the 


middle-man, or the jobber, is 
*Whitine 


Oil Co., Clifton Forge, Va. 


to Obtain Fair Marketing Practices 


unnecessary; but just permit the 
annihilation of the jobber, or 
middle-man, and what happens 
—the large industry, of which 
there are only afew, can 
readily agree among themselves 
that they are going to pay the 
tobacco, cotton or cattle pro- 
ducers a given amount; and one 
will pay Mr. Jones so much for 
cotton or tobacco and another 
one Will pay Mr. Brown so much 
for his cotton or tobacco; and 
they are getting what they 
want without competitive bid- 
ding; whereas if the middle- 
man, or jobber, is permitted to 
stay in business, there is a cer- 
tain competition created where- 
by the farmer or producer gets 
a better price for his products 
and the consuming public pays 
no more. When the middle- 
man, or jobber, enters into the 
transaction the results are: the 
producer has gotten more for 
his products and an industry has 
been permitted to prosper. 


It is quite apparent that our 
government in Washington is 
fostering centrallization of busi- 
ness and government and I want 
to say here that I am opposed 
to either centrallization of bus- 
iness or government, which 
takes away the rights of the 
citizens to govern themselves, or 
to operate their own 
How easy would it 
government to take over in- 
dustry after they have per- 
mitted monopoly to a_ point 
where there are only one or two 
companies in the oil business 
and the same number in the 
grocery, drug, picture show and 
other industries. The develop- 
ment at this point would be a 
most opportune time to estab- 
lish a communistic government 
in its most perfect form. 


business. 
be for the 


I cannot express to you suf- 
ficiently strong the universal 
need for the enforcement of our 
anti-trust laws. The greater 
industry becomes, the more 
powerful monopoly becomes and 


the more idle people we will 
have. What are we going to do 
to protect ourselves against 
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monopoly when our government 
is fostering monopoly and turns 
a deaf ear to cries for protection 
of our individual rights. 


As I see it, the only salvation 
for the independent industries 
is to have such laws as are per- 
mitted under state rights as to 
cause all foreign corporations to 
domesticate. Why should nota 
foreign corporation come in and 
operate on the same basis as 
that of the domestic corpora- 
tion? They have been unable 
at every junction to show where 
they have saved the consuming 
public anything by their mass 
operation. They only deceive 
their patrons as to the price 
they charge for a commodity. 
You may think they are giving 
you something at a lot less cost, 
but at the same time the total 
of your bill will be as much as 
if you had bought it from some 
local industry that is actually 
worth something to your com- 
munity and state. 


It is generally determined 
that the independent business 
operator can do business at a 
less cost of operation and less 
expense to the consuming public 
than that of the large company. 
A company can grow toa certain 
size with the full effect of 
economy of operation; but when 
it gets beyond the supervision 
of some one man, it becomes un- 
economically operated and the 
cost of operation necessarily re- 
volves back on the consuming 
public. Whether you know it 
or not, you are paying the cost 
of the extravagant uneconomic- 
ally operated corporations. 


It is essential that the so- 
called independent groups of 
the industry, comprised of the 
jobber and the retailer, lay 
down a well defined plan lead- 
ing them to stabilization; and 
at the same time these groups 
should combine their strength 
to effect amendments to their 
state laws to require foreign 
corporations to be placed on the 
same basis as they are them- 
selves placed, and accountable 
to the same people under the 
same rules and_ regulations. 
Stabilization is most paramount 
to success of the industry and 
to accomplish this it will be 
necessary to close the gap 
through which major companies 
continue their competitive war 
for gallonage regardless of cost 
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of selling or profit or loss to 
their stockholders. 


One of the most serious 
economic problems that con- 
fronts the petroleum industry 
today is the problem created by 
exclusive, or long termed, sales 
contracts on service stations; 
which restricts free trade by 
prohibiting a supplier, who feels 
that he is entitled to a larger 
percentage of the potential gal- 
lonage in a given territory, from 
securing additional accounts 
without the necessity of build- 
ing additional stations in a 
territory where there are al- 
ready more stations than are 
needed or can be_ operated 
profitably; but their desire for 
gallonage and _ representation 
causes them to take the very 
serious and uneconomical course 
of adding additional outlets and 
creating more unprofitable out- 
lets. 


you will hear reverberations 
from some of your constitu- 
ents that you are planning to 
run big business out of the state. 
Well, what of that if they are 
not paying any taxes to the 
support of your state, but only 
exploiting the funds of the 
treasury of your people. If they 
cannot operate in competition 
to you with a parallel fairness to 
the consuming public, let them 
move out and it will not take 
you but a short time to create 
an industry in the state which 
will serve your people equally 
as well. 


What do these big corpora- 
tions do for your community? 
They put some good reliable 
citizens out of business and re- 
place him with an $80-per- 
month clerk and the under 
clerks are given around $10 to 
$12 per week. How can this 
poor fellow be of use to the 
community? Is he of any value 
to the doctor, lawyer, merchant, 
or real estate company? No, he 
has only money enough to pay 
for his groceries and clothes 
and perhaps pay rent once in a 
while or move. You should be 
able to enlist the support of 
every independent merchant, 
banker, lawyer, doctor or real 
estate company, and in fact 
every man and woman in your 
community, to support a move- 
ment for the amendment of 





your laws so as to control ruth- 
less corporations, placing them 
on an equal basis of operation 
and taxes with each of you. 


Again, I want to make it 
clearly understood that I hold 
no quarter for the loafer who 
does not want to work or make 
a living, of which we have mil- 
lions in this country classified 
as unemployed; whereas, it is 
only a recruiting of those mil- 
lions who have never worked, 
but lived as tramps, or off of 
their kin people. 


The average man that has 
money to invest thinks it is a 
wonderful idea to go to Cin- 
cinnati, Chicago, St. Louis, or 
New York and invest in some 
security or stock about which 
he knows nothing and has no 
idea as to the ability of the 
management of this industry; 
and in many instances, the only 
interest that the management 
has in that particular company 
is to see that the company earns 
enough to pay him a nice fat 
salary; and if they, by chance, 
can reduce some poor man to a 
slave’s pittance of pay, they will 
by that method perhaps pay a 
dividend to the investor. Allow 
me to appeal to the _ local 
investors that they go to their 
local corporations, back them 
up with their money and moral 
support, become interested in 
their community and_ state 
rather than some other state. 


Let the citizens of each state 
build up their government and 
industries so that should the 
ravages of this dreadful disease 
known as a depression attack 
the nation, that it not be per- 
mitted to wreck the entire na- 
tional, financial and economic 
structure by tearing down the 
exchange in Wall Street. Cre- 
ate 48 Wall Streets in the 
United States by following the 
procedure that I have laid down 
by causing all corporations to 
domesticate in each state in 
which they operate; and it will 
be just 48 times as hard for the 
ravages of depression to make 
itself felt. What fairness is 
there in permitting some big 
industry to come into your town 
and sell merchandise to your 
citizens and not permit the 
money to stay in your bank over 
night, but it is wired to some 
large financial center. Does 
that benefit your local business 
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institutions 
men? 

I am for establishing a fair 
price to the consumer only suf- 
ficient to pay a fair wage to the 
worker and a reasonable return 
on the capital invested, and I 
bear in mind, of course, a rea- 
sonable return on capital invest- 
ment must take with it the 
consideration of the hazards of 
that particular industry. 

I do not want to be considered 
radical or communistic. Lama 
red blooded American. A cer- 
tain person quoted, “‘They had 
blue blood in their veins’’; and 
the reply came back, “I might 
not have blue blood but I have 
some damned good red blood 
and thank God it is all Ameri- 
can’; and at this junction I 
want to say, “Thank God for 
the Supreme Court of the United 
States.’’ 

Allow me to appeal to you 
that you set out at this time to 
establish in the State of Ken- 
tucky such laws as will put you 
on an equal basis with other in- 
dustries in your particular line 
of endeavor. I would not ask 
anyone for a fairer chance than 
to be on an equal basis with 
them and I do not believe that 
it is fair for any man, or corpor- 
ation, to expect an undue ad- 
vantage over his competitor. 
The only thing that this can 
possibly cause is a disastrous re- 
volt of our citizens in time to 
come. 


and _ professional 


Legislatures Consider 
Gas Tax Changes 


NEW YORK, Feb. 8.—Bills 
which are designed to reduce 
the rates of some of the special 
taxes now being paid by high- 
way users are up for considera- 
tion in several of the state leg- 
islatures now in session, accord- 
ing to a survey of legislation 
made by the American Petrole- 
um Industries Committee. 

Bills calling for reductions of 
1 cent and 0.5 cent respectively 
in state gasoline taxes are now 
before the Kentucky and New 
Jersey legislatures and the Ken- 
tucky legislature has adopted a 
memorial to Congress calling 
for repeal of the federal gaso- 
line tax. 

The Mississippi legislature 
has before it a bill designed to 
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eliminate all refunds of gasoline 
taxes, and also is considering a 
bill calling for repeal of the $1 
permit fee now paid by gasoline 
dealers. 

The Mississippi legislature al- 
so has acted favorably on a meas- 
ure which calls for highway sur- 
veys and planning and provides 
for the issuance of highway pav- 
ing notes to match federal aid 
grants, Several other states are 
reported to be considering some 
form of highway surveys and 
long-term road planning which 
would provide adequate high- 
way development at reasonable 
expense and with lower taxes, 
the Institute reports. 


Marketing Probe Sought 
In South Carolina 


CHARLESTON, S. C., Jan. 30. 
—The South Carolina legisla- 
ture has been asked to investi- 
gate to determine if the large 
integrated oil companies mar- 
keting in that state are paying 
a state income tax there based 
upon a fair allocation of their 
profits to their various operat- 
ing divisions. 

This investigation has been 
asked by the South Carolina Oil 
Jobbers Association, meeting at 
Columbia Jan. 16. The resolu- 
tion also asks the state legis- 
lature to determine whether the 
large oil companies are keeping 
the proper accounting records 
to determine the state income 
tax they should pay. The resolu- 
tion also calls to the attention 
of the legislature that investiga- 
tions in Michigan and Wiscon- 
sin have ‘‘disclosed facts rela- 
tive to the non-payment of state 
income tax by large domesti- 
cated foreign corporations.”’ 


The South Carolina jobbers 
also ask their legislature to de- 
termine whether it is the prac- 
tice of the large refiners to 
make contracts with consumers, 
supposedly determined by the 
volume of purchases, based on 
lower prices than those called 
for in contracts of the refiners 
with retailers. They point out 
that the South Carolina laws 
provide sales must be made to 
all classes of buyers at the same 
price. 


The jobbers there also call 
the attention of the state at- 


torney-general to the lower 
prices given large consumers in 
their purchases of gasoline, as 
compared with the prices to 
small consumers, stating that 
they believe that this represents 
price discrimination not in con- 
formity with the state laws. 


Ethyl Gasoline Sales 
Higher in 1935 


NEW YORK, Feb. 8.—Use of 
leaded gasoline in 1935 showed 
a gain of 12 per cent over 1934, 
according to figures made pub- 
lic by J. C. Taylor, sales man- 
ager of the Ethyl Gasoline 
Corp. The rate of increase was 
double that of all gasoline sold 
in the United States. Biggest 
increase was reported from the 
seven states comprising the Los 
Angeles division, where con- 
sumption jumped 32.8 per cent. 


Total gasoline sales for 1935 
are estimated at 17,000,000,000 
gallons, a 6 per cent increase. 
Of this amount 12,000,000,000 
gallons were leaded. Approxi- 
mately 72 per cent of all gaso- 
line now being marketed con- 
tains lead. In 1933, the leaded 
total was 4,297,000,000 gallons; 
in 1934 it was 10,698,000,000 
gallons. In slightly over two 
years, from June, 1933, to Oc- 
tober, 1935, the consumption of 
leaded gasoline rose from 19.64 
per cent to 68.9 per cent. 


Premium gasoline gained 11 
per cent in national sales dur- 
ing 1935. In the Los Angeles 
division, the rise was 70 per 
cent. Leading all states was 
Oregon, with a 98 per cent in- 
crease in use of Ethyl gasoline. 
Washington was second with 72 
per cent, and California third 
with 70 per cent. The gain in 
Nevada was 45 per cent; in 
Arizona, 32 per cent; in Utah, 
20 per cent; and in Idaho, 12 
per cent. 


Consumption of non-premium 
gasoline containing lead rose 31 
per cent in the Los Angeles Di- 
vision. Increases were recorded 
as follows: 


Arizona, 41 per cent; Idaho, 
39 per cent; California, 36 per 
cent; Oregon, 28 per cent; 
Utah, 19 per cent; Nevada, 17 
per cent; Washington, 13 per 
cent. 
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Text of Proposed Mid- Western Marketing Code 


Following is complete text of the 
proposed regional marketing code for 
the middle west which was submitted 
to the industry in that area by a con- 
ference at Chicago Feb, 5-7. The con- 
ference was called by a group of inde- 
pendent refiners and was attended by 


representatives of all groups of the 
marketing industry. 
Preamble 
In conformance with rules and re- 


quirements of the Federal Trade Com- 
mission, the following Code of Fair 
Competition has been adopted in con- 
ference as a voluntary expression of 
the Marketing Division of the Petro- 
leum Industry in the States of Illinois, 
Indiana, lowa, Kansas, Michigan, Min- 
nesota, Missouri, Nebraska, North 
Dakota, Ohio, South Dakota and Wis- 
econsin. 

The companies and individuals who 
propose and agree to be bound by this 


code also agree that no part of the 
same shall be carried out in such a 
manner, or used in any way to sub- 


stantially lessen competition or unduly 
restrain trade or tend to 
monopoly. 


create a 


Rule 1 


one who refines or proc- 
esses crude oil, fuel oil or natural gas 
into refined petroleum products. 

2. Jobber, distributor, or wholesaler 

one who carries a stock of petroleum 
products to sell to dealers or others 
for resale, including those who may 
also sell direct to consumers. 

3. Retailer or dealer—one who car- 
ries a stock of petroleum products to 
sell to consumers at retail. 

4. Consumer—one who destroys the 
exchangeable value of any petroleum 
product by use. 

5. Vendor—any refiner, jobber, dis- 
tributor, wholesaler or dealer who 
sells petroleum products. 


1. Refiner 


Rule 2 

Each vendor of naphtha, gasoline, 
motor fuel, tractor fuel, kerosine, 
range oil, heating oil, Diesel fuel oil 
and motor oil shall determine for him- 
self the prices at which he is offering 
to sell each of such products separately 
and, having determined such prices, he 
shall post them, and the area to which 
they apply at point from which deliv- 
ery is made. Prices posted shall re- 
main in effect for at least 24 hours, 
exclusive of Saturdays, Sundays, or 
holidays, before new prices shall be in 
effect or posted. 

Prices to be posted shall include the 
prices applicable to all classes, types, 
methods, and quantity of delivery, and 
to all classes of buyers. Postings shall 
contain all terms of sales, including 
discounts and credit terms offered, ex- 
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cepting credit terms need not be posted 
at service stations. 

All prices shall be posted at places 
readily accessible to the public dur- 
ing the usual business hours. Records 
of such posted prices shall be available 
to any inquirer at the place where they 
were posted for a period of five days 
after deliveries may have been made 
at such posted prices or from the date 
that such posted prices became effec- 
tive, exclusive of Saturdays, Sundays 
and holidays. 

Spot sales for delivery by tank ear, 
barge, or cargo shall be posted for 24 


hours immediately after the sale is 
made. Any successful bidder on sales 
made as the result of a sealed bid 


shall immediately upon being awarded 
a contract post the price so bid, which 
posting shall remain for a period of 24 
hours, exclusive of Saturdays, Sundays 
or holidays. 

Vendors who sell to consumers, un- 
less prohibited therefrom by applicable 
law, shall separately post all taxes 
which they are required to pay or col- 


lect because of the sale of naphtha, 
gasoline, motor fuel, tractor fuel, 
kerosine, motor oil, Diesel fuel oil, 


range oil and heating oils. 

No rebates, allowances, concessions 
or benefits shall be allowed in any 
manner so as to permit any buyer to 
obtain petroleum products at a net 
lower cost than the posted price applic- 
able at the time of the sale, except any 
corporation incorporated as a co-opera- 
tive under the laws of the state in 
which it operates may pay a patronage 
dividend if such dividend be paid in 
accordance with the law of the state 
where organized. 

Prices posted for any stated grade 
or quality of any product regardless of 
the method of delivery shall apply to 
those so posted and to no others. 

Each wholesale vendor may, in a 
state where a fair trade law is in effect, 
contract with each of his dealers, re- 
quiring them to resell his or the 
manufacturer’s products at not less 
than a minimum price and other pro- 
visions compatable with said fair trade 
law, 


Rule 3 


Lotteries, prizes, wheels of fortune, 
or other games of,chance shall not be 
used in connection with the sale of pe- 
troleum products. 

Vendors of petroleum products shall 
not give away anything except that 
vendors at retail may give away maps, 
touring information, advertising litera- 
ture, and except that manufacturers 
and compounders of lubricating oil may 
give samples of lubricating oils for 
laboratory analysis or samples of lub- 
ricating oils other than for automo- 
tive purposes (not exceeding the mini- 
mum amount necessary for a test) to 


wholesalers, distributors, jobbers or 
consumers who are prospective, but not 
present, users of that lubricant, 


Rule 4 


The selling of goods below cost with 
the intent and with the effect of in- 
juring a competitor and where the 
effect may be to substantially lessen 
competition, or tend to create a mon- 
opoly or to unreasonably restrain 
trade, is an unfair trade practice. 

In applying this rule to those en- 
gaged in more than one branch of the 
Industry, only those costs applicable 
to their marketing activities shall be 
considered. 


Rule 5 


Vendors of petroleum products shall 
not hereafter construct, lease, lend, 
furnish, install or re-locate pumps, 
tanks, driveways, buildings, canopies, 
air compressors, lubricating oil stor- 
age or dispensing equipment grease 
lifts or pits, grease equipment, grease 
guns, air towers, light poles, floor 
lights, material for driveways, build- 
ings or canopies, or any other equip- 
ment of any character whatever used 
or usable in connection with the stor- 
age, display, sale or consumption of 
petroleum products (excepting only oil 
burners and storage tanks connected 
therewith, pump globes and the usual 
advertising signs) for or to anyone en- 
gaged in the sale or delivery of petro- 
leum products to consumers or for or 
to consumers. 

Vendors of petroleum products shall 
not hereafter sell any of the things 
mentioned in paragraph one of this 
rule (except only oil burners and 
storage tanks connected therewith) 
and except that upon expiration of all 
contractual relationship for the sale 
and purchase of petroleum products 
stored in or dispensed through equip- 
ment furnished or leased by the vendor 
to the buyer, and, on request of the 
buyer, any equipment described in this 
rule theretofore furnished, or leased 
to the buyer must be sold in its en- 
tirety to the buyers; or, if the buyer 
does not request that the equipment 
be sold, then, on the request of any- 
one about to sell to the buyer petro- 
Jeum products to be stored in or dis- 
pensed through equipment of such 
type, the equipment in its entirety shall 
be sold to such new supplier who may 
then lend it to the buyer. All such 
sales of equipment shall be at the fair 
value thereof. If the owner and pur- 
chaser are unable to agree upon the 
fair value, it shall be determined by 
arbitration. Anyone about to sell pe- 
troleum products to a buyer shall be 
entitled to use the equipment of the 
previous supplier at any time after ten 
(10) days after requesting to purchase 
the equipment as herein provided, sub- 
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ject, however, to the obligation to pay 
the price determined in the manner 
herein established. If any previous 
supplier withdraws his equipment, re- 
fusing to comply with the provisions of 
this paragraph, anyone about to sell 
petroleum products to the buyer may 
lend and instal] equipment of like ca- 
pacity. Nothing herein contained shall 
prevent vendors of petroleum products 
ordinarily engaged in the manufacture 
and sale of any of the things men- 
tioned in paragraph one of this rule 
from selling such things to vendors or 
consumers of petroleum products pro- 
vided the sale is not conditioned upon 
the purchase of petroleum products. 


Nothing contained in this code shall 
prohibit any vendor of petroleum prod- 
ucts from installing or furnishing any 
of the equipment above mentioned on 
land, either: 


(a) owned in fee by such vendor; or 

(b) held by such vendor under a 
valid and binding lease; provided that 
at the time the lease was executed the 
premises were not improved with any 
building or other facility or equipment 
for the sale or storage of petroleum 
products; or 


(c) held by such vendor under a 
valid and binding lease creating a ten- 
ancy of at least five years’ duration, 
which lease provides for a substantial] 
rental not determined by the volume 
of petroleum products sold at the 
premises and which lease does not con- 
tain any provision permitting either 
party thereto, in the absence of breach 
of obligation by the other party, to 
cancel or terminate it or the term 
thereby granted before the expiration 
of five years from the beginning of 
such term. 


Vendors of petroleum products shall 
not lend, lease or otherwise furnish 
any equipment of any character what- 
soever except trademark pump globes 
and other usual advertising devices to 
jobbers or anyone purchasing or re- 
ceiving petroleum products by pipe- 
line, cargo, barge, tankear or truck 
train. 


Vendors of petroleum products shali 
not pay rentals or otherwise pay for 
the privilege of displaying advertising 
on premises where petroleum products 
are sold. 


Vendors of petroleum products shall 
not render any burner service in con- 
nection with the sale of heating oils 
and fuel oils unless a fair and reason- 
able charge is made for such service 
and for any parts furnished. 


Vendors of petroleum products shall 
not grant, in connection with the sale 
of heating oils, any commission or 
compensation of any kind whatsoever, 
to anyone manufacturing, distributing, 
selling, installing or servicing oil burn- 
ers, or his employees or agents. 

Notwithstanding the two preceding 
paragraphs, vendors of petroleum 
may pay commissions or other com- 
pensation to their own regular em- 
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ployees, commission salesmen and bona 
fide commission agents, 


Vendors of petroleum products shall 
not make any repairs to any equip- 
ment of any kind not owned by the 
vendors. 

Vendors of petroleum products may 
make repairs to equipment owned by 
the vendors and furnished or leased 
to or installed with retailers or con- 
sumers to the extent necessary to 
maintain the equipment, its attach- 
ments and appurtenances, in a safe 
and satisfactory working condition, 
provided such repairs can be made 
without the removal of the equipment 
from the premises where installed, but 
shall not make any changes in such 
equipment, such as the conversion of 
a hand or air operated piston type 
pump or visible type pump into an 
electric meter pump. 

Underground tanks furnished or 
leased to retailers or consumers may 
be replaced with other tanks of the 
same size or removed from the prem- 
ises for repair. 


Rule 6 


Before any vendor of petroleum 
products delivers his products to a 
retailer or consumer whose place of 
business is painted with the identify- 
ing colors of another vendor of pe- 
troleum products, not then supplying 
such retailer or consumer, the new 
vendor shall paint out such identify- 
ing colors with paint of any color 
other than any one or more of the 
colors used by the vendor to identify 
his stations, but, before doing such 
painting, such vendor shall communi- 
vate with the vendor whose identify- 
ing colors appear, inquiring whether 
there is any written contract which 
would be violated by such painting. 
The vendor to whom the inquiry is 
presented shall respond thereto within 
ten days from the date of the inquiry, 
giving the information requested, and 
if he claims that such proposed paint 
ing would violate any contract, he 
shall submit such contract for inspec 
tion at his office. If the proposed 
painting would violate the contract, 
the painting shall not be done. 

Except painting required by this 
rule, vendors of petroleum 
shall not do any painting for or fur- 
nish any paint free or sell any paint 
to jobbers, retailers or consumers for 
any purpose other than for usual ad- 
vertising signs and for pumps, gaso- 


products 


line buggies, wheel carts, high-boys, 
lubsters or lubricating oil tanks 
through which the products of the 


vendor doing the painting or furnish- 
ing the paint are sold. 

Nothing herein contained shall pre- 
vent vendors of petroleum products, 
ordinarily engaged in the manufac- 
ture and sale of paint, from selling 
such paint to vendors or consumers of 
petroleum products, provided the sale 
of paint is not conditioned upon the 
purchase of petroleum products. 


Rule 7 


Vendors of petroleum products 
shall not knowingly induce or assist 
anyone to break a valid written con- 
tract for the sale of petroleum prod- 
ucts or a valid lease of premises used 
for the sale of petroleum products. 

Vendors of petroleum products 
shall not sell or deliver any petroleum 
products to anyone knowing that such 
sale or delivery will violate or prevent 
the performance of a valid written 
contract. 

Nothing herein contained shall pre- 
clude the sale or delivery of any pe- 
troleum products to any person who 
justifiably refuses further compliance 
with any contract, providing code au- 
thorities are immediately notified. 


Rule 8 


When any pump, tank, or other de- 
vice for the storage, display, consump- 
tion, handling, or sale of naphtha, 
gasoline, motor fuel, kerosine, or lu- 
bricating oil bears the name, trade- 
mark, or trade name of any person, 
firm, association or corporation en- 
raged in the manufacture or sale of 
any such commodity, no other person, 
firm, association, or corporation shall 
deliver into or deliver for sale from 
such pump, tank, or other device, or 
any tank or other container connected 
therewith, any petroleum’ products, 
other than that manufactured, sold, 
or distributed by the person, firm, as- 
sociation or corporation whose name, 
trademark or trade name is so affixed. 
No person, firm, association or corpo 
ration shall in any way knowingly be 
a party to the substitution of one 
grade or brand of petroleum produets 
for another. 

Rule 9 


Gasoline shall not be sold from tank 
wagons or trucks into the fuel tanks 
of motor vehicles exeept in emer- 
gencies. 


Rule 10 


No one shall make any delivery of 
naphtha, gasoline, motor fuel, tractor 
tuel, kerosine, range oil, heating oil, 
Diesel fuel oil or motor oil at any re- 
finery, terminal, or bulk plant to a 
retailer, into any wagon, truck, tank 
wagon or tank truck owned or operat- 
ed by or for such retailer. The term 
“retailer’’ as herein used, shall not be 
construed to include any agent selling 
such commodities on a commission 
basis. Deliveries may be made in ex- 
change for similar commodities re- 
ceived by the person making the de- 
liveries from the person to or for 
whom the delivery is made. 

Nothing in this rule contained shall 
apply to deliveries made to bona fide 
jobbers either in their own vehicles, 
or for their account, from refineries 
terminals, or bulk plants. 


Rule 11 


The assertion, in written or spoken 
advertising, or in any other manner, 
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of any false or deceptive claim or rep- 
resentation with respect to the mer- 
chandise, prices or services of the one 
making the assertion, or with respect 
to the merchandise, prices or services 
of a competitor, is an unfair trade 
practice. 

The unauthorized use by any vendor 
of petroleum products of the trade- 
mark, slogan, insignia, or emblem of 
any trade association in the petroleum 
industry, or the false assertion or 
claim, by advertisement or otherwise, 
of membership in any association is 
an unfair trade practice. 

The sale of used oil or other used 
or reclaimed merchandise or reclaimed 
oil, without its being conspicuously 
marked as such, constitutes false ad- 
vertising. 


Rule 12 


The administration of this code 
shall be in the hands of state and met- 
ropolitan committees and one region- 
al committee. 


The membership and duties of such 
committees shall be as hereinafter 
designated. 


Memberships upon such committees 


shall be made up of the following 
classifications: 

1. Majors 

2. Integrated Independent Refiners 


3. Non-Integrated Independent Re- 
finers 

4. Wholesale 

5. Jobbers 

6. Trackside Jobbers 

7. Individually Branded Jobbers 

8. Co-operatives 

9. Dealers 


Car Lot Marketers 


Membership of the regional, 
and metropolitan committees shall be 
equally divided between representa 
tives of integrated and non-integrated 
marketers of petroleum products with- 
out any attempt to limit the total num- 
ber to comprise each committee. 


state 


Representatives of all classifications 
which are above designated as being 
entitled to membership upon the com- 
mittees herein provided for, shal] in 
each instance consist of the state or 
metropolitan executives of the respec- 
tive marketers comprising the classi- 
fications entitled to representation. 

Representatives for the regional 
committee shall in each instance con- 
sist of the chief sales executives of 
the major companies, the integrated 
and non-integrated refiners, and in 
the case of the other classifications of 
persons actively and financially inter- 
ested in the management of their re- 
spective businesses. 

The state and metropolitan com- 
mittees shall be in full charge of the 
administration of the code in their re- 
spective states or districts and shall 
(a) seek acceptance and adherence to 
the code, (b) interpret the code, (c) 
suspend the operation of any part of 
the code in their state or district in 
accordance with the rule governing 
suspensions hereinafter provided, (d) 
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determine when, where and how often 
meetings of the committee shall be 
held. 


In suspending operation of any part 
of the code or making any interpreta- 
tion of the code, said suspension or 
interpretation shall not be valid un- 
less by unanimous concurrence of all 
committee-men present. Before any 
action can be taken on the suspension 
or interpretation of any part of this 
code, each member of the committee 
shall be entitled to receive a written 
notice outlining such contemplated 
suspension or interpretation at least 
five (5) days in advance of such pro- 
posed action. 

In the event anyone proposing any 
suspension or interpretation fail to ob- 
tain the unanimous concurrence of 
committee members, the matter may be 
referred to the Regional committee for 
final decision. 


The budget of each state and met- 
ropolitan committee shall be deter- 
mined by such committee and the ex- 
penses incurred paid by those who 
have accepted the provisions of the 
code in their respective areas on an 
equitable basis to be determined by 
each committee. 

For the purpose of immediate or- 
ganization, the following metropolitan 
dfstricts are recognized for code com- 
mittees: 


Metropolitan Chicago 

Twin Cities (St. Paul & Minneap- 

olis) 

Metropolitan Detroit 

St. Louis—East St. Louis 

Milwaukee County 

Metropolitan Kansas City 

The functions of the Regional com- 
mittee shall be: 

(a) The committee shall meet at 
least once every thirty days, and 
oftener if so called by the Chairman. 
All meetings, unless otherwise agreed 
to, shall be at Chicago, Illinois. 


(b) Act in an advisory capacity to 
the state and metropolitan commit- 
tees. 

(c) Establish a budget and pro- 


vide for the necessary funds to carry 
on the work of the committee. 

All notices of Regional committee 
meetings shall be mailed ten (10) 
days in advance to each member of 
the committee, accompanied by an 
agendum of the meeting, for which a 
notice is issued. Two-thirds or more 
of the membership of the Regional 
committee shall constitute a quorum. 

The State and Metropolitan com- 
mittees shall themselves, at their first 


meeting, determine their respective 
methods of organization, including 
the number of such committee that 


shall at subsequent meetings consti- 
tute a quorum. 

No proxies shall be recognized at a 
meeting of the Regional committee ex- 
cept that any member of such com- 
mittee may appoint an alternate with 
full power to act. 





Proposes Broadening Oil 
Pollution Act of 1924 


WASHINGTON, Feb. 8.—Es- 
tablishment of a permanent 
National Resources Committee, 
with the country divided up 
into “sanitary water districts” 
and a board appointed for each 
district to prevent water pollu- 
tion, is proposed in a bill 
(S-3959) introduced Feb. 7 by 
Senator Lonergan, of Connecti- 
cut, and referred to the Senate 
commerce committee. 


The Lonergan Bill would 
declare ‘“‘the discharge or de- 
posit of any waste or other 
substance, whether in a solid, 
gaseous, or liquid state, into any 
of the navigable waters of the 
United States, or into any 
stream from which the same 
may float or be washed into any 
of such navigable waters, in 
violation of regulations promul- 
gated by the Committee, if such 
waste or other substance is or 
may be injurious to public 
health, domestic animals, or 
poultry, fish or shell fish, or 
other acquatic life, migratory 
water fowl, or impairs in any 
manner the utility of such 
waters for navigation purposes, 
to be against the public policy 
of the United States and to be a 
public and common nuisance.’’ 


The district boards would 
be authorized to have U. S. 
district attorneys seek injunc- 
tions for the abatement of such 
‘“nuisances.”’ Besides its func- 
tions in preventing water pol- 
lution the proposed permanent 
national resources committee 
would also have the power now 
vested in the temporary body 
of that name. 


Senator Lonergan also pro- 
posed a companion bill (S-3958) 


broadening the Oil Pollution 
Act of 1924. The words ‘‘coast- 
al navigable waters of the 


United States,’ appearing in the 
1924 law, would be amplified to 
include “‘or into any tributary of 
any such waters where the 
same shall be liable to be 
washed into such waters, either 
by ordinary or high tides, or by 
storms or floods or otherwise, 
from the shore, or any wharf, 
refinery, manufacturing estab- 
lishment, or mill of any kind.” 


NATIONAL PETROLEUM NEWS 











New Distillation Unit 


Solves 


Naphtha and Lube 


Problems 


REATLY reduced filtering 

costs, lower steam con- 

sumption, increased yields 
of neutrals and cylinder stock, 
and facilities for making any 
type and distillation range of 
naphthas and motor fuels are 
some of the results obtained by 
Waverly Oil Works, from the 
installation of the new 1500- 
barrel crude unit in the Pitts- 
burgh refinery. 


Faced with the desirability of 
modernizing its distillation sys- 
tem, Waverly officials called in 
Leader Industries, Inc., on the 
problem, and the new, compact 
unit is the result. The unit con- 
sists of a tube still and 115-foot 
main tower, auxiliary naphtha 
re-run tower, with the neces- 
sary condensers and exchang- 
ers. It is very completely instru- 
mented, giving automatic con- 
trol at every possible point, a 
permanent record of all operat- 
ing conditions, and dial indica- 
tors show the position of every 
possible variable which may 
affect operations or the final 
products. The two parts of the 
unit are controlled and directed 


from a single instrument and 
control panel. 
The furnace is of the over- 


head convection type, the con- 
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Fig. 1—1500-barrei crude distillation unit recently built 
by Leader Industries, Inc., for Waverly Oil Works Co, 
of Pittsburgh, to modernize Waverly's distillation pro- 
cesses 


vection section of 103 tubes, 2- 
inch i.d., 2'%-inch o.d., being 
placed parallel with the roof, 
and a bridge ‘‘wall” or rather 
horizontal baffle immediately 
below it. This baffle is built of 
two l16-gauge Ascaloy sheets, 
separated by 2% inches of in- 
sulating material. The 58 radi- 
ant tubes, 134-inch i.d., by 242- 
inch o.d., are placed immedi- 
ately below this baffle and also 
parallel to the roof. Exhaust 
steam at 15 pounds enters an 
auxiliary coil through a water 
separator, to be superheated as 
process steam, to 350-500 F. 
Pressure indicator and control 
are placed on the burner fuel 
line, and pressure recorders on 
both the furnace inlet and out- 
let in the feed and transfer 
lines. Two of the 12 points in 
the potentiometer temperature 
indicator are connected to inlet 
and outlet lines. 


The tower is equipped with 
40 bubble trays, 10 of them be- 
low the flash chamber as strip- 
pers, and the remaining 30 
above the chamber in the tower 
proper. One of the interesting 
features of the tower is the 


special vaporizer section de- 
signed to establish equilibrium 
between vapor and_ residual 
liquid, to effect the maximum 
vaporization at the chosen tem- 
perature, or to evaporate a 
given percentage of charge at 
the lowest temperature. The 
principles involved in this de 
sign are involved in patent ap 
plications, and cannot be dis 
cussed here, further than to say 
that they include an auxiliary 
stripping of the residue by 
the vapors. 


The base of the tower ends in 
a pot about half the diameter 
of the main tower, equipped 
with sight glass and level con 
trol. Thermocouples are_ in- 
stalled in this pot, in the liquid 
sump and vapor space of the 
flash chamber, at the draw-off 
plates for the various 
streams, and at the tower top 
The side draw-offs for heavy 
naphtha, kerosine, gas oil, wax 
distillate and wax slops or heavy 
wx distillate are placed at 
plates 39, 33, 28, 23, and 18, re- 
spectively. A short auxiliary 
stripper tower is provided for 
stripping the heavy naphtha 


side 








Fig. 3—Vapors from the flash chamber are conducted downward through the 
side-tube shown here, to pass up through the top three stripping plates in the 


tower 
tion. 


the small 


stripper tray 





















, and pass finally through the inside chimney to the main bubble sec- 
Against the side of the tower below the vapor “loop’’ may be seen 
looped tube which carries the unvaporized bottoms to the top 























which condensation is effected 
by the bow of vapors, conden- 
sate, and water downward con- 
currently. Gasoline and water 
flow over a series of launders 
into a_ settling chamber of 
larger diameter, the base sec- 
tion of the condenser. (See Fig. 
4). 

The gasoline-naphtha re-run 
tower comprises 30 plates, with 
preheated charge inlet mani- 
fold at plates 9, 12, 15, 18, 21, 
and a side draw-off manifold 
at plates 16, 19, 22, and 25. Two 
heat exchangers strip the bot- 
toms in this tower. A two-pen 
recording thermometer is con- 
nected to the reboiler inlet and 
outlet. Pressure indicators are 
placed in the tower base, and in 
the reflux line. 


Crude is introduced to the 
unit with the feed pump under 
control of a diaphragm valve, 
and passes in heat exchange 
through two exchangers with 
the downcoming vapors from 
the main tower overhead line. 
The warm crude (200-210 F.) is 
settled in a 4%2-foot by 16-foot 

































































































































































stream to any desired specifica- The jet condenser which com-_ settling drum to take out salt 
tions. pletes the liquefaction and water and silt, which usually 
Two crude preheater-ex- cooling of this gasoline is amounts toa fraction of one per 
changers are placed in the packed with cast-iron jack- cent of the charge. From the 
overhead gasoline vapor line. stones in its upper section, in salt drum the crude receives 
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Fig. 2—Flowchart of new Waverly unit 
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THE THERMAL PROCESS 
produces motor fuels of 


HIGH OCTANE-BLENDING VALUES 





te superior blending value of 
motor fuel produced by thermal 
polymerization is an important aid to 
the refiner in meeting present or pro- 
spective standards. 

The ability to convert both saturated 
and unsaturated gaseous hydrocarbons 
to motor fuel permits adaptation to 
existing plant conditions and greater 
recovery of valuable products. 


$ 


Processes licensed by The Polymeri- 
zation Process Corporation are based 
upon continuous research in plant and 
laboratory correlated with extensive 
commercial operating experience. 

Refiners are invited to examine the 
facilities of this organization and its 
agent, The M. W. Kellogg Company, 
for analysis and solntion of their plant 


gas problems. 


Uf /y ° . ( I, ° 
She il mertyation Baia borporation 
G ( 


15 EXCHANGE PLACE, 


JERSEY CITY, 


NEW JERSEY 
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Typical distillation ranges of light products from Waverly unit. 


Raw Top Stream 
Gasoline Ke-run Col. 
Gray ; 61.8 69.9 
2 OS 2 nee 118 90 
Lt nee 183 142 
20% csitlicicesous 211 166 
200% sicesieseaut 231 184 
40% 250 198 
CE Ee 265 210 
DN Si hi cnsinnshicsunaedte 282 218 
70% . 300 230 
R0% . 318 242 
RS sv asec cdaanectscacmoies 339 260 
ef ia iciauaiteds 354 278 
End Pt . 366(98) 290(97) 


heat in exchange with the kero- 
sine and the wax distillate side 
streams, and its final preheat is 
obtained in a double pipe ex- 
changer from the cylinder stock 


bottoms. From this exchanger 
through the two coils of the 
tube still, the charge enters 


the special vaporizer section in 
the main tower at around 700- 
735 F., the temperature em- 
ployed being determined by the 
amount of vaporization desired. 

From this tower provision is 
made for five side streams, 


hig 


Side Stream Bottoms Kerosine, 
te-run Col. Re-run Col. Main Col. 
59.1 53.1 45.4 
178 306 370 
236 316 414 
246 319 430 
253 321 440 
259 324 448 
265 328 456 
272 332 469 
278 336 483 
285 344 498 
296 354 520 
306 362 534 

326 (98) 378(98) 550(98) 
naphtha (which is used only 


when a special naphtha is re- 
quired), kerosine, gas oil, wax 
distillate, heavy wax distillate 
or wax slops. These draw-offs 
are made on trays 39, 38, 28, 23, 
and 18, respectively. The naph- 
tha stream passes to a separate 
small stripper tower equipped 
with steam reboiler coil, and 
the vapors therefrom return to 
the tower just below the reflux 
section above the top tray. The 
gas oil and wax distillate 
streams serve to strip the bot- 





toms from the re-run tower in 
two heat exchanger-reboilers. 


After preheating the incom- 
ing crude in the two exchangers 
referred to, the overhead gaso- 
line vapors are condensed in 
the direct contact condenser, 
the vapors meeting a jet of 
water in the packed upper sec- 
tions of the condenser shown in 
Fig. 4. Water and _ gasoline 
separate in the lower expanded 
section, the water is trapped 
off to a chosen level, and the 
gasoline is picked up by the 
auxiliary ‘tower charge pump. 
This charge is heated in ex- 
change with the re-run tower 
bottoms, then in a double pipe 
exchanger with high pressure 
steam and admitted to the tow- 
er. The uncondensed vapors and 
gases from the condenser are 
admitted to this tower above 
the preheated gasoline inlet. 
Reflux for the main tower top 
is drawn also from the con- 
denser settling section. 


Reflux for the re-run or aux- 
jliary tower is drawn from the 
rundown tank which receives 





{ (Lett)—The jet condenser for the overhead gasoline vapors from the main tower, where the major portion 


of the vapors are condensed by commingling with a spray or jet of water 
Fig. 6 (Right)—The 110-foot tower offered serious obstacles in its erection. 


swung upward at an angle while at 


same time the lower 
factory wall 


sections 


were 


; Here we see it, brought into the plant 
through huge holes Knocked in the walls of the factory alongside the refinery grounds, 


the 


From this position it was 


withdrawn through the hole in the 
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Call 


Salt Diego 


NBC has been building audiences for you through 
radio, newspaper and outdoor advertising 


Advertisers to the West Coast — 
here’s your radio audience! 
available through NBC, which has 
just completed the Pacific Coast 
Blue Network to complement the 
splendid Coast coverage of the 
famous Red. 

build this great, receptive 
audience, we added Blue Network 
Stations in six key cities—Seattle, 
Spokane, Portland, San Francisco, 


Los Angeles and San Diego. We 


brought them double the number of 


NATIONAL BROADCASTING COMPANY, 


Made 


fine NBC Coast-to-Coast Network 
programs—to almost every city on 
the list. They're listening now, toa 
full 16-hour program service daily, 
presented with all the facilities and 
showmanship for which NBC is 
famous. They'll get your sales mes- 
sage. We have been paving the 
way for it. 

We backed our belief in adver- 
tising in the most convincing way 
there is—by advertising in other 


mediums ourselves to drive home 


the news to this vast audience 
Billboards... full pages in news- 
papers—26 of them! A schedule 
of nine smaller follow-up adver- 
tisements. Publicity releases... mail- 


ing pieces...radio. Faced with our 
own special task, we followed the 
recommendations we make to ad- 
vertisers: se the mediums necessary 
to do the whole job, coordinate them, 
and drive hard at the obpective. 
NBC 


ing. Ready for your sales story. 


has your audience— wait- 


Inc. 


A Radio Corporation of America Subsidiary 


NEW YORK 


CHICAGO 


WASHINGTON 


SAN FRANCISCO 
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Fig. 5—The Waverly unit is well instrumented, giving exact and detailed in- 


formation of the operation throughout the unit. 


On this main panei are a 


number of the more important instruments, arranged compactly 


this tower’s overhead conden- 
sate. The side stream becomes 
an intermediate naphtha, while 
the bottoms is the heaviest part 


of the raw gasoline. Typical 
distillation ranges of these 
products, along with the raw 


charge are given in the accom- 
panying table. By the proper 
proportioning of these three 
products, or by necessary 
changes in operation, practical- 
ly any boiling range of motor 
fuel or naphtha may be pre- 
pared. This gives the refinery a 


wide range in the list of naph- 
thas available for market, and 
simplifies the blending of motor 
fuel to meet seasonal or other 
requirements. The naphtha 
column side stream _ passes 
through separate stripper col- 
umns, not shown, using strip- 
ping steam, which permits the 
making of any initial boiling 
point desired. 

The pressed distillate from 
this unit is re-run in shell stills 
in the conventional manner. 
Under these conditions the re- 
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Fig. 7—Diagram of the novel V-shaped slit through which streams flow in 


the lookboxes., 


These slits are calibrated, a calibration scale is placed just 


behind the sight glass shown to the right; the sight glass is connected with 
the lookbox compartment, and the operator can instantly read, in gallons 
per hour, the amount of the stream passing through each box 
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duced distillate shows a No. 3 
color, considerably better than 
was obtained by older methods. 
Filtration is reduced thereby to 
merely a clarification operation 
and to stabilize emulsion tests, 
removing relatively little color. 


The cylinder stock yield has 
been increased by one to one 
and one-half per cent by the 
new unit. The difference in the 
color of the old and the new 
cylinder stock is _ striking, 
when comparing two samples. 
The new stock has a dark green 
shade, very distinct, and ap- 
pears to require very little fil- 
tration for color removal. The 
old type stock has a dark “‘car- 
bonaceous”’ cast, and obviously 
requires heavy filtration. 

The fuel consumption of the 
unit amounts to about 2.3 to 2.5 
per cent of the charge, depend- 
ing on weather conditions and 
the throughput of the unit. This 
consumption is maintained at a 
minimum very simply by the 
use of the automatic firing con- 
trol unit, which holds tempera- 
tures on the furnace and there- 
fore in great measure on the 
tower far closer than could be 
done by manual control. 


Manager of Refineries 


For Magnolia Dies 


BEAUMONT, Tex., Feb. 8.— 
Elmer E. Plumly, vice-president 
and general manager of refin- 
eries for the Magnolia Petro- 
leum Co., died at his home here 
the night of Feb. 7 following an 


attack of pneumonia. He was 
64 years old. 
Born in Ohio, Mr. Plumly 


joined the Standard Oil Co. of 
New York at Olean, N. Y. at the 
age of 19, working as a laborer 
at 75 cents a day. His first pro- 
motion was to gang foreman. In 
1898 he came to Texas as a 
stillman for the J. S. Cullinan 
interests which had constructed 
a refinery in the new Corsicana 
field. 


Within four years Mr. Plumly 
had been promoted to refinery 
superintendent and when the 
Magnolia acquired the Cullinan 
properties in 1912 Mr. Plumly 
came to Beaumont as refinery 
superintendent. He was elected 
a director of the Magnolia com- 
pany in 1913, and a vice-presi- 
dent in 1929. 
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Petroleum Refinery [Engineering 


T LAST the petroleum 
A industry has a_ textbook 

on refinery engineering! 
Probably the reason why no 
first-class book on this subject 
has been written before is that 
the speed of development of en- 
gineering and technology has 
been such that obsolescence of 
the book’s material would get in 
its work before the book could 
be gotten off the press. 


“Petroleum Refinery Engi- 
neering,’ by W. L. Nelson, pro- 
fessor of refinery engineering 
at the University of Tulsa, will 
fill a long felt want, among 
students, refinery chemical en- 
gineers, operators, and budding 
designers of refinery equipment. 
It is written in a rather “‘text- 
booky”’ style, as would be ex- 
pected from its professorial 
origin, yet showing the effect of 
intimate contact with practical 
developments and _ first-hand 
knowledge of design principles, 
their application to practical re- 
finery problems, and of the lim- 
itations placed by practical dif- 
ficulties on theoretical consider- 
ations. 

Doubtless because of the 
training experience of the 
author, the material in the book 
is presented, with very few ex- 
ceptions, in an admirable con- 
tinuity of thought and develop- 
ment. One of the best features 
found is the numerous examples 
and sample calculations given, 
to illustrate each important 
principle discussed, and _ to 
familiarize the reader-student 
with the use of the new tool with 
which he is presented in the 
text. The book is concluded 
with a sample calculation of the 
features of a plant design, 
which has much to recommend 
it: 

In its four parts and 27 
chapters, the work takes up the 
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history and properties of petro- 
leum; the various’ products 
made therefrom, testing meth- 
ods and their functions; design 
calculations, the mathematical, 
physical, chemical and engineer- 
ing principles employed and 
how they are applied; and 
processing methods used in re- 
fineries. The first two parts 
are relatively brief, covering in 
a general manner those prop- 
erties and products of petroleum 
of interest to the reader who is 
primarily concerned with the 
material presented later in the 
book. 

In discussing design princi- 
ples and their mathematical 
handling the author goes into 
as minute detail as the space 
limitations of a single volume 
allow. Applications of the gas 
laws, vaporization, fractiona- 
tion, condensation, principles of 
heat transfer and exchange, and 
numerous other considerations 
in design are presented in as 
concise a manner as the in- 
volved nature of these subjects 
will permit. Equations based 
on these laws and principles are 
usually derived in considerable 
detail, and calculations and ex- 
amples are employed to com- 
plete the presentation of each 
major principle in a manner 
which is an improvement over 
the method used by most com- 
petent writers on these sub- 
jects. 


NE of the gravest faults in 

technical writing by so- 
called authorities is that they 
appear to write only for those 
who are as experienced, as 
broadly trained as themselves in 
the subjects they write about, 
with the result that their discus- 
sions are practically lost to the 
very readers who should receive 
most benefit and training from 


these writings. This fault, is 

minimized in Nelson’s book. 
In the refinery processes sec- 

tion the discussion takes up the 


several proprietary processes 
widely used in refining, es- 
pecially in cracking. Differen- 


tiation is made sharply between 
the various processes, as de 
Florez, Dubbs, Holmes-Man- 


ley, Cross, and others, their 
functioning, and specific pur- 
poses. This differentiation is 


somewhat overdrawn when con- 
sidered in the light of present 
refinery practice since, with the 


exception of the Dubbs and 
Gyro processes, the major 
principles of the others men- 


tioned are intercombined in 
innumerable ways in most re- 
cently designed plants. Prob- 
ably the author made this dif- 
ferentiation more for the pur- 
pose of clarifying operating 
principles in the reader’s mind 
than as aé_— delineation of 
commercial practice today. 


i sate author recognizes the 
swiftly moving nature of de- 
velopments presented in the 
literature in the fairly adequate 
bibliographies given, since most 
of the references are from cur- 


rent technical and industrial 
journals, not books. He con- 
fines himself generally to a 
small number of American 


periodicals, with few references 
to other important home pub- 
lications, and fewer still to 
British, German and French 
literature. Numerous articles 
appearing in more than one 
journal are seldom cross-ref- 
erenced, which would be an ad- 
vantage in most cases. 

This volume is. obtainable 
from the Book Department, 
NATIONAL PETROLEUM NEWS. 
Cleveland. The price is $6.00, 
net 








Occurrence of Various Hydrocarbons 


May be Predicted from Research 


HE ability to predict the 

occurence of individual hy- 

drocarbons whose presence 
accounts for the properties of 
the commercial petroleum prod- 
ucts from similar crude oils is 
one result of the present investi- 
gation by the National Bureau 
of Standards of the composition 
of petroleum. This work is be- 
ing conducted at the Bureau by 
R. T. Leslie and J. D. White, re- 
search associates representing 
the American Petroleum Insti- 
tute which is furnishing finan- 
cial assistance from its research 
fund. 


The work to date on the frac- 
tion of a Mid-Continent petrole- 
um boiling normally between 
55 and 180 C. (131 to 356° F.) 
has yielded estimates of the per- 
centage contents of 22 hydro- 


Analysis of 


Approx. Nature 
boiling Chief of con- 
range, °C. class* stituents 
58 to 65** a Paraffinic 
Paraflinic 
65 to 71 c ‘ Naphthenic 
\ Aromatic 
( Paraflinic 
76 to 81 b { Naphthenic 
Aromatic 
Paraflinic 
85 to 92 b 4 
Naphthenic 
Paraftinic. 
95 to 101 c { Naphthenic 
Aromatic 
Paraflinic 
107 to 110 b 
Aromatic 
Paraflinic 
115 to 127 b 
Naphthenic 
(Paraffinic 
131 to 140 c , 
| Aromatic 
Paraffinic 
142 to 144 b Aromatic. 


*Chief class of constant boiling 


fractions present; 
or more hydrocarbons having nearly identical boiling points; c 


carbons actually isolated, six de- 
tected and in process of separa- 
tion, and 19 whose presence in 
significant quantities is sus- 
pected. It is believed that these 
47 hydrocarbons will account 
for practically all of the mate- 
rial in this fraction. On this as- 
sumption the relative amounts 
of paraffin, naphthene, and aro- 
matic hydrocarbons in the frac- 
tion are estimated to stand in 
the ratio of 6:3:1. These conclu- 
sions are found in Research Pa- 
per RP8&24, dated September, 


1935. 
In the course of separating 
the individual hydrocarbons, 


methods were developed which 
may be _ utilized on a larger 
scale for the production of these 
chemical individuals from pe- 
troleum. 


Table 1 


Names of 
chief constituents 

2,3-Dimethylbutane. . . 
{2-Methylpentane. . . 
(3-Methylpentane 

n-Hexane........ 

Methyleyclopentane. .... 

Benzene.......... 

2-2, Dimethylpentane 

Cyclohexane . 

Benzene... .. , 
{2-Methylhexane. 
\3-Methylhexane. 
{1,2-Dimethyleyclopentane 

1,3-Dimethyleyclopentane 

n-Heptane......2... 

Methylcyclohexane . 

MRMUIBING & (osu sd ss oraie a sie 
(2,5-Dimethylhexane. . . . 
‘2,4-Dimethylhexane. . 
\2,2,3-Trimethylpentane 

Toluene. . . 

‘n-Octane.... 
\2-Methylheptane 
{m-Dimethyleyclohexane 
\ p-Dimethylceyclohexane 
(2,5-Dimethylheptane. .. . 
\2,4-Dimethylheptane. . 
fo-, m-, and p-Xylenes 
\Ethylbenzene. . 
(2-Methyloctane 
\3-Methyloctane. . 

o-Xylene. . 


a indicates a substantially 


**Resolved into 3 fractions by further distillation. 
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pure substance; b, 
. an azeotropic (minimum or maximum boiling) mixture. 


The study of the composition 
of petroleum is important, aside 
from its purely scientific inter- 
est, the report states, because of 


the rapidly increasing use of 
petroleum as a source of chem- 
ical raw material and for infor- 
mation by which gasoline and 
lubricating oil can be intelli- 
gently improved. 

A part of the procedure of the 
analysis was the keeping of a 
record of the history of the pe- 
troleum from the well to the 
laboratory. This was done by a 
chart. Each distillation is shown 
graphically with a refractive in- 
dex and per cent by volume of 
distillation fractions plotted 
against the boiling range of the 
fractions. 

Analysis of the chart of large- 
volume fractions resulting from 
distillation alone shows that dis- 
tillation could be expected to 
separate from a complex mix- 
ture only a few of the lowest- 
boiling compounds, for example 
the isomeric hexanes. In con- 
trast to this, the number of hy- 
drocarbons boiling at higher 
temperatures is larger, and the 


Large-Volume Fractions 


Methods of 
separation 
or detection 


Distillation. 


Distillation with methyl and ethyl 
alcohol, nitration followed by crys- 
tallization. 

Nitration followed by crystallization. 


Crystallization with solvent 
Suspected from refractive-index curve. 


Nitration followed by distillation and 
crystallization. 


Suspected from volume of distillate 
and refractive-index curve; toluene 
separated by nitration. 


Crystallization with and without sol- 
vent. 


Paraffins suspected from volume of dis- 
tillate and refractive-index curve. 
Aromatics isolated by extraction and 
sulfonation. 

Paraflins suspected from refractive-in- 
dex curve; aromatics isolated by ex- 
traction and distillation. 


an ideal solution of 2 
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One of the modern outlets of the Madden Oil Company, Phillips 66 jobbers at Stillwater, 
steady gains in volume, are noted for 





New Product Wipes Out Seasonal 
Slump, Helps Beat Summer Peak 


STILLWATER, MINN. 


P in Stillwater, Minnesota, over- 

coats are dragged out of the 

moth balls mighty early and the 
first fall frosts of approaching winter 
have made service station operators 
accustomed to sagging 
during early autumn. But last fall 
something different happened for the 
Madden Oil Company, Phillips 66 job- 
bers at Stillwater. For the Madden 
organization enjoyed steady gallonage 
increases, not only past the middle of 
October, but right on into early win- 
ter. 


Credit, according to W. J. Madden, 
president, should go to POLYmeriza- 
tion, new refining process announced 
by the Phillips Petroleum Company 
during the first week in October in 
what Phillips officials say is the com- 
pany’s largest advertising program to 
date. 


Mr. Madden writes: ‘‘Permit me to 
congratulate the Phillips organization 
on the new POLYmerized 66 gaso- 
line. The public acceptance during the 
first two weeks this phenomenal prod- 
uct was marketed here far surpassed 
our expectations. Our daily gallon- 
age, instead of showing the usual sea- 
sonal slump, ran ahead of our sum- 
mer peak business. And the record 
cold snap we’ve just had up here, al- 
though it cut down motor travel, has 
brought us more new customers. Un- 
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sales curves — 


doubtedly the severe weather has made 

Phillips 66 superiority more obvious 

than ever.”’ 

Service, Cleanliness, and 
Stressed 


Accessories 


All salesmen at Madden stations are 
trained in prompt, efficient service, 
and in cleanliness, because Madden has 
built his business on a belief that the 
one-time customer is almost as bad as 
no customer at all. Sales increases 
show that Madden customers want to 
come back—that they appreciate clean 
efficiency, 

The extra income to be derived from 
handling a full line of accessories has 
not escaped Madden’s business eye. 
For some time he has been emphasiz- 
ing accessories, and has been training 
his men thoroughly in accessory mer- 
chandising methods. He writes Phil- 
lips sales officials: ‘‘Our increased 
purchases of your accessory items not 
only indicates the success of our train- 
ing methods, but should also be con- 
strued as a sign of the quality of your 
accessory merchandise, and of the 
completeness of your line.’’ 


Madden's Success Typical of Phillips 
Jobbers 


The success of the Madden Oil Com- 
pany, and its continuing growth, are 
typical of the great group of Phillips 
66 jobbers throughout the Middle West 


Minnesota. 
service, cleanliness and completeness 


N. says this is an advertisement, but we say it’s national petroleum news” 


This and other Madden outlets have shown 





W. J. Madden, above, president of the Madden 


Oil Company. A veteran in business, he likes 
to see business on the up-grade, recently wrote 
officials of the Phillips Petroleum Company: 
“Speaking of gains brings to mind our increase 
since we signed up with you people: Gasoline, 
26%; lubricating oil, 57%; grease jobs, 211%. 
The high quality of your products and the 
attractiveness of your advertising are two things 
that appeal to the public” 


who are capitalizing on the benefits 
of an unbeatable combination: super- 
ior merchandise, plus advertising 
and merchandising campaigns which 
actually bring customers onto drive- 
ways. Other jobbers may find that 
Phillips 66 will start their sales and 
profits up, too. Write, wire, or phone 


PHILLIPS PETROLEUM CO. 


Bartlesville, Oklahoma 


Chicago Minneapolis Peoria Indianapolis 
Des Moines Omaha _ St. Louis 
Kansas City Wichita Tulsa Amarilio 
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interval between their boiling 
points is smaller. 


This is to be expected, the re- 
port states, since the boiling 
points of hydrocarbons increase 
more or less regularly with 
molecular weight, and since an 
increase in the number of car- 
bon atoms increases the num- 
ber of hydrocarbon structures 
which can exist. The distribu- 
tion is nonuniform, however, 
which results in clusters of boil- 
ing points the complexity of 
which becomes greater with ris- 
ing temperature. 


Distillation of a mixture boil- 
ing at the same temperature or 
in close proximity yields a frac- 
tion which is constant-boiling 
or substantially so. Constant- 
boiling fractions of this type can 
be separated completely only 
by the aid of other processes of 
fractionation in addition to dis- 
tillation. Complete separation is 
accomplished in stages in which 
the application of special meth- 
ods adapted to the particular 
fraction at hand is necessary. 


Table 1 summarizes the na- 
ture of the large-volume frac- 
tions. It is seen that one of 
these, boiling between 58 and 65 
C. (136 to 149 F.), is composed 
of a group of constant-boiling 
fractions of the single-compo- 
nent type. Five others chiefly 
contain virtually constant-boil- 
ing fractions of the true-solu- 
tion type. The remaining three 
contain azeotropic mixtures 
which are attributable to the 
presence of benzene, toluene, 
and the xylenes, respectively. 

The bulk of these aromatic 
constituents was found in those 
mixtures which boiled at con- 
siderably lower temperatures 


than the boiling points of the 
pure hydrocarbons, Abrupt rises 
in the refractive-index curve 
were said to correspond chiefly 
to the presence of aromatic 
compounds, In the absence of 
aromatics these changes in re- 
fractive index become signifi- 
cant in predicting the presence 
of naphthenes and paraffins. 


Of the 88 known compounds 
boiling between 55 and 145 C., 
only 47 have been isolated or 
suspected. Although these are 
shown to account for only 55 
per cent of the total volume, ac- 
tually they are believed to com- 
prise nearly all the material. 
This arises from the fact that 
losses have necessarily occurred 
in the long process of distilla- 
tion and in the development of 
new methods of separation. 
Thus, while 49 per cent of the 
distillate under investigation 
boiled between 55 and 100 C., 
its analysis, which is virtually 
completed, accounts for only 
25.5 per cent. 


OME work has been done on 
the fraction boiling between 
145 and 180° C., but the ratio of 
the number of compounds iso- 
lated to the number known to 
boil in this range is smaller 
than that in the fraction boiling 
between 55 and 145° C. 
Altogether, five compounds 
are shown to comprise about 32 
per cent of the material boiling 
between 145 and 180 C. While 
this fraction no doubt contains 
other compounds, the complete 
analysis of the material will re- 
sult in the isolation of a much 
smaller number of hydrocarbons 
than the 80 reported in the lit- 
erature to boil within this 
range, it is stated. 


Table 2 


Summary of the Isolated, Detected, and Suspected Hydrocarbons 
in the Fraction, 55° to 145° C. 


Knewn 
hydrocar- 
Isolated--— Detected or suspected -—--Total—-— bons report- 
Estimated Estimated Estimated ed boiling in 
percentage in percentage in percentage in the range 
No. fraction No fraction? No. fraction? 55 to 145° C. 
Paraffins ............... 9 23.0 14 10.0 23 33.0 41 
Naphthenes'’ .......... 7 8.5 11 8.5 18 17.0 37 
Aromatics .....0... 6 5.3 6 5.3 6 
Bicycloparaffins.... .. ie acanncen 4 
OLB. .svscksonacnesss ce 37 20 13 47 55 88 


‘ Monocycloparaffins. 


*? These values have been rounded to 2 figures. 





Says Winter Oils Not 
Correctly Classified 


CLEVELAND, Feb. 4.—Forty- 
two and one-half per cent of the 
winter oils tested do not meet 
the classification which is 
claimed for them, according to 
a report of the oil inspection 
division of the North Dakota 
Regulatory Department, recent- 
ly made public. The data show 
the results of viscosity deter- 
minations on 80 samples of com- 
mercial W-branded oils mar- 
keted in North Dakota and col- 
lected in the open market in 
that state by the division. 


Of the 34 samples which were 
mis-graded, 17 or one-half, were 
only slightly beyond the re- 
quirements in viscosity for win- 
ter oils of either the 10-W or 
20-W grades. Of the 10-W oils, 
28 were higher then 10,000 sec- 
onds Saybolt viscosity at zero 
I’. Fourteen of this number had 
viscosities between 10,000 and 
13,000 seconds, a margin so 
small that they may be consid- 
ered as practically of the grade 
claimed. 


Zero F. viscosities are deter- 
mined not by actual test at that 
temperature, but by extrapola- 
tion of the A. S. T. M. viscosity 
curves determined by viscosities 


at 100 F. and at 210 F. The 
margin of error under these 
conditions, both in the deter- 


mination of the actual viscosi- 
ties, and in extrapolating the 
curve, is wide enough that too 
close ‘“‘hewing to the line” can- 
not be excused. The highest zero 
F. viscosity for a 10-W graded 
oil was 28,000 seconds, an er- 
ror so large as to be obviously 
the fault of the seller or refiner. 


Six samples classed as 20-W 
were above 40,000 seconds at 
zero F., the maximum fixed for 
20-W classification by the tenta- 
tive classification, The highest 
viscosity shown at zero for this 
class was 51,000 seconds. Three 
of the six samples were 44,000, 
43,000, and 41,000 seconds re- 
spectively, a margin so slight 
under the conditions that these 
samples cannot be said to be 
mis-classified. 


The oils shown to be mis- 
classified are not marketed en- 
tirely by either the major com- 
panies or by small independent 
suppliers. 
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EVAPORATION 
LOSSES ..... 





















- e e are not a 
&® 499 
necessary evil 


Profits vanish into thin air when evaporation losses 
are permitted to occur. In the business of marketing 
oil, evaporation losses are not a ‘‘necessary evil” 
which you have to tolerate. They can be eliminated 
to a large extent by storing gasoline, fuel oils and 
other petroleum products in the proper types of 
tanks. 


Tanks with WIGGINS ROOFS 
—for Working or Standing Storage 


PONTOON ROOFS: For working storage. The roof floats 
directly on the oil, blanketing the surface. This stops evapora- 
tion by preventing air from coming in contact with the oil. 

BREATHER ROOFS: For products of moderate volatility in 
standing storage. The roof flexes up and down as the vapor 
in the tank expands and contracts, preventing daily breathing 
loss. 


PRESSURE STORAGE TANKS 
— for Products Which Boil at 
Atmospheric Pressures 


The HORTONSPHEROID: Designed to withstand a combi- 
nation of liquid load and internal pressure. Capacities: 2,500 
up to 100,000 bbls. For pressures up to 20 Ibs. per sq. in. 

The HORTONSPHERE: A pressure tank for storing ‘‘wild”’ 
oil products. Standard sizes: 5,000; 7,500 and 10,000 bbl. ca- 
pacities. For pressures above 20 Ibs. per sq. in. 

These tanks pay for themselves by stopping evapo- 
ration loss. We will gladly give you specific cost data 
that will aid you in determining the advisability of 
proper tank installations if you will tell us of desired 
capacities, and the number and location of tanks. — 
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Upper Right: Gasoline blending tank equipped with a Wiggins 
Pontoon Roof. Left: 20,000 Bbl. Hortonspheroid at an eastern 
refinery for storing natural gasoline at 20 pounds per square 
inch pressure. Lower Right: 7,500 Bbl. Hortonsphere at an 
East Chicago, Ind. refinery. 


Technical Bulletin No. Il on STEEL 
STORAGE TANKS is now available. 
Copies will be sent without charge to 
executives and engineering departments 


of oil companies upon request. 


CHICAGO BRIDGE 
& IRON WORKS 


Cleveland , ... 2206 Rockefeller Bidg. 
Houston 2 : Fi 2918 Main Serect 
Tulsa. . 1607 Thompson Bldg. 
New York “ 3345-165 Broadway Bldg 

Philadelphia Aes 1614-1700 Walnut St. Bldg 

Boston...... ; wa eeeeeeseeee- L516 Consolidated Gas Bidg. 
Chicago ; aa 2125 Old Colony Bldg. 
Detroit 1513 Lafayette Bldg 

Birmingham ; 1534 North Fiftieth Street, 
Dallas. 1439 Dallas Athletic Club Bldg. 
San Francisco 1060 Rialto Bldg. 
Los Angeles 1422 Wm. Fox Bidg. 


Plants at BIRMINGHAM, CHICAGO and GREENVILLE, PA 
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Lubrication Difficulties Traced 


To Engine Characteristics 


CCASIONALLY inade- 
quate lubrication in en- 


gine cylinders is synon- 
ymous with insufficient lubri- 
cant but more often it is due to 
abrasives, to blowby which de- 
stroys the lubricant, to diluent 
or to local high temperature 
areas which reduce the viscos- 
ity of the oil, or to rough sur- 


faces or regions of high unit 
pressure which break through 
the film. Such are the conclu- 


sions of S. W. Sparrow and T. A. 
Scherger of the Studebaker 
Corp. at the end of a period of 
“digging up records of wear 
and attempting their interpre- 
tation.”’ 

The records of this investiga- 
tion were disclosed at the an- 
nual meeting of the Society of 
Automotive Engineers in De- 
troit, Jan. 13-17. 

Durability of parts was said 
to be not always a satisfactory 
criterion of merit. Increasing 
the tension of a compression 
ring, for example, may increase 
wear at certain engine speeds 
and yet the increased effective- 
ness in the control of blowby 
may prevent excessive wear and 
even more serious consequences 
under other conditions of op- 
eration. The best oil control 
ring is not the one which wears 
least but the one which gives 
satisfactory oil control for the 
longest time. Nor is the piston 
which serves silently for the 
most miles necessarily the pis- 
ton which wears least. Other 
things being equal, minimum 
wear is desirable but should not 
be placed above other consider- 
ations, it was indicated. 

Wear in cylinder walls and 
in piston rings was recorded at 
intervals corresponding to 10,- 
000 miles travel in most cases. 
One of the experiments empha- 
sized the fact that the lubrica- 
tion of the compression rings is 
dependent upon the oil left on 
the walls by the oil control ring 
and that compression rings 
which receive insufficient oil be- 
cause of a too effective oil con- 
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trol ring may be a major cause 
of wear. 

Faulty water distribution was 
found to be _ responsible for 
scuffing of cylinder walls due 
to lack of cooling. Where cyl- 
inder wall temperatures were 
abnormally high the viscosity of 
the oil was decreased and the 
piston rings broke through the 
film, it was stated. 

A dirt test was made to show 
the general characteristics of 
wear are the same as in normal 
operation. 

The importance of maintain- 
ing a film of oil on the cylinder 





walls was also emphasized in 


the experiments. One test con- 
sisted of cranking the engine in 
which new rings had been in- 
stalled and the cylinder walls, 
piston and rings had _ been 
washed. After cranking the en- 
gine for five minutes at 130 
r.p.m. a scuffed piston, a badly 
worn oil ring and_ badly 
scratched compression rings 
were found to have resulted. 


A similar test was made with 
washed cylinders in which five 
starts were made at 10-minute 
intervals. The reward for this 
effort, which was conducted at 
an air temperature of 70° F., 
was rust. And the engine was 
permitted to make but a few 
revolutions after each start. 

The results of these and other 
experiments were displayed 
graphically to bear out the con- 
clusions which had been 
reached. A number of photo- 
graphs were also shown. 





Oiliness Agent Prevents Cam Follower Scoring 


The subject of oiliness and 
film strength in crankcase 
lubricants is assuming greater 
proportions in the interest and 
activity of lubricating tech- 
nologists, as witness the fol- 
lowing letter received recently 
from B. E. Sibley, well known 
chief technologist with Conti- 
nental Oil Co. Because of the 
information it contains, regard- 
ing the use of addition agents 
for purposes where lubrication 
may otherwise be in the ragged 
edge of danger, the letter is 
here presented in full. 

The paragraph referred to in 
the second paragraph of this 
letter reads as follows: ‘“‘The 
prediction of lubricating oil 
performance in an engine can- 
not be made by any of the 
methods employed for testing 
‘E. P.’ lubricants.’’ Sibley says: 

“The article ‘Service Tests 
Must Determine Value of Ex- 
treme Pressure Lubricants” by 
I. A. Ebaugh in the January 8 
and 15 issues of the NATIONAL 
PETROLEUM NEws has been re- 
viewed by the writer with con- 
siderable interest. 

‘‘May I refer you to the state- 
ment appearing in Italics and 
the balance of that paragraph 


in column one page 25 of the 
Jan. 8 issue. We know of a fac- 
tory experience to which the 
reference would apply. 


“One of the largest and most 
important automobile manufac- 
turers was reported encounter- 
ing scoring in the operation of 
the cam end follower. The par- 
ticular engine model involved 
had not exhibited this difficulty 
until it reached the hands of 
the operator in the field. Subse- 
quent investigation by the 
manufacturer proved the scor- 
ing was eliminated when an 
additive agent was placed in the 
motor oil. It was also found 
that when the additive agent 
was used in the motor oil dur- 
ing the break-in period, bene- 
ficial results were secured in 
eliminating the scoring of the 
cam and follower. 


“The condition mentioned is 
understood to have resulted in 
some change in design because 
of lubricant supply problems 
with which the motorist might 
be confronted. 


“Knowing of the above con- 
dition causes the above com- 
ment in view of the statement 
in the reference mentioned.” 
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New Motor Road to Mexico City 


To Increase Tourist Traffic 


By John Steiger 
N. P. N. Staff Writer 


L AGUILA—The Eagle— 
F beckons you to Mexico! 

To the Aztec Indians of the 
eleventh century, El Aguila was 
their Moses in the wilderness. 
On their treck from the South- 


western part of the United 
States, it was El Aguila that 
beckoned them to Mexico. They 


followed. Their journey ended 
when they saw the sign—El Ag- 
uila perched on a cactus with 
snake clutched in its talons. 
Here was their home. The place 
of The Eagle is the Mexico City 
of today—capital of the United 
Mexican States. 

Almost ten centuries later we 
of the United States are trou- 
bled with the urge to follow 
El Aguila. For us it no longer 
is a journey in the wilderness. 
Through the almost impenetra- 
ble mountains and jungles, a 
way is being made. Over this 
way, tourists will journey to- 
ward El Aguila, to Monterrey, 
Saltillo, Victoria or Mexico City. 

A journey to the land of The 








does one go about getting across 
the International bridge? 

Ask just about any service 
station operator in Laredo. He 
has the answers for them all— 
and on the side some general 
advice and instructions, 

He’ll tell you that service sta- 
tions are frequent throughout 
the length of the highway, al- 
though he’ll caution you never 
to let your gasoline gauge get 
below the one - quarter - full 
mark. Gasoline is not especial- 
ly high in Mexico, although it 
is slightly higher than in the 
United States. 

It is advisable to exchange at 
least a portion of your United 
States minted money for Mexi- 
can currency or for Cheques de 
Viajero — travelers’ checks. 
Each U. S. dollar is worth slight- 
ly more than three and a half 
Mexican Pesos (dollars). 

At the International bridge 
courteous Mexican customs offi- 
cials look over your baggage 
while tourist cards, car bonds, 






























tendant is checking your oil a 
swarm of Mexican boys go over 
your car from tail-lamp to head- 
lights, removing dust and pol- 


ishing the nickel. A _ person 
wonders if they shouldn’t be 
tipped. 


As you walk around to stretch 
yourself, a small urchin sidles 
up to you and with outstretched 
hand begs for pennies. A hard 
look and a shake of your head 
and he has disappeared—-only 
to turn up again within a minute 
or two. Again you refuse his 
pleas for money. And before 
you leave, nine chances out of 
ten, that little urchin will try 
to get those pennies from you 
even if he has to work for them 
by shining your shoes. 

And so to Monterrey. Pass- 
ing through adobe and thatch- 
roofed villages. Catching 
glimpses now and then of small 
chapels perched on high hills, 
with foot-wide paths leading up 
to them—in the background 
distance-dimmed mountain 
peaks and ranges. Nestled 
among the Sierras in the dis- 
tance is Monterrey—-King of the 
Mountains. 

Monterrey, capital of the State 

























Eagle begins at Laredo, Texas. etc., are being obtained. / 
For it is here that the northern After tagging your’ car Vy 
terminus of the Pan-American ‘‘Tourista’’, the Mexican and YY 
highway begins. United States officials motion Yj 
What about service station you across the Rio Grande and é 
facilities along the Pan-Amer- into the land of The Eagle. ‘ 
tcan highway? Is gasoline and At Sabinas Hidalgo——-81 miles 
oil high across the border? out of Neuvo Laredo—you stop 
Should one exchange his money for a check on gasoline and oil. // 
for Mexican currency? How While the English-speaking at- é; 
4 
ZS 
Vygis 
“yy 
4, y 4/ Yj 
- VAL Lp LLLiLLllaaLLLLLLLLLlllle IB, a os 
LAREDO MONTERREY LINARES VICTORIA VALLES TAMAZUNCHALE MEXICO CITY 
re) 146 MI 227 MI 324 MI A6E MI 533 Mi 765 MI 


Profile map of new road showing mileage between principal points and elevations above sea level. 


Commonly used 


road markers with translations are: ‘“Alto"—stop; “curva’’—curve; “camino sinuoso’—winding road; “F. C,"’—rail- 
road crossing; “puente angosto’’—narrow bridge; ‘“‘vado”’—dip; ‘‘peligro’’—danger; “camino angosto’’—narrow road; 


“trabajadores''—men working; “bajado cambie de velocidades’’—brake with motor; “despacio’’—slow. 
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resents the Tropic of Cancer 


The crab rep- 








of Nuevo Leon, is the Juarez of 
eastern Mexico. A touch of old 
Mexico with the luxuries and 
conveniences of the States. With 
the exception of public build 
ings, Monterrey is primarily a 
one-story town. The houses are 
built within about three feet of 
the street and with the excep 
tion of variation in the color 
schemes of the fronts, similari- 
tv is the theme. 

Driving down these 
one is attracted by the open 
windows with their inevitable 
grille-work balconies, hardly 
large enough for one chair 
Curious? Yes— just how do the 
people on the other half of our 
continent live? We attempt to 
satisfy that curiosity by looking 
and are interrupted by a series 
of short blasts that bring us 
back to earth. We look around 
and the Mexicans on the streets 
are motioning back the other 
way. And then the policeman 
saunters up. Half in English, 
half in Spanish, he points out 
that we’ve been going the wrong 
way on a one-way street. Oh, 
yes, the arrows with the words 
“Transito’’—we should have 
known better. And with a smile 
that wished us better luck next 
time, he let us go. After that 
we watched the arrows of our 
way. 

Nightfall and 
where to stay. 
or hotel? 


streets 


the problem 
Tourist courts 
Monterrey has them 


both. A toss of the coin and it 
was a tourist camp for that 
4? 


night. The one we passed as we 
came in looked good from the 
road, 


At the office of Regina Courts 
we registered and received the 
only apartment left. The price? 
Seven and a half dollars. Mex- 
ican or United States? Mexican, 
of course—or about two dollars 
U. S. money. And the accom- 
modations were good too. As 
good as one finds in a first class 


hotel in the large American 
cities. 
That evening when we took 





Winding road near Zi- 
patla on the Tamazun- 
chale-Jacala stretch of 
the Pan - American 
highway. Those culti- 
vated patches on the 


hillside? Probably 
corn. The corn plant- 
er’'s life is perilous. 


These planters may be 
seen in some sections 
suspended by a rope 
from the top of a steep 
hill planting their 
early spring corn 


the car down to have it serviced 
preparatory to an early start the 
next morning, we had a talk 
with the manager of Regina 
Courts. 

Yes, Regina Courts, at one 
time, had been called a folly. 
But this winter 12 new apart- 
ments and a community dormi- 
tory were being built to accom- 
modate the increasing numbers 
of tourists. This in addition to 
the present accommodations for 
140 people. 


And gasoline business had in- 


—_ Pee & ~ 





From bulk plants such as this one, petroleum products are distributed to 
retail outlets 
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800-gallon tank built by 
Butler M anufacturing 





um is profitable when put to 


Co., Minneapolis. , ng ability of Alcoa Alumin 
Weight 1300 Ib. Saving ee: 
for Bonus-Load 700 lb. work even on tanks of small capacity. 


On this 800-gallon tank, construction of Alcoa Aluminum saved 700 of 
the 2000 pounds which the ordinary tank would weigh. 
- The 700-pound saving goes directly into Bonus-Load. White Oil hauls 
116 gallons free; 116 gallons of gasoline instead of 700 pounds of needlessly 
heavy tank. | 


How fast you build uP your savings on the Bonus-Load of Alcoa Alumi- 


num tanks depends entirely on how continuously your tanks are in opera- 


tion. Users find by long experience that the savings accumulate rapidly 


The Bonus-Load Pays operating dividends on one 


same as on the many fleets 


small tank, just the 
8 of very large tanks 
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Map of New Laredo-Mexico City road 


creased materially too. By 
specializing in the tourist's au- 
tomobile needs, the Regina 
Courts station had built its gas- 
oline business up to an average 
of about 18,000 liters (4755 gal- 
lons) a month. Sales of lubri- 
cating oil averaged almost 200 
liters (211.34 quarts) monthly. 
For a Mexican service station, 
the sale of 18,000 liters of gaso- 
line puts it among the first rat- 
ers. 

The next morning with re- 
veille still sounding in our ears 
as played by the bugler at the 
army post we left Monterrey. 
One regret-—that we had found 
no time to get afew of those free 
samples of liquor the sticker on 


our windshield had advertised. 
How that sticker got there dur- 
ing the night no one seemed to 
know. There was also a fervent 
hope as we left that the road 
from Monterrey to Victoria 
would be as good as the Laredo- 
Monterrey stretch. 

A stop at Linares for water 
and oil and then to Victoria, 
capital of Tamaulipas——for the 
night. So far the road had been 
paved and of full width. Service 
station operators at one of the 
large Victoria stations described 
the next stretch of road to Val- 
les as ‘‘all weather’’ of rolled 
gravel. This road service by 
Mexican oil companies is indeed 
a service, 





Between Victoria and the 
River Guayalejo, El Aguila 
leads us across one of the ma- 
jor geographical boundaries— 
the Tropic of Cancer. The Rio 
Guayalejo and _ surrounding 
country truly is tropical, In sea- 
son the traveler can purchase 
orchids. Bamboo, mangoe, lem- 
on and orange trees were in 
abundance. 


El Limon is one of those 
quaint tropical villages. In sum- 
mer many of the houses consist 
merely of thatched roofs. Sixty- 
six miles on is Valles, another 
leg of our trip completed. 


Again the truthfulness of 
some Mexican station attendants 
.saved us from a lot of trouble 
and grief. At Valles they told 
us that the next 200 miles was 
dangerous and rough. The clay 
surface during rainy periods 
was almost impassible, they 
said. Landslides also were tie- 
ing up traffic at some points. 


Since it was Mexico City or 
bust, we stored our car at Valles 
and continued our way by rail. 
During dull periods on the train 
we helped one of our party com- 
plete the notes on our trip. In 
glancing over them we found 
that numerous oil companies 
were represented along the Pan- 
American highway, for we had 
seen the Corona Roja—Red 
Crown—of La California Stand- 
ard Oil Co. of Mexico, El Aguila 

-The Eagle—of the Mexican 
Eagle Oil Co., the Mobiloil Gar- 
goyle, the rooster of the Pierce 
Oil Co. (Sinclair) and the Hues- 
teco Petroleum Co. symbol. The 
symbols of some of the canned 
oil we bought enroute were fa- 
miliar also. 


Once a tourist, always a tour- 
ist—-so we made Shirley Courts 
our headquarters while in Mex- 

















A Mexican tourist court just outside of Monterrey, 


Regina Courts was host to almost three thousand tourists du’ ing | 


the past year. And before these travelers left they filled up at the service station just at the entrance to the courts 
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THAT KEEP TRACK OF COSTS 


Ford V-8 Trucks are fast becoming the 
choice of companies that keep track of 
costs. Refiners and distributors have 
quickly discovered that hauling costs 
often make a difference between profit 
and loss. Work that is typical of Fords is 
described in this letter from Commercial 


Fuel & Oil Company, Denver, Colorado: 


‘‘In less than a year, we have driven our 
Ford V-8 Truck more than 100,000 miles 
in the hardest kind of work, cross-coun- 


try heavy hauling, under a pay load of 


2500 gallons of gasoline, with less cost for 
oil, gasoline, repairs and replacements 


than we believed possible with any truck.’’ 


Ford V-8 Trucks have been PROVED BY 
THE PAST on many jobs similar to this. 
This year, they have been IMPROVED FOR 
THE FUTURE. 


Your local Ford dealer invites you to try 
a 1936 Ford V-8 Truck with your own 
loads, under your own operating con- 
ditions. Call him today and set a date 


for an ‘‘on-the-job”’ test. 


This 157-inch wheelbase 1936 Ford V-8 Truck with tank body is owned by Charles H. Hoffeld of Baltimore, Maryland 


February 12, 1936 


$25 A MONTH, with usual down- 


payment, buys any 112-inch wheelbase 


Ford V-8 Commercial Car. 





THE CHOICE OF OIL COMPANIES 
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we had 
Courts is a 
quiet place. It formerly was 
the rural estate of Emperor 
Maximilian during his reign 
over Mexico and was used by 
him as a retreat. Some of the 
buildings which were part of his 
retreat are in use today at Shir- 
ley Courts. 

Mexican oil companies gener 
ally are engaged in all branches 
of the petroleum industry—pro- 
duction, refining, transporta 
tion, wholesale and retail mar 
keting. 

Let us take for illustration, 
the activities of one large com- 


Co 


ity, 
no Car. 


eveh though 
Shirley 


pany in Mexico: 

Pipelines carry the crude 
from the well to the company’s 
refineries at Mexico City, Tam- 
pico and Minatitlan. After the 
refining process, the finished 
products are ready for distribu- 
tion. In company-owned tank 
cars and box cars, the products 
are shipped by rail to the bulk 
plants and warehouses main- 
tained by the company.  Ship- 
ments are made in bulk, barrel 
and case lots. 

Trucks are used but little in 
the distribution of gasoline and 
petroleum products. 

Salaried sales agents are sta- 





The Federal Mexican 
Government is turn- 
ing the ox-cart trails of 
years ago into the 
modern highways of 
today. Jacala, in the 
state of Hidalgo, is 
cradled between two 
of Mexico’s high moun- 
tain ridges. If the 
decent into Jacala is 
too much on_ your 
nerves, stop at Agua 
Frio — Cold Water — 
a few miles on and 
cool off 


tioned in all the principal towns 
of the Republic to supervise the 
further distribution of the com- 
pany’s products. This agent has 
charge of the bulk plant or 
warehouse and oversees the dis- 
tribution of oil to retail outlets. 

In this case, the company does 
not directly operate the service 
stations through which its prod- 
ucts are sold. The stations are 
contracted out to individual op- 
erators who operate them for 
their own account. 

Services rendered at stations 
in Mexico vary widely due to 
location, volume of business and 
local conditions. Generally 








Federal regulations as to service station construction are stringent in Mexico's Federal District. This Pierce-Sinclair 
station illustrates several of these regulations: fireproof doors; two separate entrances to the court, with required 
signs; signs showing specifications of gasoline sold; approved dispensing equipment and approved ventilating pipes 
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Straight aways like this are 
smooth sailing for tourists. 
Between Laredo, Texas and 
Monterrey is said to be the 
longest straight stretch of 
paved road in the’ world. 
With never a bend, the road 
extends almost 50 miles to- 
ward the Sierras in the dis- 
tance, But contrast this 
road with the corkscrew 
roads in the mountain dis- 
tricts further on 


speaking, however, gasoline, 
motor oil and a lubrication or 
grease job are obtainable at 
most stations. At others brake 
testing is an added service. 

At many of the larger sta- 
tions, a complete line of auto- 
mobile accessories are obtain- 
able. 

In the United States, oil com- 
pany officials are urging their 
dealers to increase gasoline gal- 
lonage. Dealers are not inter- 
ested in gallonage in Mexico 
City. In fact many stations are 
somewhat apathetic in their 
sale of gasoline. Why? For the 
simple reason that ‘‘there’s no 
money init’. The reduction in 
gasoline prices ordered by the 
Federal Government recently, 
meant the difference between a 
bare working profit and a loss, 





dealers said. 
stations are not pushing the sale 


Therefore, many 


of gasoline. This may not be 
true of all dealers, but many 
have indicated that gasoline 
sales are secondary. 

Lubrication is pushed vigor- 
ously in Mexico. Several Mex- 
ico City stations, mostly of the 
indoor type, are able to turn out 
as many as 150 grease jobs 
daily. Chart methods of lubri- 
cation are used at several sta- 
tions. 

The marketing of gasoline in 
the Republic of Mexico is gov- 
erned more or less by federal 
regulations as to specifications 
and prices. 

The maximum retail price in 


‘the Federal Districts for ‘57 oc- 


tane number or 62 octane num- 
ber’’ has been set at 18 centavos 





In Mexico one 
construction in Jacala, in the State of Hidalgo 


encounters extremes. 
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Here is an 


extreme of filling station 





per liter. Wholesale prices have 
been set at 2 centavos under re- 
tail prices. Expenses of trans- 
portation were taken into con- 
sideration when prices outside 
the Federal District were set. 
For instance, Tampico, which is 
a refining center, has a gasoline 
price of only 17 centavos. 

For each five octanes above 
62, retailers may ask up to 0.5 
céntavo premium; but at the 
same time 0.5 centavo must be 
deducted for each five units of 
octane below 57. 


HE Federal Government 

the Secretary of National 
Economy have announced the 
following standards for gasoline 
sold in the Republic: it must be 
transparent; must distill be- 
tween 45 and 205°C.; must give 
negative reactions if submitted 
to doctor and corrosion tests; 
color is subject to yearly re- 
quirements. 

Additional regulations regard- 
ing specifications are expected 
from the Secretary of National 
Economy. 

Federal gasoline taxes in Mex- 
ico are heavy. The federal tax 
of 8 centavos is collected on 
each liter of gasoline at the time 
the gasoline leaves the refinery 
and in the case of imported gas- 
oline is collected at the customs 
office. 

Four and a half centavos of 
this tax goes to the Federal Gov- 
ernment, 3.5 centavos to state 
governments. 

But in Mexico, unlike in the 


and 
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United States, every cent of the 
federal gasoline tax is used for 
road construction and mainte- 
nance. The states do their part 
in constructing local roads. In 
some years the Federal Govern- 
ment spends more on roads than 
is collected from the gasoline 
tax. During the 10 years ended 
Dec, 31, 1934, the Federal Gov- 
ernment spent 11,982,756.25 
Mexican dollars on road con- 
struction over and above what 
was collected from the gasoline 
levy. 

show 
gasoline consumption in 
was only 179,812,044 li- 
ters. In 1935 it has been esti- 
mated that consumption was 
350.000.000 liters. 


yovernment statistics 
that 
1926 





“El Aguila’-—The Eagle—rests above each Mexican Eagle Oil Co. station. 
From an eleventh century legend, the Mexican Eagle Oil Co. derives the 


symbol of its products—the Eagle clutching a snake in its talons. 


This modern 


‘Aguila’ station at Monterrey also houses the local agency offices 





Chan Gurney Throws Hat in Ring 
For United States Senator 


SIOUX FALLS, 8S. D 
HAN GURNEY, Chan Gur- 
aes Oil Co., Sioux Falls, 
has announced his candi- 
dacy for the nomination for 
United States Senator from 
South Dakota on the Republi- 
can ticket in the primaries this 
spring. 


Mr. Gurney was secretary 
and treasurer from 1918 to 
1933 of the House of Gurney 


his father D. B. 
Gurney at Yankton, S. D. He 
was active in the founding of 
the House of Gurney oil depart- 
ment which operated the WNAX 
stations. These were advertised 
from the firm’s radio stations of 
the same initials in Yankton. 


In May 1933 Mr. Gurney 
moved to Sioux Falls, and estab- 
lished the Chan Gurney Oil Co., 
starting with a bulk plant and 
two outlets. The bulk plant now 
has seven tanks and a total 


operated by 


storage capacity of 110,000 
gallons. The plant supplies 23 
outlets. 

Last year the oil company 
distributed 105 tank cars of 
gasoline, also 28 tank cars of 
kerosine, tractor fuel and dis- 
tillate. 

The taxation plank in Mr. 


Gurney’s platform is “that both 
national and state taxes on pe- 
troleum products should be 
used entirely for improving the 
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highways of the state and na- 
tion.”’ 

Following is Mr. Gurney’s na- 
tional platform: 

“TI stand for constitutional 
government recognizing’ the 
sovereign rights of the states, 


and the private rights of the 
citizens. 
“IT stand for that wise ar- 


rangement in the constitution 
by which the powers of govern- 
ment are divided’ into three 





~ - 


Chan Gurney 


branches each independent of 
the other, the legislative, the 
executive and the judicial. | 
am for holding the Congress to 
its constitutional responsibili- 
ties of making the laws. 

“IT am opposed to the usurpa- 
tion of power by public officials, 
not especially granted by the 
constitution. 

“T am for the levy and collec- 
tion of such taxes only as are 
necessary to the purposes of 
government economically § ad- 
ministered. 


“T stand for a government of 
laws under a written constitu- 
tion as against a government by 
boards, bureaus and commis- 
sions; under which it is impos- 
sible to safeguard the _ public 
welfare. 


“T oppose the use of public 
funds for the establishment of 
industrial enterprise to compete 
with private business. 

“T stand for the representa- 
tive form of government as 
established in the constitution. 

“IT oppose the exercise of any 
power by either of the three co- 
ordinate branches of govern- 
ment not expressly granted un- 
der the constitution itself or 
reasonably to be inferred there- 
from. 


“T am opposed to the substi- 
tution of any form of govern- 
ment, for the form provided for 
in the constitution, unless such 
changes are made_ through 
amendment in the manner pro- 
vided for in that historical do- 
cument—the Constitution of 
the United States of America.”’ 
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Pittsburgh Plate Glass Company, 

2394A Grant Building, Pittsburgh, Pa. 

Please send me, without obligation, your new book 
entitled “How Modern Store Fronts Work Profit Magic.” 


MAIL THIS COUPON 
FOR FACTSABOUT STORE FRONTS 


4OW MODERN 
© ONTS | 






Street 


City —— State —— 
F 


I am |_| am not | interested in the Pittsburgh 


1 
| 
| 
| 
| Name 
| 
| 
| 
| 


Time Payment Plan. 





This book contains complete information about 


Here is a service station in Longview, Texas, whose 


Pittco Store Front Products, which have been so 
successfully applied to service station moderniza- 
tion; price data; “before and after” photographs 
of actual Pittco-remodeled properties everywhere; 


new Pittco Front has proved a very worthwhile invest- 
ment for the owner. The owner writes: “* We opened 
our... Station on the 11th day of November, and the 
first 30 days we sold 11,000 gal. of gas and wellover 200 
gal. of oil. Our washing and greasing jobs were more 
than we could take care of. At this date our gas sales 
are running better than 600 gal. a day. 





and interesting statistics on how modernization ‘gat oa 


meant better business to the properties pictured. 


For the sake of bigger profits, read this book. " 
Sign and mail the coupon for your free copy. Cra ® 
se 














OTHING is more important in 

meeting and overcoming your 

tough competition than the outside 

appearance of your service station. 

Your station management may be 

_— _ of the best, but unless your station’s 
Sees eee Fe eer appearance is modern and appealing 
Watch your local papers for announcement to pe assing motorists, you can ’t get 
them to drivei in and take ady antage 


of first program, 
CARRARA on. PITTSBURGH PAINT 
GLA PRODUCTS 
PITTCO ae FRONT POLISHED PLATE 
METAL S T O R E F R O N T S GLASS 


PITTSBURGH MIRRORS TAPESTRY GLASS 











_gla 33...metal.. pean 
PRODUCTS OF 


Point PITTSBURGH 
PLATE GLASS COMPANY 
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of what you have to offer! That’s 
why so many progressive station 
operators are remodeling their sta- 
tions with new Pittco Fronts. A new 
Pittco Front brings the customers 
in... and increases gallonage. Re- 
tain an architect to design a new 
Pittco Front for your station. Our 
staff of Store Front experts will 

gladly cooperate w ith Pim j in de- 

sign and in the application of 

Pittco Store Front Products. 


Pittsburgh Time Payment 
Plan 

Now you can purchase a new 

Pittco Front out of profits ! 

2 years to pay. Merely make a 

| down payment and pay the 

| balance in easy monthly instal- 
ments at low F. H. A. rates. 
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Oil displays feature Madison Gasoline & Oil Co, stations 








Consistent Sales Work Increases 


Motor Oil to Gasoline Ratio 


HE Madison Gasoline & Oil 

Co., Madison, Wis., is boost- 

ing its ratio of oil sales to 
gasoline at its various stations 
by using diplomacy in securing 
the car owner’s permission to 
check the oil in his car. 

Harold Hayssen and Arthur 
ronstead, owners, have’ im 
pressed upon their station men 
the importance of gaining pci 
mission to check oil. 

‘‘More and more motorists ap 
pear to resent the type of sales 
manship where a station sales- 
man lifts up the hood without 
asking permission,” states Mr. 
Hayssen. “Our men are told to 
ask each customer if they may 
check the oil, and when done in 
this manner permission is al- 
most always granted.”’ 

But, according to Mr. Hays- 
sen, the sales presentation does 
not end here. If the oil shows 
no need of an_ immediate 
change, or the level is not in- 
dicative of shortage, the sales- 
man does not let a sales oppor- 
tunity pass. He will usually 
say, “When you need a change 
of oil, drop around and we'll be 
glad to take care of you.” 


This puts a thought into the 
motorist’s mind which is usually 


favorable. He may be getting 
his oil elsewhere, but at this 
invitation may decide to come 
to the Madison station for his 
next oil change. Sales sugges- 
tion like this is very powerful. 

Again the oil level may show 
that no oil is needed, but the oil 
may be very dark. The station 
salesman then says, “The oil 
level is okay, but your oil is a 
little black and you’ll be need- 
ing a change soon.”’ 


This isn’t forcing a sale on 





the motorist. It is merely in- 
forming him of a condition, And 
he is very likely to have his oil 
changed at the station where 
the salesman suggested the con- 
dition of the oil, Mr. Hayssen 
and Gonstead have found. 


The average motorist, accord- 
ing to Mr. Hayssen, does not pay 
much attention to the condition 
of the oil in his crankcase. He 
has learned to depend on the 
advice of some station salesman 
in this respect. And if he has 
confidence in that salesman, he 
will accept his advice. 

“We are trying to get motor- 
ists into the habit of letting us 
sell them all the oil they need 
and to make changes of oil for 
them,’’ says Hayssen. ‘‘We want 
to develop a buying habit in this 
respect which will work out 
well for the customer as well as 
for us.’’ 


Wherever possible the sta- 
tion salesmen point out that it 
is very important to keep a close 
check on the oil. One of this 
jobber’s dealers, for example, 
has a large window display in 
which are shown worn parts of 
an automobile resulting from 
lack of oil. Repairs for this job 
cost more than $80 and this 
message is one which the motor- 
ist cannot forget. 


Hayssen and Gonstead find 
that the car owner can be ap- 
pealed to through the repair 
angle in selling oil. If a car 
owner states that he is going to 
run another thousand miles 
with his dirty oil, the station 
salesmen point out that this 
may be harmful to the motor 
and cost the motorist more in 
repairs than would the new oil. 





Bulk plant of Madison Gasoline & Oil Co. 
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SURE~START cERVKE 
BATTERY TESTER 








XIDE Sure-Start Service is 

a battery service that pro- 
duces net profits for the service 
station. It makes available 
simple, easily operated equip- 
ment that takes all guesswork 
out of battery service .. . the 
Exide Tester, the Exide Hy- 
drometer, and the Merchan- 


dising Service Kit. 


By this means, battery ser- 
vice is placed on a common- 
sense basis that customers 
understand ... it is made so 
simple that any station atten- 
dant can easily give expert 
service and make profitable 
battery sales. In addition Exide 


Sure-Start Service helps to sell 
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A battery service that pays its way 


other merchandise and services 
which affect the performance of 
the battery in the car—correct 
grade of oil, spark plugs, 


cables, etc. 


Most important of all, Exide 
Sure-Start Service ends starting- 
failure in customers’ cars, and 
makes more steady, profitable 


customers for your stations. 


See your Exide wholesaler 
today, or write direct to us. 


THE ELECTRIC STORAGE BATTERY CO. 
Philadelphia 
The World’s Largest Manufacturers of 
Storage Batteries for Every Purpose 
Exide Batteries of Canada, Limited, Toronto 

















Station Remodeled Without Changing Pump Locations 


SEARCH for points of re- 
semblance between the 
“before and after’’ views 
of Sid Sears’ station at Marengo, 
Ill., reveals that only the pumps 
and the station’s position on the 
lot remain as before. 
The canopy is gone. The old 
brick and stucco building has 
disappeared, and in its place now 


eeereeiae 
PETER SETS 
“TUTTE Ea 
BERT EI AT 


Pettit 
trent 





VsETTT 
VUNETTS 
Uitte 

Juyirir 


itititie s 

REIT TIT 

LEED E SSE E: 
MARAASAL AS 


stands a new terra cotta station. 
The predominating color is a 
light green, with the ornamen- 
tal portions in a darker green. 
The removal of the canopy 
has given this station the out- 
ward appearance of being easy 
to approach, whereas the canopy 
gave the impression of obstruc- 
tion in driving up to the pumps. 





Then too, the station itself is 
trim and neat. There are two 
large display windows at one 
corner of the building which 
dominate that entire portion of 
the lot. 

A tower at one corner of the 
building houses an additional 
room which may be used for 
storage or office purposes. 
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CLEVELAND, Feb. 10 
NCREASING _ gasoline’ inventories 
J esses considerable concern among 
many traders in oil markets the first 
week of February. For the third suc- 
cessive week driving conditions were un- 
favorable in the largest consuming ter- 
ritory of the country. Increased demand 
for fuel oil was hardly compensation to 
those who were aware of threats to the 
gasoline market by the continued lack 
of demand. 


In some markets, notably at the Gulf 
and along the eastern seaboard, sup- 
plies of gasoline were well held and 
sellers showed little or no disposition 
to force gasoline movement. Oil com- 
panies operating in that section appar- 
ently believed that it was entirely bad 
driving conditions which caused the 
slump in buying, and that price shading 
would not stimulate sales. 

In the middle western market, on the 
other hand, price shading was on the 
increase although there was no actual 
reduction in generally quoted prices. 
About half the increase made following 
the crude advance has been lost. Buy- 
ers apparently were convinced that 
prices would go still lower, as_ they 
showed little interest in the low priced 
offering made last week. 


In the Mid-Continent stocks were be- — 


coming burdensome in some quarters. 
Some indication that price shading 
could be avoided was seen in the re- 
ported reduction of crude runs by many 
refiners in that section. 


That refiners are not following recom- 
mendations of the special committee of 
the American Petroleum Institute’ in 
regard to rate of crude runs can be seen 
by comparing reports of refinery opera- 
tions. This committee suggested that 
crude runs should average about 2,555,- 
000 barrels daily the first quarter of the 
year. They estimated that stocks of 
finished and unfinished gasoline on 
March 31 should be at around 66,000,000 
barrels. The Bureau of Mines estimated 
that an economic inventory on Jan. 31 
would be 60,230,000 barrels; and 64,530,- 
000 barrels on Feb. 29. 

The American Petroleum Institute 
estimated that during the week ended 
Feb. 1 crude runs averaged 2,820,000 
barrels daily, and that stocks of finished 
and unfinished gasoline totaled 62,627,- 
000 barrels on that date. This means 
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that gasoline stocks on Feb. 1 were 
2,397,000 barrels over the estimated 
needs. 

Most observers believe that the in- 
ventory position has a great deal to do 
with market stability. Others are not 
so sure. The latter point out that much 
of the increase has been accumulated at 
the refineries of the larger companies 
and would not be thrown on the mar- 
ket. Against this it is argued that if the 
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RETAIL TANK CAR 











Retail inder of 50 cities, ex-tar, and 
tank car is a weighted average of 13 
wholesale markets for middle octane 
gasoline. The gasoline price index this 
week represents the following price in 
cents per gallon: 


Retail Tank Car 
|i St |) Se 14.20 6.27 
Month ago ......... 13.77 6.20 
Year Ago 43.16 5.33 


larger companies have plenty of gaso- 
line they will not be in position to pur- 
chase distress offerings of the smaller 
refiners. Dumping has been practised 
by big as well as little companies in the 
past. 

Most observers believe that the best 
way out of the problem is a drastic re 
duction in crude runs—a reduction of 
at least 15 per cent. This reduction 
would do two things for the refiners. It 
would help them maintain present gaso- 
line prices and it would go a long way 
toward warding off another crude ad- 
vance which is talked about a little more 
freely. If crude runs are cut back, crude 
stocks will increase and producers will 
not be in as good position to obtain 
higher prices. 

At the present time the crude market 
is fairly stiff. East Texas refiners were 
getting premiums for oil sold on the 
open market. Several inquiries for crude 
from foreign buyers were in the mar- 
ket last week. No sale was made as 
prices asked were above the buyers’ idea 
of what the market should be. Sellers 
were asking about $1.44 for East Texas 
crude which is posted at $1.15. 


Reports were heard during the week 
that Roumanian gasoline was again 
available below prices quoted at the 
Gulf. This probably means that this 
country will not be exporting quite so 
much gasoline during the next few 
months as it has been. 


Markets on the west coast took on a 
brighter hue last week. Reports indi- 
cated that crude production was on the 
decline. This was the result of crude 
buyers offer to pay higher prices if 
crude production was cut to about 537,- 
000 barrels a day. No change was noted 
in refined product prices. There was 
still considerable low priced gasoline 
hanging over the market. 

The cold weather also has had an 
adverse effect on lubricating oils. Both 
Mid-Continent and Pennsylvania lube oils 
were quiet. Little change was noted in 
prices. 

Wax prices were higher as demand 
continued active. Buyers were paying 
from 0.05 to 0.1-cent more at the end 
of the week than they were at the turn 
of the month. Some traders predicted 
that 124-126 white crude scale wax 
would be sold for at least 2.5 cents be- 
fore the end of February. 
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Burning Oils Active 


CLEVELAND, Feb. 8 

CTIVITY in kerosine, furnace oil, 
A and 36-40 straw fuel featured 
the Pennsylvania market the first 
week of February. Prices were steady 
to higher as distributors actively 
sought supplies to meet requirements 
which exceeded all expectations. Rel- 


atively little change was noted in 
lubricating oils. 
The active demand for kerosine 


created optimism. Up to the middle 
of January kerosine had been sluggish. 
Refiners’ inventories were becoming 
burdensome. Following the unusually 
cold weather, however, demand in- 
creased, and during the past two 
weeks refiners have drawn heavily on 
their stocks. 

sradford-Warren district refiners 
advanced kerosine prices 0.125 cent to 
cents, same as quoted in ths 
lower field. At the end of the week 
buyers reported some difficulty in ob- 
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taining kerosine for immediate ship- 
ment. 
Lower district refiners were well 


pleased with the movement of kerosine 
at the higher prices established the 
last week of January. Spot offerings 
were sufficient to meet demand, but 
some refiners said that if demand con- 
tinued at the present rate they might 
have to buy on the outside to meet 
their commitments. 

Steel mills and other industrial 
plants apparently were more actively 
interested in fuel oil. Refiners re- 
ported they were shipping more fuel 
oil for industrial use than for some 
time. Lower field refiners advanced 
their quotations ‘for 36-40 fuel oil 
0.125 cent to 4.375 cents. 

While the cold weather has been a 
boon to fuel oils, gasoline sales have 
suffered. Consumption was down 
about 25 per cent below what had 
been anticipated. Stocks were on the 
increase, although as yet they ap- 
parently have not become burdensome, 

There has been a fairly steady de- 
mand for U. S. Motor gasoline for 
blending purposes. This has reduced 
the volume of offerings direct to the 
trade. No shading of current prices 
was reported. The higher octanes 
were well held. With kerosine prices 
at profitable levels, some refiners were 
planning on reducing cracking opera- 
tions and selling their kerosine. 

Activity in 600 steam refined 
slowed down somewhat. Apparently 
most buyers had made arrangements 
for their supplies for at least the re- 
mainder of February. There were one 
or two buyers still willing to pay cur- 
rent prices or a slight premium for 
any 600 they could find but offerings 
were few. 

Bright stock was in a better shape 
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than 
slightly lower quotations direct to the 


a month ago. Some reports of 
trade were heard. However, most re- 
ports indicated that domestic jobbers 
were showing little interest in bright 
stock at present. 

Neutrals were a little steadier. 
The reduction in prices the previous 
week apparently stimulated some buy- 


ing. 
Demand for wax was active and 
buyers were paying 0.05 cent more 


for the regular grades of white crude 
scale. Some traders predicted buyers 
would have to pay at least 2.5 cents 
for the 124-126 A.m.p. white crude 
scale wax before the end of the month. 


Gasoline Firm 


NEW YORK, Feb. 8 

LTHOUGH £forced to ‘take a 

A tive seat’ by the fuel oil mar- 

kets, insofar as market interest was 

concerned, wholesale gasoline mar- 

kets at eastern seaboard terminals 

continued in excellent statistical po- 
sition during the week ended Feb. 8. 

Gasoline consumption throughout 
the east was hampered considerably by 
abnormal weather conditions which 
prevented driving in many sections, 
and retail markets were unsettled at 
some points. Despite these drawbacks, 
however, a fair demand was reported 
by terminal operators for delivery in 
tank car and barge. 

Most suppliers with terminals along 
the seaboard said they were keeping 
their stocks low and that the slacken- 
ing in demand had not piled up any 
distress gasoline as yet. Two reasons 
for the continued tightness in the east- 
ern wholesale markets were the well 
maintained prices at the Gulf and the 
steadiness in the boat market. 

Retail gasoline markets were low- 
ered at some points during the week, 
as distributors apparently tried to off- 
set lowered gallonage by offering 
price inducements. A reduction of 2 
cents a gallon was made in service sta- 
tion prices at Binghamton’ while 
prices were cut 1 cent at New Haven, 
and throughout the five northern 
counties of New Jersey, the scene of 
several drastic price wars in the past. 

Demand for kerosine showed con- 
siderable improvement as a result of 


the cold weather. Wholesale _ prices 
for this product were not generally 
advanced, aS was the case with the 


light fuel oils, but were reported to be 
steadier at unchanged levels. Stocks 
of kerosine were said to be diminish- 
ing somewhat at eastern terminals, 
although no shortage was apparent. 
Tank wagon kerosine prices were ad- 
vanced 0.25 cent a gallon through the 
Buffalo district, but no general 
changes were made in the rest of the 
eastern markets, 





Gasoline Stocks Rise 


TULSA, Feb, & 

NCREASING inventory of motor 
| fuel furnished the main topic of dis- 
cussion among Mid-Continent traders 
the past week. 

The controversial point under dis- 
cussion, however, was the importance 
of stocks as a criterion of market sta- 
bility. There were two schools of 
thought along this line. 

Some observers believed the pres- 
ent stock position of gasoline was not 
grave. A large percentage of the stock 
increase, they said, had been accumu- 
lated by larger refiners. There was 
little likelihood of this gasoline affect- 
ing market stability. 

A check with several major com- 
panies indicated that observers were 
partially correct. Large refiners ad- 
mitted their storage position was falr- 
ly heavy. At the same time, they 
pointed out that large-scale distribu- 
tion made necessary the accumulation 
of heavy stocks during the winter. 
Accumulated stocks would be shipped 
to bulk plants and eventually to serv- 
ice stations, aS soon as the weather 
cleared and motor traffic is resumed. 

It was believed generally, however, 
that the gasoline market would be in 
healthier condition in the spring if 
stocks could be kept at lower levels. 
Heavy stocks would preclude any ma- 
terial price increase early in the 
spring, at least until they had been re- 
duced materially. 
was talk also of another 
crude advance this spring. Should an 
advance become an actuality, observ- 
ers believed excessive stocks might 
prevent refiners from passing the high- 
er cost on to the consumer, 


There 


The average Mid-Continent refiner 
is not excessively burdened with 
stocks, according to some_ surveys. 


Several indicated that light consump- 
tion had resulted in the accumulation 
of more stocks than had been antici- 
pated. But with favorable weather, 
these stocks could be brought down to 
normal in a short time. 


At the smaller refineries, where 
storage’ facilities were not large, 
necessary reductions in output were 


reported to have been made. This in- 
dicated that refiners saw the futility 
of disposing of large quantities of 
gasoline in the open market at pres- 
ent. Reduced output has been the 
most constructive development since 
bad weather took away the outlet for 
gasoline. 

East Texas, at one time during the 
week, threatened to upset the third- 
grade price structure. Offerings were 
composed of cracked gasoline and 
some straight run motor fuel. The 
cracked gasoline, however, was report- 
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ed high in 
plies were 


content. These 
either absorbed or 
drawn from the market. 
dispose of excess” gasoline, [East 
Texas refiners were reported cutting 
back on crude runs, By the end of the 
week, it was reported operations had 
been curtailed approximately 25 per 
cent. This reduction in output 
brought supplies more nearly in line 
with the volume of business usually 
placed in East Texas. 

During the week, small lot offerings 
of low octane gasoline from other dis- 
tricts were encountered. These sup- 
plies soon were absorbed also. In one 
or two cases, they were bought by re- 
finers and leaded. After this process, 
the buyer had little trouble disposing 
of the product. 

One development that has’ been 
especially noticeable the past few 
weeks, has been the trend toward high 
octane gasoline. Some estimates place 
the decline in third-grade consumption 
at 25 per cent. The trend toward use 
of middle or premium grade motor 
fuel has been reflected by the steadi- 
ness of higher octane gasolines. 
Throughout the past few weeks, there 
have been few excess offerings of 
high octane gasoline hanging over the 
market. 

Natural gasolines were unsettled 
the first week of February. Prices held 
at unchanged levels, but there were 
few who would indicate future trends 
in the market structure. 

Market support early in the week 
kept Oklahoma prices for Grade 26-70 
on an even keel but was lacking as the 
week ended. Supplies were plentiful, 
although in most cases well held. Some 


gum sup- 
with- 


Unable to 


suppliers indicated they might take 
on business at 0.125 cent under the 
market. 

Texas natural was steadier than 
Oklahoma. Grade 26-70 in Texas was 
far from searce, and buyers were hav- 
ing no trouble obtaining require- 
ments. 


A run away market for light fuel oiis 
imparted to kerosine an understructure 
of steadiness. Kerosine, however, 
lacked the buying support of fuel oil 
and therefore made no decisive ad- 
yances. Some kerosine quotations had 
been increased 0.125 cent, but gener- 
ally there were available supplies at 
the old levels. 

Zero weather 
normal movement 
lubricating oils. 
fluctuation, 

Wax generally was unchanged. 


was reducing the 
of Mid-Continent 
Prices showed little 


To Revalue Stock 
NEW YORK—Stockholders of the 
Venezuelan Petroleum Co. will vote 
Feb. 19 on a reduction in par value 
of the shares to $1 from $5, which 
will also reduce capital to $2,000,000 
from $10,000,000. They will also vote 
on increasing the number of author- 
ized shares to 5,000,000 from. 2.- 
000,000, 


February 12, 1936 


N. P. N. Refinery Index 
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Refinery Index is the calculated aver- 
age return from refining a barrel of 36 
Mid-Continent crude. The In- 
der this month indicates the following 
margins in cents per barrel between 
cost of crude and selling price of prod- 


gravity 





ucts. (See N.P.N., Aug. 28, p. 26): 

Date Margin 
Feb, 3 58.6 
POE RMON so vcececccuicléccincedtietaeioes 59.9 
“OGRE RRO ots enti RR y Be | 


Market Steady 
NEW YORK, Feb. 8 


ARGO markets at the Gulf pre- 
¢€ sented a steady picture during the 
week ended Feb. 8, although little 
open cargo buying was reported. 

A number of inquiries for crude and 
heavy fuel oil were reported in the 
market, both from domestic and ex- 
port buyers, although most of the 
crude oil inquiries came from abroad. 
Several traders, who are generally ac- 
tive in the export market, said they 
had received inquiries for crude oil 
for shipment from the Gull, but were 
unable to locate a cargo which would 
move at prices satisfactory to the in- 
quirers. The present crude market was 
reported tight and general opinions 
were that it would take a bid of at 
least 22 cents a barrel over the well 
price to obtain a cargo at the Gulf. 

Two cargoes of Grade C bunker oil 
were reported sold to export buyers 
during the week. Both cargoes were 
to move from the Gulf during Febru- 


ary. The sales price was not disclosed 
but was reported to be above $4.80 
a barrel, f.o.b. the Gulf. Another in- 
quiry for a cargo of bunker oil for ex- 
port shipment was reported in the 
market, but at last reports had not 
been closed. 


Suppliers opinions of the market for 
Grade C continued to range between 
$0.75 and $0.80 a barrel, despite the 
reported export sales. In at least one 
case, the supplier was willing to move 
a eargo for domestic shipment at 
$0.75, but would not sell for export. 


The continued tightness in the boat 
market and the low harbor prices 
along the seaboard tended to hold 


down the cargo market for bunker oil 
at the Gulf, suppliers said. 

Gasoline remained tight at the 
Gulf, although no open cargo sales 
were reported either for domestic or 
export shipment. Reports that Rou- 
manian gasoline was available at 
prices considerably under current quo- 


tations of American suppliers indi- 
cated that foreign buyers probably 
would not be interested in the Gulf 


market for a while. 

No changes were noted in the cargo 
markets for kerosine or light fuel oil 
during the week. 


Crude Output Cut 


LOS ANGELES, 
MPROVEMENT in 
duction situation, resulting from a 

notable decrease in the state’s daily 
output, as well as evidence of a more 
co-operative spirit among independ- 
ent refiners, gave a better tone to Pa- 
cific Coast petroleum markets. the 
past week. Although major companies 
and leading independents continued to 
purchase relatively large amounts of 
surplus gasoline at bargain prices, the 
quantity still hanging over the market 
was estimated at more than 29,000,- 
000 gallons. 

Independent competitive brands of 
gasoline were available at 7.5 cents a 
gallon, inclusive of 4 cents tax, for 
tank wagon deliveries in Los Angeles 
and Orange counties. The net-back to 
major companies for third grade 
brands, when distributed through 
their marketing affiliates, was report- 
ed to be less than 3 cents a gallon in 
many cases. In many instances higher 
octane, leaded gasoline was said to be 


Feb, 7 


the crude pro- 


delivered at only fractionally higher 
prices. 
Quotations on major company third 


grade and independent competitive 
brands of gasoline, delivered to points 
outside the state, were generally based 
on a net-back to the refiner of about 
3.5 cents per gallon. 

Natural gasoline prices continued 
irregular, with demand coming chiefly 
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You buy and sell it... 


Der ll do the rest 
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And that holds true for any liquid commodity. General American will 
furnish tank cars of the exact type you need, when and where you need 
them. GATX will safely store your product at any of its five strategically 
located terminals for any length of time you desire. We will load it on 
the steamer at our docks, obtain your bills of lading and certificates. 


We will do your barrelling, drumming and casing for you. Truly, all 


you have to do is buy it and sell it . . . we’ll do the rest. 


GENERAL AMERICAN TANK STORAGE & TERMINAL CO., Inc. 


1 Subsidiary of General American Transportation Corporation 


General American's newest terminal, at Houston, is the 
most efficient public terminal in the Southwest. If you 
export or import in this territory, you certainly should 
learn about the money saving advantages if offers you. 


Terminals: Goodhope, La.; Westwego, La.; Corpus Christi, Texas; Houston, 
Texas; Carteret, N. J. Office: 135 S. LaSalle St., Chicago, II. 





HANDLE AN Y LIQUID COMMODITY 











Distributors! 


An oil that is different. 





Motor 
Oi 


Dearborn Petroleum Company, Hanna Building, Cleveland, 0., U. S. A. 


Excellent territories still 
open. 
If you want to handle the greatest 


merchandising plan for a motor oil, 
write now for complete details. 





Foreign applicants kindly state 
credit references or banking deposi- 
tory in U.S. A. 
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from major companies, as a large 
number of independent plants in the 
Basin area were shut down through 
inability to meet prevailing competi- 
tive prices for gasoline. Quotations on 
natural gasoline ranged from 5.25 to 
5.75 cents a gallon, delivered at re- 
finery. 

Fuel oil prices were firmer and 
moved in a narrow range. At inde- 
pendent plants in the Basin area, this 
oil was quoted at from 65 to 67 cents 
a barrel. Inferior grades with high 
sulfur content were available at from 
50 to 55 cents. In the Valley area, 
the range at independent refineries 
was from 55 to 60 cents a barrel. 

Pacific Coast seaboard markets con- 
tinued quiet with little spot business 
reported. Notwithstanding softness of 
prices for high-octane gasoline in the 
domestic market, difficulty was found 
by buyers in securing acceptable quo- 
tations on cargo shipments of avia- 
tion gasoline for export to Europe. No 
important changes were recorded in 
quotations on other petroleum prod- 
ucts. 


Prices Easy 
CHICAGO, Feb. 8 


XCEPT for a_ slight increase in 
E rice shading, the Mid Western 
tank car gasoline market showed little 
change the week ended Feb. 8. 

With temperatures hovering around 
zero or below and snow covering the 
highways in most of the middle west, 
gasoline consumption dropped dras- 
tically. As a result gasoline inventories 
have increased more than seasonally 
as there has been no compensating 


; reduction in crude runs, 


Supplies have become burdensome 
in some quarters, and sellers have at- 
tempted to attract buying by offering 
gasoline at below generally quoted 
levels. It was generally believed, how- 
ever, that few sales have been made 
at below the going market as buyers 
apparently are not interested in gaso- 
line at any price. 


In sOme quarters it was thought 
that the lack of movement had the ef- 
fect of exaggerating the easiness of 
the market. In several instances it 
was found that the same parcel of 
gasoline was offered through several 
resellers, That tended to make buyers 
think there was more gasoline being 
offered than actually was the case. 

The retail structure throughout the 
middle west was unchanged. Retail 
prices posted by Standard of Indiana 
were below so-called normal at many 
points, some of them as much as 2.5 
cents. With consumption at low ebb, 
traders generally believed that little 


(Continued on Page 61) 
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EFINERS and distributors were 
having a difficult time keeping 
up with the demand for fuel oil 

the first week of February. A shortage 
of some grades developed in some sec- 
tions, although generally supplies of 
fuel oil were sufficient to meet de- 
mand. 

Prices were up slightly in the Mid- 
Continent and middle western markets. 
Tank cars of fuel oil in transit were 
much in demand, and buyers were pay- 
ing premiums for cars nearing their dis- 
tination. 

In the middle western market the 
demand for fuel oil was stimulated 
when the gas company had to shut off 
or reduce gas supplies to a number of 
industrial plants. This was done so 
that domestic users would have enough 
gas to heat their homes. 


* * * 


TULSA, Feb. 8.—The fuel oil rush 
was on in the Mid-Continent during the 
past week. Refiners and brokers were 
having difficulty keeping up with orders 
for rush shipment. 

Buyers indicated there apparently was 
sufficient oil to supply demand, but that 
it was hard to obtain immediate deliv- 
ery. With most refiners behind on ship- 
ments, in-transit supplies were at a pre- 
mium. Buyers early in the week were 
paying 0.125-cent premiums for in-tran- 
sit oils suitable for heating purposes. 
As the week closed, premiums paid for 
in-transit supplies became general for 
all types of delivery. Nos. 1 and 2 oils 
were bought at 0.125-cent over the pre- 
vious week’s levels. 

Sub-zero weather also stimulated the 
use of industrial fuels. Buyers found 


enly scattered cars available, in most 
casts at higher levels. 
* * * 

CHICAGO, Feb. 8.—A seller and his 

fuel oil were soon parted in the Mid- 


Western tank car market the week end- 
ed Feb. 8 as the severe weather con- 
tinued over much of the middle west. 

Throughout the first part of the week 
sellers still were trying to catch up on 
orders which continued to pile up. 
Distributors, especially in metropolitan 


centers, were working night and day 
keeping home burners supplied. 
The weather moderated somewhat 


toward the close of the week affording 
a brief breathing spell, although it was 
indicated that another cold wave was 
on the way. 

Tank car prices of 
fractionally higher in 
the market last week. 
sales pressure apparent, 
advanced prices. 

Industrial plants which formerly op- 
erated on gas turned to oil the past 
several] weeks, when the gas company 
either reduced or cut their supply of 
fuel entirely. It was reported that this 
was made necessary for the company to 
furnish gas fordemestic uses. Just how 
widespread this was could not be ascer- 


fuel oil moved 
all quarters of 
There was no 
even at the 
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FUEL OIL 
prices 


HIGHER 





tained late in the week, but one fuel 
oil seller reported that 18 plants in the 
Chicago industrial section had their gas 
supply cut off, or seriously reduced, 
throwing them back into the fuel oil 
market. 


While the advance of 0.25-cent in re- 
tail fuel oil prices Feb. 20 was not un- 


expected, actual announcement served 
to hearten both wholesalers and_ re- 
tailers. 





FUEL OILS 


Following are tank wagon prices of various 
grades of heating oil at the points shown in various 
territories. Prices are in cents per gallon. 


Prices in Effect Feb. 10, 1936 
No. 1 No. 2 No. 3 No. 4 
S. O. New Jersey 

Newark, N. J. 75 632 63 6355 
Atlantic City, N. : a 6.5 6.5 6.25 

Baltimore, Md..... 7.3 «€6$:S §.5 5 
Washington, D. ct 8 6:5 65 -é€8 
Discounts: At Newark and Atlantic City, pur- 


chasers taking 50,000 gals. get discount of 0.5¢ 
per gal. 
Socony-Vacuum Oil Co., Ine. 
(S. O. New York Division) 
New York City. 


7.25 7.00 7.00 6.50 
Ablany, N. Y. ‘ 7.00 Qian t-26) 6.7% 
Rochester, N. Y. 8 4.40 ¢€.40 4.80 
Boston, Mass. . 1.28 6.73 6.735 6.76 
Bangor, Me S73 72.235 7.535 7.33 
Manchester, N. H 8 1.46 4.48 4.98 
Burlington, Vt ; 8.75 7.75 7.75 7.75 
New Haven, Conn. 7 6.25 6.25 6.25 
Providence, R. ; 7.25 6.75 6.7% 6.25 
Discounts: At New York City, consumers 
taking 10,000 to 50,000 gals., get 0.25c per gal. 
discount when minimum amount has _ been 
reached; above 50,000 gals., 0.5c. 
Atlantic Refining 
Philadelphia, Pa.... 6.50 5.75 5.75 
Allentown, Pa...... 9 4.40 @.40 74.00 
Wilmington, Del.... 8.5 7.25 6.75 
ate reg Magss.... 8.75 7.25 7.25 
rcester, Mass... 3.73 7.25 7.25 
Hartford, Conn..... 8.5 7 7 
S. O. Ohio 
Ohio Statewide. .... 8 1.0% 7.93 7.3 


Note: S. O. Ohio _Prices are for hose dumps; 
bucket dumps are 0.5¢ per gallon higher. 


S. O. Indiana 
Slanolez Fuel Oil 


No. 1 No. 3 
MM Saas. cidad5ece5.c0xe 7 6.5 
re H).7 1.2 
ae 6 cin-a 6ee a ween te aca 6.5 6.5 
IG ovo dincecwesdecns 8 7 
Minneapolis................ 8.2 12 
WMP OIE, occa vacccseess 68 64 
Me I ge oc ctawaceomanee 7.2 6.5 
Re 6.6 5.9 


*Includes state tax of 4c 
Note: Small-lot delweries « of light fuel oils range 
from @Se%o 1.S¢ higher than above quotations. 











NEW YORK, Feb. 8.—The record-break- 
ing cold wave which has prevailed over 
most of the country since the middle of 
January continued to hold the eastern 
marketing area in its grip. Conse- 
quently the demand for oils suitable for 
home heating was maintained at a high 
level, 

Suppliers throughout this area gener- 
ally said they were “short” on stocks 
ot Nos. 2 and 4 oils and were taking 
care of their regular customers only. 
Several refiners, who were trying to buy 
or borrow enough oil to operate their 
terminals until a boat arrived from the 
Gulf Coast, said that it was almost im- 
possible to obtain oi] at present. 

Advances of 0.28-cent a gaflon in 
both wholesale and retail prices for 
Nos. 2, 3 and 4 oils were made through- 
out much of the northern seaboard area 
during the week. Socony-Vacuum Oil 
Co. and Atlantic Refining Co. both made 
advances in portions of their territories 
and these advances 
other suppliers. 


were followed by 


Chicago Market 


(Continued from page 60) 
could be accomplished toward getting 
retail prices back to normal, 

Many observers 
at what they termed the alarming in 
crease in gasoline stocks at the re- 
finery centers which normally supply 


expressed concern 


the middle western market. In addi- 
tion refinery operations in these dis 
tricts apparently have not been re- 


duced to compensate for the reduction 
in consumption, 


Even the more optimistic observers 


feared that the market might break 

wide open unless’ offerings were 

brought more nearly in line with de- 
mand. 

Prices Advance G 

NEW YORK, Feb. &8——Crude scale 

wax prices generally were higher in 


the week ended Feb. 8 
creased and manufacturers’ stocks 
were reported in excellent condition. 
Sales were reported at prices ranging 
from 2.35 to 2.45 cents a pound, and 
some manufacturers asked up to 2.55 
cents for the 124-126 white seale. Ex- 
port buyers were more active, both for 
immediate and deferred shipment, and 
reported they were’ encountering 
higher ideas of prices from sellers at 
both New Orleans and New York. 

Refined wax prices were advanced 
0.25 cent, for export movement, by 
some manufacturers during the week 
ended Feb. 8. Other sellers, up to the 
end of the week, had made no change 
in their sales prices, but indicated they 
probably would advance early the com- 
ing week. 


, aS demand in- 
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MARKET 


Prices in cents per gallon, tank car lots, except where otherwise noted. Prices are those to domestic jobbers who resell to consumers. 
They do not represent inter-refinery sales, or sales for export. Federal, state or municipal tares nol included. 
Prices quoted apply on products made from legally produced crude. 








Gasoline and Naphtha 


Oklahoma Feb. 10 Feb. 3 Jan. 27 
48-54, 450 e.p. naphtha S.125— 35.26 §.125- 5.25 §.125- 5.25 


U. S. Motor gasoline, by octane numbers: 
62 and below (3rd 


grade) 3.20 5.25 &.25. = 5.375 
63-70 octane (regular) 6.125- 6.25 6.125- 6.25 6.125- 6.25 
TOPEMR Cir vcs copings).  sejalacstaseraer.» xu aie 
60-62, 400 e.p. gasoline 3.20 eh) 5.25 =— §.375 5.28 — 9.910 
64-66, 375 e.p. gasoline 9.375 5.375 5.375 
68-70, 350-360 e.p. 

gasoline Sere ee 5.50 5.50 5.50 

Western Penna. (Quotations and /or sales prices to car unloaders) 

Bradford- Warren: 
52-54 paphtha..... 5.625- 5.75 5 .625- 5.75 5.625- 5.75 
Motor gasoline: 

S. Motor (58-62°) bi4ae >. 875 5:75 >. 875 3.40 >. 875 
Minimum 60 octane 7:25 7.375 7.25 — 7.375 7.25 Pe ek 
Minimum 65 octane 7.50 -— 7.625 7.50 - 7.625 7.50 - 7.625 
Minimum 70 octane nae 

64-66, 390 e.p. gasoline 5.875- 6.00 5.875- 6.00 >. 875- 6.00 
68-70, 350-360 ep. 

gasoline... Sos 6.125- 6.25 6.125- 6.25 6.125- 6.25 
Other districts: 

2-54 naphtha....... § .625- 5.75 § .625- 5.75 §.625- 5.75 
54-56 naphtha 7. : 5.40 5.875 5.49 5.875 5.75 5.875 
Motor gasoline: 

S. Motor (58-62°) S20 >. 875 ar ¢ 5.875 5.75 - 5.875 
Minimum 60 octane 7.25 -— 7.375 7.25 - 7.375 1.20 ~ deco 
Minimum 65 octane 7.50 7.625 7.50 - 7.625 7.50 -— 7.625 
Minimum 70 octane ; Se : 

64-66, 390 e.p. gasoline 5.875- 6.00 5.875- 6.00 5.875- 6.00 
68-70, 350-360 e.p. 
gasoline ; 6.125- 6.25 6.125- 6.25 6.125- 6 25 


California (3c tax to be added to prices if used in state 

54-58 U.S. Motor, 437 

e.p. for in-state ship- 

ment 3.50 1.50 4.00 5.00 4.00 »+.00 
54-58 t i) Motor, 437 

e.p. for outside state 

shipment 3.50 1.50 4.00 — 5.00 4.00 — 5.00 
58-61, 375-400) e.p 

gasoline, 65 octane 


and above 1.25 6.00 5.00 6.50 5.00 - 6.50 


tNorth Texas (F.o.b. Wichita Falls district for shipment to Texas 
and New Mexico destinations; Group 3 prices quoted on northern shipments) 


U.S. Motor gasoline, by octane numbers: 
62 and below (3rd 


grade : 525 5.25 a.20 
63-70 octane (regu- 
lar) . 6.125 6.125 6.125 
71 and above : 
60-62, 400 e.p. gasoline 5.25 5.375 5.35 5.375 5.25 §.373 
64-66, 375 e.p ueaiian 9.3700 5.319 5.373 
68-70, 350-360 — ep. 
gasoline : 5.50 5.50 5.50 
Kansas (F.o.b. refinery, Kansas destination 
U.S. Motor gasoline, by octane numbers: 
62 and below (3rd 
grade §.375- 5.50 5.375- 5.50 5.375- 5.50 
63-70 octane (regu- 
lar). ; : 6.25 6.50 6.25 6.50 6.25 6.50 
71 and above ; ; 
60-62, 400 e.p. gasoline 5.375- 5.50 5 .375- 5.50 Sato~ oe 


tWest Texasand New Mexico (F.o.b W. Texas and N. Mex. 
refineries for unrestricted shipment 


U.S. Motor gasoline, by octane numbers: 
62 and below (3rd 


grade)...... v.20 5.25 525 
63-70 octane (reg 6.125 6.125 6.125 
SEES acca: . -swacmieishie,  Saehoealy 

tEast Texas’ (F.o.b. East Texas refinery for unrestricted shipment) 


U.S. Motor gasoline, by octane numbers 
62 and below (3rd 
grade >.125 9.125 5.125 
63-70 octane (reg 
71 and above . pedi 
60-62, 400 e.p. gasoline 5.125 5.125 5.125- 5.25 


North Louisiana (For Louisiana and Arkansas destination 
U.S. Motor gasoline: 


62 octane and below § .75 ef S 25 
63-70 octane number 6.75 6.75 6.75 


71 octane and above 





Feb. 10 Feb. 3 Jan. 27 
Arkansas (For Arkansas and Louisiana destination) 
U. S. Motor gasoline: 


62 octane and below ie aa 5.75 
63-70 octane number 6.75 6.75 6.75 


TL OREO REO  iickcins® —. weeeiciReewier.. -  sendieeuoen 


tRefiners generally receive deine 0.25¢ to 0.5¢ per gallon more for 
gasoline and kerosine for local or differential territory shipment. 


Ohio (Quotations of S. O. Ohio. Delivered any point in Ohio). 


U.S. Motor gasoline. . 8.875 8.875 8.875 
Above 65 octane no. 9.125 9.125 9.125 


Natural Gasoline 


(Prices shown f.o.b. Group 3 and Breckenridge represent majority of 
sales made on dates shown to blenders on the freight basis shown below, 
although shipments may originate in other manufacturing districts, such 
as East Texas, Panhandle, Southwest Texas or Kansas). 


F.o.b. Group 3 
Grade 26-70......... 1.00 4.00 4.00 


F.o.b. Breckenridge 
Grade 26-70......... 3:70 3.73 Be 


California (F. o. 
75-85, 375-390 e.p. for 


b. plants in Los Angeles basiu) 











blending....... 5.25 Be 3 5.00 - 5.50 5.00 - 5.50 
Kerosine 
Western Penna. (Quotations and /or sales prices to car unloaders) 
Bradford- Warren: 
45 w.w. kerosine ..... 5.25 5. 375 LS S25 4.875- 5.00 
~ w.w. kerosine...... Sieto- 9.00 §. 5.375 5.00 - 5.125 
w.w. kerosine... . 5.50 5.625 5. .50 5.12s—- 5.25 
Other districts: 
45 w.w. kerosine. 5.375 5.25 = 5.375 S: 
46 w.w. kerosine.. .. 5.50 5.375- 5.50 S. 
47 w.w. kerosine.. . 5.625 5.50 - 5.625 5.2 
Ohio (Quotations of S. O. Ohio. Delivered any point in Ohio). 
ee eee t t 7.00 


tNew basis for quoting kerosine put into effect by S. O. Ohio Feb. 1. 
See story elsewhere in this issue. 
Oklahoma 
41-43 w.w. kerosine.. . 3.625 
12-44 w.w. kerosine 


5.79 3.50 3.625 3.50 3.625 
3:40 3.875 3.625- 3.75 3.623- 3 


75 

Kansas (F. o. b. refinery Kansas destination 
41-43 w.w. kerosine.. . 3.875 3.75 - 3.875 3: t5 ~ 3.8%5 
42-44 w.w. kerosine... 4.00 4.125 3.875- 4.00 3.875- 4.00 


tNorth Texas (F.o.b. Wichita Falls district for shipment to Texas 
and New Mexico destinations; Group 3 prices quoted on northern shipments) 


41-43 w.w. kerosine... 3.50 3.75 3.50 — 3.625 3.50 - 3.625 
East Texas (F.o.b. East Texas refinery for unrestricted shipment) 

11-43 w.w. kerosine.. . 3.50 3.50 3.50 
North Louisiana (For Louisiana and Arkansas destination 

41-43 w.w. kerosine. 3.75 3.73 3.45 
irkansas (For Arkansas and Louisiana destination) 

11-43 w.w. kerosine. . . $25 $.25 1 
California (F.o.b. California refineries 

38-40 w.w. kerosine.. . 3.50 — 5.00 3.50 — 5.00 3.50 - 3.00 


Gas and Fuel Oils 


Western Penna. 
Bradford-Warren: 


Quotations and/or sales prices to car unloaders) 


36-40 fuel oil....... 1.375- 4.50 4.375- 50 4 
tOther districts: 


a- 4.50 


36-40 fuel oil....... 4.375- 4.50 
tNot iachedinn Pittsburgh. 
Oklahoma (F.o.b. Oklahoma refineries 

Gas oils: 

No. 1 white........ 3.50 


3. 375- 3.50 3.375- 3.50 
ee See 3.375- 3.50 ’ 25.— 3.375 3.25 - 3.375 
ING, 2OGMEW. 2.2.0. 3.375- 3.50 3.125- 3.25 3.125- 3.25 
No. 2 dark. . : 3.375 $.125- 3.25 3.125- 3.25 
U. G. fF. gas oil. 2.50 ~ 2.625 2.50 2.375 


(Gonlinued on next page) 
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Here is*' 


CHAMPLIN 
Tcaclor Qus 





A 


lways abreast of the new 
mechanical developments, 
Champlin is proud to offer 
Jobbers and Dealers this 
Quality-Plus Tractor and 
Motor Oil. 


Champlin Oils are care- 
fully refined from 100% 
Paraffin-base Mid-Continent 
Crude...flows freely at low 
temperatures, yet retains 
viscosity and real lubricating 
value at high temperatures. 


In placing your order for 
Tractor and Motor Oils, re- 
member: “The Quality of 
Champlin Oils has never 
been questioned.’ 


Plus * 


CHAMPLIN 
Motor Ouls 


REFINING 


PMP; 
~ 4 © 


OMPANY 


ENID - OKLAHOMA 
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REFINERY TANK CAR MARK 


Prices in cents per gallon, lank car lots, ercept where otherwise noled. Prices are those to domestic jobbers who 
They do not represent inter-refinery sales, or sales for export. Federal, stale or municipal tazes nol 
Prices quoled apply on products made from legally produced crude. 


ETS 


resell to consumers. 
included. 








Feb. 10 Feb. 3 Jan. 27 Feb. 10 


Feb. 3 Jan. 27 
Fuel oils: (Prices per barrel of 42 U. S. ga'lons) 1200 No. 5-6......... 9.50 95 9.50 
28-30, zero....... j 3.125 3.125 3.125 2000 No. 5-6......... 9.75 -10.00 9.75 -10.00 9.75 -10.00 
Ree $1.00 $1.00 : Note: South Texas red oil prices shown above cover oils with green cast: 
_ | eer . $0.80 -$0.85 $0.80 -$0.85 $0 .775-$0. 80 blue cast red oils are slightly lower in some cases. 
22... Re $0.725-$0.775 $0.70 -$0.775 $0.70 -$0.75 *Nominal. 
SS ae : $0 .625-$0.65 $0 .625-$0 .65 $0 625-$0.65 
. ~ ‘ Fea Mid-Continent (Viscosity at 100° F.; F. o. b. Tulsa basis. Prices 
Kansas _ (F.o.b. refinery, Kansas destination) represent quotations and sales) 
No. 1 prime white. . 3.75 3. 625- 3.75 3.625- 3.75 es 
18-22 fuel oil (per bbi.) $0.775-$0.80 $0.75 -$0.775 $0.725-$0.75 : © to 19 Pour Point: 
10-14 fuel oil (per bbl.) $0.70 $0.675-$0.70  $0.625-$0.65 Pale Oil;: 
Vis. Color 
North Texas (F.o.b. Wichita Falls district for shipment to Texas 60-85—No. 2 5.25 5.25 5.25 
and New Mexico; Group 3 prices quoted on northern shipments). $6:110—No. 2... 5.75 5.75 5.75 
No. D@lraw..... 2.55% 3.375-— 3.50 3.25 — 3.375 3.25 — 3.375 ae ee 10.00 10.00 10.00 
See 3.50 3.375- 3.50 3.375 ae See 11.25 11.25 11.25 
SS Serre 3.375 3.25 $3.25 ee ee 11.75 11.75 11.75 
U. GH. gas oil...... 2.50 - 2.625 2.375- 2.50 2.375 250—No. 3..... 13.75 13.75 13.75 
24-26 fuel oil (per bbl. ) $0.70 -$0.725 $0.70 -$0.725 $0.675-$0.70 280—No. 3... 14.75 14.75 14.75 
18-22 fuel oil (per bbl.) $0.675-$0.70 $0 .675-$0.70 $0.65 -$0.675 300—No. 3.......... 15.25 15.25 15.25 
— Texas (F.o.b. West Texas refineries for unrestricted shipment). Red Oils: 
Aha eee ee 3.125- 3.25 3.125- $3.25 3.125- 3.25 100—-No. 5.......... 10.25 10.25 10.25 
2 Tcl oil (per bbl.) $0.70 -$0.73 $0.70 -$0.73 $0.65 ae ee 10.75 10.75 10.75 
250—No. 5...... : 12.75 12.75 12.75 
East Texas (¥F.o.b. East Texas refineries for unrestricted shipment). toe ae 13.75 13.75 13.75 
No. 1 white.......... *3.375 *3.375 *3..375 300—No. 5.......... 14.00 14.00 14.00 
(OE Eee 3.25 ee 3.00 — 3.125 Note: Non- Viscous pale oils (60 to 110 Vis.) with a 15 to 25 pour poiat 
U.G.1. gas oil. ; 2.375- 2.50 2.375- 2.50 2.125- 2.25_ are quoted 0.5¢ under 0 to 10 pour test oils; pale and red viscous oils (150 
24-26 fuel oil... ... $0.60 -$0.65 $0.60 -$0.65 $0.60 -$0.625 to 300 Vis.) with 15 to 25 pour point are uoted Ic under 0 to 10 pour test 
20-24 fuel oil......... $0.60 -$0.625 $0.60 -$0.625 $0.60 oils. Viscous oils (150 to 300 Vis.) with a No. 4 color are quoted 0.5c above 


: No. 5 color oils. 
North Louisiana (For Louisiana and Arkansas destination). 


a an eee 3.25 - 3.50 3.00 - 3.125 3.00 - 3.125 Chicago (F.o.b. Chicago refineries) (Vis. at 100° F.) 
U.G.1. gas MRS ck 2.875- 3.00 2.875- 3.00 2.875- 3.00 Pale Oils, *15 to 30 pour point: 
20-24 fuel oil... . $1.05 -$1.10 $1.05 -$1.10 $1.05 -$1.10 Vis Colne 
16-20 fuel oil. . $0.95 -$1.00 $0.95 -$1.00 $0.95 -$1.00 a3 = “ “a 
10-14 fuel oil... $0.75 -$0.80 $0.75 -$0.80 $0.75 -$0.80 en A > 2.0.2... 6 - : se .s0 
= OD. Geccsee ‘ ‘ . 
Arkansas (For Arkansas and I ouisiana destination) a : eee 7 4 ie oo 
Oe SRR ree 3.75 3.50 3.50 -_ 7 m4 
Pa ae e4de - eee ee it > 11.75 11.75 
28-30 fuel oil, zero. . . $8.25 - $.50 3.25 3.25 250—No. 3 13.75 13.75 13.75 
20-24 fuel oil (per bbl.) = $0. 825-$0.875 — $0. 825-$0.875 oe oa einer Sete yc 5 : 
16-20 fuel oil. ...... $0 .725-$0.775 iJ. 725-$0.775 0 .725-$0.775 Red Oils, *15 to 30 Pour Point: 
: 0.60 -$0.65 0.60 5 0.60 -$0.65 Ate ‘ 
10-14 fuel oil. . $0.60 -$ : $0.65 $ $0.65 oe 10.25 10.25 10.25 
cation = aes ne 0 ROR 
San Joaquin Valley, yer bbl.: 200—No.5.......... 13.25 13.25 13.25 
Grade C fuel oil... ... $0.60 - 75 7. = 75 a =. bo 300—No. 5.......... 13.50 13.50 13.50 
Diesel fuel oil........ $1.05 1.47 1.05 -$1.47 L. i *60-110 vis. oils, with 0-10 pour point, bring 0.5c higher than above 
Stove distillate. . “ . - $1.25 -$1.89 $1.25 -$1.89 $1.25 -$1.89 prices. Other oils with 0-10 pour point are quoted at lc higher. 
Los Angeles, per bbl.: 
Grade C fuel oil... ... $0.65 -$0.95 $0.65 -$0.95 $0.65 -$0.95 California (F.o.b. California refineries; Viscosity at 100° F.) 
Diesel fuel........... $1.05 -$1.47 $1.05 -$1.47 $1.05 -$1.47 All neutral oils, 11.5c per gal. in tank car lots; and 13.5c in iron bbls., to 
Stove distillate....... $1.25 -$1.89 $1.25 -$1.89 $1.25 -$1.89 refiners only, excluding federal tax. 
San Francisco, per bbl.: 
Grade C fuel oil...... $1.00 $1.00 $1.00 ae Ee ~ 
Diesel fuel.......-..- $1.68 $1.68 $1.68 Cylinder Stocks 
Stove distillate... .. ; $2.10 $2.10 $2.10 ; ; ; 
Mid-Continent (F.o.b. Tulsa basis. Prices represent quotations and 
sales) 
- p Bright Stocks: 
Neutral Oils 190-200 bg at 210° D 20.00 20.00 20.00 
150-160 Vis. at 210° D: 
Western Penna. (Quotations and /or sales prices to car unloaders) 0 to 10 pour test. . 17.00 17.00 17.00 
Viscous Neutrals (Viscosity at 70° F.) 10 to 25 pour test. . 16.50 16.50 16.50 
200 Vis. (180 at 100°) No. 3 color, 420-425 flash: 25 to 40 pour test. . 16.00 16.00 16.00 
sa ore eee nat de ail —s 150-160 Vis. at 210° E 16.00 16.00 16.00 
0 pour test....... 24.50 —25.00 24.50 -25.06 25.00 -25.50 120 Vi 210° D: 
10 pour test....... 23.50 -24.00 23.50 -24.00 24.00 -24.50 is. at : 
9° 92 6 9 99 & _9 0 to 10 pour test. . 16.50 16.50 16.50 
15 pour test... .... 23.00 -23.50 23.00 -23.50 23.50 -24.0. 
or test 22 00 —22.50 29 00 -22.50 99 ~23.00 10 to 25 pour test. . 16.00 16.00 16.00 
Peer ee ee meee a9 ee iti ea = ne pee ee 25 to 40 pour test. . 15.50 15.50 15.50 
180 Vis. (165 at 100) No. 3 color, 410-415 flash: a ek kc elk, “a «assem 
25 pour test....... 20.50 -21.00 20.50 -21.00 21.00 -21.50 | 699 ‘Stm. “id.” Olive ia en . 2. we 
RIN cc ssnce sca Once s 6.50 — 8.00 : - 8. .00 - 8. 
150 Vis. (143-100) No. 3 color, 400-405 flash 631 eel Refined. 410.5 50 +*10.50 *10.00 
0 pour test....... 20.00 —20.50 20.00 -20.50 20.50 -21 00 eee 3.25 - 3.375 3.25 - 3.375 3.25 — 3.375 
10 pour test....... 19.00 -19.50 = 19.00 -19.50 19.50 -20 00 *Oaly one reGner quoting. 
15 pour a renee + “+ + na 43 4 + oe +p ae +tCorrection: This price correct for Feb. 3 
25 pour teat..... 7.3) 7.9 i -18. 
. . : ' en — : - ; Chicago (F.o.b. Chicago district refineries) (Viscosity at 210°) 
ia — Texas (F.o.b. South Texas refineries, for domestic shipment) Unfiltered Steam Refined: 
is. Aor 
__ Ae eer Tree 9.00 9.00 9.00 
Pale Oils: (Viscosity al 100° F.; pour test 0) 4 Nes ial ieee head Oxo 10.00 10.00 10.00 
100 No. 114-214... 5 00 5.90 5.00 RRR ees 11.00 11.00 11.00 
200 No. 2-3... 7.00 7 00 7.00 
300 No. 2-3......... 7.50 7.50 7.50 Bright stocks, 160 vis. at 210 No 8 color: 
500 No. 249-3!3. : 8.50 8.50 8.50 0 to 10 pour point. 18.75 18 73 18.75 
a a ee a 
» dS... ee ‘ . 0 ir poin 2.75 7. .75 
2000 No. 3-4.... 9.75 -10.00 9.73 -10."0 9.75 -10.00 E filtered Cyl. — 14.00 14. 00 14.00 
Red Oils Western Penna. (AS. pa aaa quotations and/or sales prices to 
ns, ee 7.00 7.00 7.00 car unloaders) 
300 No. 5-6 7.50 7.50 7.50 600 stm. rfd. filterable 10.00 -10.50 10.00 -10.50 9.50 -10.00 
4 — + teeeees : 4 : 4 rap 650 steam refined. . 11.50 -12.00 11.50 -12.00 11.00 -11.50 
50 No. Pines Aka : : 





(Continued on next page) 
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REFINERY TANK CAR MARKETS 


Prices in cents per gallon, tank car lots, except where otherwise noled. Prices are those to domestic jobbers who resell to consumers 
They do not represent inter-refinery sales, or sales for export. Federal, state or municipal tazes nol included. 
Prices quoted apply on products made from legally produced crude. 








> Cylinder Stocks (cont’d) | Wax 





























_ 10 Feb. 3 Jan. 27 Feb. 10 Feb. 3 Jan. 27 
SCE EEOr 12.50 -13.00 12.50 -13.00 12.00 -12.50 | Western Penna. (Per pound, f.o.b. New York) 
a, Nn ee 17 20 -18.00 17.50 -18.00 17.00 -17.50 | 122-124 wh. crude 
600 Warren E........ 13.50 -14.00 13.56 -14.00 13.00 -13.50 | scale, A.m.p... ' 2.35 - 2.40 2.30 - 2.35 2.30 - 2.35 
P ee . - 124-126 wh. crude 
Bright stock, 145-155, vis. at 210 ° 540-550 flash, No. 8 color: scale, A.m.p.. See 2 40 2.45 2 35 - 2.40 2.35 - 2.40 
10 pour test....... 22.00 -22.50 22.00 -22.50 22.00 -22.50 ) e in b. Par aie aE , : 
15 pour test 21:60 -21.50  31.60-31.50 21.60 -21.50 | paso bento Ouhkeme miania ” manom per pound le 
20 pour test 20.00 -20.50 20.00 -20.50 20.00 -—20.50 Sacre? 
25 pour test... . . 19.00 -19.50 19.00 -19.50 19.00 -19.50 | 124126 wh. crude a as ad 
scale, A.m.p.. 2.50 2.50 2.50 
> - Chicago (F yen Chicago district refineries, in cents per pound, in 
I etrolatums bags, po lots. Melting points A.S.T.M. method; add 3° F. to convert 
Western Penna. (Per pound, in barrels, carload lots, f.o.b. Penna. | ito A.m.p.) 
refinery. In tank cars, 0.5c per pound less. Quotations are from majority | F re 
of petrolatum makers). REIS 1.6 8650052 $.65 - 4.75 4.65 - 4.75 4.65 - 4.75 
Ss | ae 6.625 6.625 625 SO ee 4.90 5.00 4.90 5.00 4.90 - 5.00 
Lily White. Asprhesrtip 5 623 5 625 = eileen S$. -5.15 5.0 -S.15 $.06-5.15 
Cream White. . ; 4.625 4.625 4.625 po cree *5.45 - 5.55 *5.45 - 5.55 *5.45 - 5.55 
Light Amber......... 2 75 2.75 2°75 pe Ra eee *5.70 — 5.80 *5.70 - 5.8( *5.70 - 5.80 
[> “ae 2 50 2 50 2°50 pC re *6 45 6.55 *6.45 - 6.55 *6.45 - 6.55 
reer 2.00 -— 2.125 2.00 - 2.125 2.00 -— 2.125 *Same prices quoted in bags or slabs loose. 
\ r “s T ry. T r > “ry ‘“ 
MID-WESTERN TANK CAR MARKETS 
eee prices are in cents per gallon, except fuel oil in barrels of 42 U.S. gallons, in tank car lots, representing majority of sales of products made by 
Chicago sellers, from legally produced crude to jobbers on Group 3 freight basis, although shipments may originale in other South-western or 
Mid-western refining districts. Prices do not include stale or federal tazes. 
| Feb. 10 Felt J 27 
iain . ~ | e eb. an. 
Gasoline No. 2 straw... 3.25 - 3.375 ren 3.25 
U. S. Motor gasoline: Feb. 10 Feb. 3 Jan. 27 a 2 dark. 3.25 3.125- 3.25 3.125- 3.25 
62 octa d bel a] ae 3.125- 3.25 3.00 -— 3.125 3.00 -— 3.125 
(3rd o—a....:. 5.00 - 5.25 5.00 - 5.25 5.25 - 5.375 | No. 4 (per bbl.) $0.975-$1.00 $0. 925- $0.95 $0.90 -$0.95 
4 63-70 octane (reg.) 6.00 - 6.25 6.00 - 6.25 6.00 - 6.25 No. 5 (per bbl.) $0.675-$0.725  $0.675-$0.70 = $0.675-$0.70 
71 octane and above LEMe CLEA ce  CSeELEREeeao sdedenee es ait 
60-62, 400e.p........  5.125- 5.375 5.125- 5.375 5.25 - 5.375 | /ndustrial: 
64-66, 375 o.p........ 5.375 5.375 5.375 No. 4, (per bbl.).. . $0. 875-$0.90 $0.85 -$0.875 $0.80 -$0.85 
68-70, 350-360 e.p..... 5.50 5.590 5.50 No. 5, (per bbl.)... $0.60 -$0.65 = $0.60 -$0.65 = $0.60 -$0.65 
No. 6, (per bbl.)...... $0.55 -$0.60° $0.50 -$0.55 $0.50 -$0.55_ 
Kerosine U.G.I. gas oil. ....... 2.2%- 2.335 2.25-2.3875 2.25 — 2.375 
@E-4B WW... 6.00005 3.50 - 3.625 3.50 - 3.625 3.50 - 3.625 I Solve 
PP Was ei seewe ess 3.625- 3.75 3.625- 3.75 3.625- 3.75 Naphtha and ‘ olvent 
ae ge solvent. .... 6.875 6.875 6.875 
Fuel and Gas Oils M. & P. naphtha. . 7.375 7.375 7.375 
se Chamnat naphtha. ... 7.375 7.375 7.375 
Domestic: Mineral spirits... .... 6.375 6.375 6.375 
No. 1 prime white... . 3.50 -— 3.625 3.375- 3.50 3.375- 3.50 Rubber solvent... . . : 375 7.375 7.375 
INO 3G: 555 .- 3.375- 3.50 3.25 - 3.375 3.25 — 3.375 | Lacquer diluent...... 8.375 8.375 8.375 
DAILY GASOLINE PRICES 
Daily range of gasoline prices (cents per gallon) in tank cars, as reported in PLATT’S OILGRAM, (Week Ended Feb. 14, 1936). 
U. S. Motor, 62 octane & cen eed Feb. 3 Feb. 4 Feb. 5 Feb. Feb. 7 
East Texas. 5 5.125 5.125 5.125 5 2s 5.125 
*North Texas. Pa eareaiecs kiueews 5.25 5.25 5.25 sae 5.25 
NING oS ay Akos a cue ences cease 5.25 5.25 5.25 5.25 $.% 
arene eee Te : 5.25 §.25 5.25 5.25 5.25 
Mid-Western (Group 3 basis) ot 5.00 — 5.25 5.00 —- 5.25 5.00 -— 5.25 5.00 -— 5.25 5.00 — 5.25 
v.. 3. _ Motor, 63-70 octane (regular): 
3 ae 
IT id gud «ss Satiaw so % occ Sees 6.125 6.125 6.125 6.125 6.125 
. 8 Saar oe 6.125 6.125 6.125 6.125 6.125 
IN od gh gs hacia. « ~ 6.125- 6 25 6.125- 6.25 6.125- 6.25 6.125- 6.25 6.125- 6.25 
Mid-Western (Group 3 basis)... . . 6.00 — 6.25 6.00 — 6.25 6.00 — 6.25 6.00 — 6.25 6.00 —- 6.25 
Motor Gasoline, 60-64 octane 
ht eee eee 6.75 —- 7.00 6.75 — 7.00 6.75 - 7.00 6.75 00 7.00 
Philadelphia district......... : 6.75 — 7.00 6.75 — 7.00 ©.75 -— 7.00 6.75 - 7.00 6.75 -— 7.00 
Baltimore district........ 6.75 6.75 6.75 6.75 6.75 
Motor Gasoline, 65 octane & above 
New York harbor.......... 00 5 7.00 — 7.25 7.00 — 7.25 7.00 25 7.25 
Philadelphia district......... = 7.00 7.25 7.00 — 7.25 7.00 — 7.25 7.00 25 7.00 — 7.25 
Baltimore district.............. 7.00 7.00 7.00 7 00 7.00 
U. S. Motor Gasoline 
Bradford-Warren (Western Penna.).. 5.75 -— 5.875 §.75 — 5.875 ».75 — 5.875 5.75 — 5.875 5.75 — 5.875 
Other districts (Western Penna.) 3.75 5.875 3.75 5.875 3.73 5.875 v.60 9.875 3.75 5.875 
Motor Gasoline, Minimum 60 octane 
Bradford-Warren (Western Penna.) 7.25 — 7.375 7.25 = 7.375 7.25 7.375 7.25 -— 7.375 7.25 — 7.375 
Other districts (Western Penna.) .. oe 7.20 7.375 7.28 7.349 7.23 - 7.375 7.2 7.375 7.23 7.375 
Motor Gasoline, Minimum 65 octane 
| Bradford-Warren (Western Penna.) . 7.50 -— 7.625 7.50 - 7.625 7.50 - 7.625 7.50 - 7.625 7.50 -— 7.625 
| Other districts (Western Penna.) . 7.50 — 7.625 7.50 — 7.625 7.50 - 7.625 7.50 — 7.625 7.50 -— 7.625 


*For shipment to Texas and New ‘Masiee dustinetions: Group 3 prices are ni on northern shipments. 
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TANK WAGON, SERVICE STATION MARKETS 


Tar column includes 1c federal tar, state gasoline tar, also city and county taxes as indicated in footnoles, and inspection fees, as shown in general footnole. 


These 


prices in effect Feb. 10, 1936, as posted by principal marketing companies at their headquarters offices, but subject to later corrections 





S. O. New Jersey 


Essolene 

Consumer Kero- 
Tank Dealer Tax- Posted sine 
Car T.W. es SS. T.W. 

Atlantic City, N.J.. 7.8 10.3 4 17.8 9 
Newark, N. J....... 7.8 98 4 16.8 : 

Annapolis, Md...... 8.1 10.6 5 2 iN 
Baltimore, Md...... 7.5 10 5 18.5 8.5 
Cumberland, Md.... 9.1 11.6 5 20.1 12.7 

Washington, D.C... 7.5 10 3 16.5 9 
Danville, Va........ 9 um.5 6 2 12.9 
Norfolk, Va.........7.5 10 6 3.5 2.3 
Petersburg, Va. 8 10.5 6 20 11.7 
Richmond, Va. 8 10.5 6 20 11.7 
Roanoke, Va. aa 9 11.5 6 21 12.9 
Charleston, W. Va... 8.3 10.8 5 19.3 12.6 
Parkersburg, W.\a..7.6 10.1 5 18.6 11.2 
Wheeling, 1. Va. 8.611 5 19.5 12.2 
Charlotte, N. C. ee aes 67 22.2 12.9 
Hickory, N. C. . 8.5 32 7 22.5 3.1 
Mt. Airy, N.C. 9.5 i2 7 22.5 43.2 
Raleigh, N. C -839 21.4 7 21.9 22.7 

Salisbury, N.C. 9.3 11.3 7 22.3 i3 
Charleston, S. C 4.8 7 20.5 11.3 
Columbia, S. ae 828 11.83 7 2.8 12.6 
Spartanburg, S i eae TY FT Za.2 42:9 
Price basis lo ssaiiniad dealers: Dealer t.w. price 

less 0.5c gal. 

Price is fo commercial consumers: Beginning 


Feb. 11, 1935, all new commercial consumers will be 
signed on following differentials over tank car 
price, on yearly purchases: up to 35,999 gals., 2.5c 
over t.c.; 36,000 to 119,999 gals., 2c; 120,000 to 
239,999 gals., 1.5c; 240,000 to 479,999 gals., lc; 
and over 480,000 gals., 0.5c. 

Above prices apply only when deliveries are 
made in lots of 50 or 100 ~~ at one time, depend- 
ing on code region in whic h deliveries are effected. 

f deliveries are made in less than these minimum 
quantities, s.s. price at time and place of delivery 
applies. 

{on-contract customers will be billed at 2.5c over 
tank car price at time and — of delivery. 

Kerosine Discount: le o . price for 25 gals. 
or more, under contract ~ rg ‘a rritory (Baltimore 
City contract not necessary) except no discount 
in state of New Jersey. 


Socony-Vacuum Oil Co., 
Inc. 
New York Division 
Socony Mobilgas 
Total 


(S. O. 


covering yearly purchases, billed at posted tank 
car price, plus these differentials: 2.5c for delivery 
of 1,200 to 36,000 gals.; 
000 gals.; plus 1.5¢ for 120,000 to 240,000 gals.; 

plus Ic for 240,000 to 480,000 gals.; plus 0.5¢ for 
480,000 gals. and over. 
1,200 gals. yearly, get retail s.s. price. 


Atlantic Refining 


Atlantic White Flash Plus Gasoli se 


Kero- 
Total sine 
T.W. Taxes T.W. S.S. T.W. 
Philadelphia, Pa... ..12 5 1i7 19 9.5 
Pittsburgh, Pa......12.5 5 17.5 19.5 10 
Allentown, Pa.. RB Ss 19 9.5 
SS . eae 1.5 & 36.5 26:5. 9 
Scranton, Pa........12.5 5 17.5 16.25 20 
Abteome. Pa.........42.53 § 17.5 39:5 9.5 
ee 12 5S if 19 10 
Wilmington, Del....11.5 5 16.5 18.5 9.5 
Boston, Mass....... 9.75 4 13.75 16 7.5 
Springfield, Mass... .10 4 14 1.5 75 
Worcester, Mass... .10 4 14 6.5 7.25 
Fall River, : oy ee 9.75 4 13.75 16 1.2 
Providence, R 9.753 12.75 15 7.25 
Hartford, gl . eee we 
New Haven, Conn.. .10 4 14 ae 
Atlantic City, N. J..10.3 4 14.8 17.8 9 
Camden, a eee oD 4 14.3 17.8 8 
Trenton, N. J.. 10.3 4 14.8 17.8 8 
Annapolis, Md...... 10.6 5 15.6 19.1 9.5 
Baltimore, Md...... 1 $ 45 12:5 7.5 
H — “a? 1.2 6S 16.1 19.6 10 
Richmond, V 28.5 6 65 2 FET 
Wilmington, N. C.. a 4 17.1 20.6 11.4 
Brunswick, Ga...... 2.5 7 $2.5. 2.5 14 
Jacksonville, Fla... .10.25 8 18.25 19.5 10 


Dealer discounts: on Atlantic White Flash Plus 
gasoline, thru territory, divided d ,» Price equal 
to 3.5c off posted 8.8. price; undivided dealers, price 
equal to 4c off sumed: 8. price; authorized dealers 
contracts previous to Aug. 19, 1933, price equal to 
3c less than posted s.s. price, plus Ic rental. 

Price basis to commercial consumer: Effective 
Oct. 1, 1935, on yearly gasoline purchase#based on 

pos tank car prices plus following amounts: 
1.200 to 36,000 gals., 2.5¢ over t.c.; 36,000 to 120,- 
000 gals., 2c; 120, 000 to 240,000 gals., 1.5c; 240,000 
to 480,000 gals., lc; 480,000 gals. and over, 0.5c. 


S. O. Ohio 
Sohio X-70 Gasoline 
Ohio stalewide....... 12.5 5 17.5 19.5 
Counties below statewide gasoline schedule: 


*13.5 


plus 2c, for 36,000 to 120,- | 


Those buying less than 


on deliveries per month: 1,00) to 9,999 gals., 1.5c 
per gal. 10,000 gals. and over, 2.5c. Under 1,000 
gals., full t.w. price. Single deliveries of less than 
25 gals., full s.s. price. Additional yearly discounts 
(less amount paid or credited to buyer on monthly 
purchases), an tx. price: 12,000 to 119,999 gals., 
1.5c, 120,000 gals. or over, 2.5c. In Hamilton 
county: less than 100 gal. deliveries, full s.s. price; 


| 100 to 3,000 gals., 1.5c off t.w.; 3,000 to 10,000 gals., 


2.5c; and over 10,000 gals., 3c off t.w. : 
Discounts on kerosine: to dealers and commercial 
consumers, 3c per gal. off t.w. price, any quantity. 


S. O. Kentucky 


Crown Gasoline 


Kero- 
Total sine 
T.W. Taxes T.W. S.S. T.W. 
Lexington, Ky......14 6 20 22 11 
Louisville, Ky. 13 6 19 21 10 
Paducah, Ky. 10 6 16 16.5 8 
Covington, Ky aes 6 18.5 20.5 130.5 
Jackson, Miss a i 22 *13 
Vicksburg, Miss mS 7 19.5 22.5 %3 
Birmingham, Ala... .13 *8 21 23 12 
Mobile, Ala........11 *% 19 20 ll 
Montgomery, Ala...13 *Q 22 2 *14.5 
Macon, Ga... . ee F 20.5 22.5 *14._ 
Atlanta, Ga..... ..14 7 21 pat *14.0 
Augusta, Ga.... ia 3 20:5 22.5 714 
Savannah, Ga ae Fs 18.5 20.5 *13 
Jacksonville, Fla 10 8 18 20 12 
Miami, Fla..... 7.5. 8 19.5 21 iS 
Tampa, Fla .. 50 8 18 20 [s.5 
Pensacola, Fla. 2:5 *9 21.5. 22:5 32 
Kyso (Third a 
Lexington, Ky......13 19 20.5 
Louisville, Ky.. er 6 17 18 
Paducah, Ky 9 6 15 15.5 
Covington, Ky 11 6 17 18.5 
Jackson, Miss 11 7 18 19 
Vicksburg, Miss.....10.5 7 17.5 18.5 
Birmingham, Ala... .11 *8 19 20 
Mobile, Ala 8.5 *8 16.5 17 
Montgomery, Ala. . ‘te 5 *9 19.5 20 
Atlanta, Ga..... 10.5 7 7.0 i 
Augusta, Ga. 10 7 17 17.5 
Macon, Ga. 10 7 7 17.5 
Pensacola, Fla. mh *9 20 2.5 


Dealer Discount: off posted s 8.8. price, on Crown 
and — Ethyl gasolines to “undivided” dealers 
4c; on Kyso, 3c. To “divided’’ dealers. Crown and 
Ethyl, 3.5c, and eon, 2.5c, all effective on or 
about Jan. 1, 1934. 


Discounts to tank wagon consumers: all single 





ues 





Fairfield, Franklin, Hocking : Washinet deliveries of 50 gals. or less, get posted s.s. price: 
“Split” “Split” Kero- — o A spec mnt9 are _— 17 c. iss. a all single deliveries of 50 gals. or more, to be billed 
— Tax- rg a -¥ = Jackson County....11.5 5 16.5 17.5 at — . nr ysis —— rd 
.W. es .W. S.S. Ww. ‘ ‘ pos .w. price: Ethyl an rown gasoline, 5 
Metropolitan N. Y. City: Renown werrns apnea Gasoline) to 2,999 gals. monthly, 1.5c; Kyso, 1c; 3,000 to 
Boroughs of Man- Ohio statewide. . 12 a ae 18 24,999 gals., Ethyl and Crown, 2c; Kyso, 1.5c; 
hattan and Bronx.10.2 *5 15.2 18.7 7.25 . Counties below statewide gasoline wiheinde: 25,000 gals. or more, Ethyl and Crown, 3c; and 
Borough of Rich- Fe ~ ‘ Fairfield and Washington: Kyso, 2.5¢c. 
mond (Staten Is.).10.45%5 15.45 19.2 7.25 5 sctrnescccssecece 1.5 5 16.5 17 *Tazes: in the tax column is included these city 
Borough of Brook- Franklin C county ..12 > 3 18.5 and county gasoline taxes at the following points: 
lyn (Kings and Queens) Jackson County . a. 5 16.5 17.5 Birmingham, Ic city; Mobile, lc city; Montgomery, 
10.2 *5 15.2 18.7 7.25 Counties above statewide aides lc city and Ic county; Pensacola, Ic city. Georgia 
Albany, N. ¥ “10 5 15 185 7.75 Butler, Champaign Clarke, Darke, Greene, and Mississippi kerosine prices include Ic state tax 
Binshamton. N.Y..105 $ 15.8 17 9 Hamilton, Miami, Montgomery, Preble and Montgomery kerosine price includes lc city tax. 
Buffalo, N. Y...... 95 § 14.5 18 3 o5 | Summit........ i = it.2 #95 
Jamestown, N. Y....10 5 15 18.5 8 Statewide Prices to Resellers § Agents s 1 « 
Plattsburg, N. Y....11.5 5 16.5 19.5 8.75 (These prices are on sliding scale based on actual og O. Indiana 
anergy» tate isn ae © “S65 26 8 — 0 4 ne QO. Ohio statewide tank car price Standard Red Crown Gasoline 
Syracuse, N. Y...... 9.5 5 14.5 16 75 and posted local s.s. price). Chic i. a. @¢ ae ae 66 
Danbury, Conn.....10.5 4 14.5 18 8 ** Author- a i : . 4 . 5 16 : 98 
Hartford, Conn. 10.5 4 14.5 18 7 tUndivided Divided ized Joliet Mi. uae 12 4 16 “ss ¢¢8 
New Haven, Conn 95 4 3.5 17 7 Including taxes Accounts Accounts Agents Peoria, lll... 42 4 16 16 98 
Bangor, Me 10 5 15 18.5 ‘> Sohio X-70. 16 16.5 16.5 P ® 7 ; 
ea . ‘ See Quincy, Ill.. 11.8 4 15.8 17.8 8 
Portland. Me... -95 5 145 18 7.75 Renown — Indianapolis, Ind....12.9 *5 17.9 19.9 $14.3 
Boston, Mass....... 8.5 4 12 Jan. ae 5 (3rd grade).. 1s.: 16 16 Evansville, Ind... 12.7 *5 17.7 19.7 $14.3 
Concord, N. H.. --10.5 5 15 > 18 > 85 Note: On single pete of motor gasolines un- South Bend, Ind. ii %5 18.1 20.1 $12 
= 0m aster, N. | ee 5 17 20.5 9.5 der 25 gallons, to t.w. consumers, s.s. price applies. © Detroit. Mich 10 1 14 16 8 
Manchester, N.H...10 5 15 18 8% 5s Sales tax: Ohio's 3% sales tax, effective Jan. 27, 9 Girand Rapids, Mich.12.4 4 16.4 18.4 8 
Providence, R.1.... 8.5 3 11.5 15 7.25 4935, is added “where assessabie, to regular posted Saginaw, Mich...... 12.6 4 16.6 18.6 9.3 
pe see a Vt......12 5 17 20.5 8.75 | peices” 8. O. Ohio says. Green Bay, Wisc....12.7 5 17.7 19.7. 9 
Rutland, Vt....... 10.75 5 15.75 18 8.9 *Kerosine prices include Ic state tax. Kwrosine | Milwaukee, Wisc....10.8 5 15.8 17.3 10.1 
*Plus 2% city sales tax computed at time of  t.w. price in Hardin and Wyandot counties is 12.5c La Crosse, Wisc.....12.4 5 17.4 19.4 10.2 
each sale. +Excluding authorized agents. Minneapolis, Minn..12.4 4 16.4 18.4 10.2 
Discounts to dealers: thru territory, off normal **Excluding 0.5c rental. Duluth, Minn.......12.8 4 16.8 18.8 10.6 
8.8. price, 4c to undivided dealers, and 3.5¢ to Discounts to contract tank wagon consumers only: Mankato, Minn..... 12.4 4 16.4 18.4 10.2 
“split” dealers. on all motor gasolines thru Ohio, except Hamilton Des Moines, lowa...11.8 4 15.8**18.8 9.6 
To commercial consumers: Effective Feb. 4, 1935, County, effective Dec. 1, 1934, off posted t.w. price, Sioux City, Iowa... .12 4 16 **18 9.8 
Above prices include these inspection fees on both gasoline and kerosine, per gallon, figured on basis of 50 gallons per barrel: 
Alabama, 1 /40c on gasoline, 1, 2c on kerosine; Arkansas, 1 /5c per - in a single barrel, in bulk; Florida, 1/8c; — 3,100c; In- 


1/20c per gal. 
5e for 10 to 50 bbis., 2/25¢ for 
1 antl 1/25c; Missouri, 3 / spony 


diana, 1 /2c per gal. in a single barrel; 3 /10c per gal. in lots of 2 to 10 bbls, 


over 50 bbls; Kansas, 1 Oc, (3/50c can be 
charged to meet inspection department expenses); Louisiana, 1 /32c; 


Nebraska, 3/100c; Neva e gasoline 1/20c; 


North Carolina, " 4c; North Dakota, 1 /20c; Oklahoma, 2 /25c per gal. in lots of more than 50 bbls., 1/5c in lots less than 50 bbls.; ; South Carolina, 1 /8c; 
South Dakota, 10c; Tennessee, 2 /5c; and Wisc vonsin, 1/25c. 


erosine psn tion fee only: lowa, 2/25¢; Mic higan, 4/Sc per gal. for first 2 bbls.; 3/5c for next 3; 2/5c for next 5; 3/10c for next 15, and 1/Sc per 
gal. in lots over 25 bbls. 
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TANK WAGON, 


SERVICE 


STATION MARKETS 


Taz column includes \c federal tax, state gasoline tax, also city and county lares as indicated in footnoles, and inspection fees, as shown in general footnote. 











These 
prices in eyeci Feb. 10, 1936, as pusted by principal marketing companies al their headquarters offices, but subject to laler corrections 
. 8 =| . . s ™ . . 
S. O. Indiana—Cont’d S. O. Louisiana—Cont’d |, Continental Oil 
Standard Red Crown Gasoline _ Consumer Kero- | Conoco Bronze Gasoline 
Kero- | Tank Dealer Tax- Posted sine Mae 
Total _ sine | Car T.W. es SS. T.W. Total pre 
‘ : ~ “a a = New Orleans, La... $8 105% 23 *12 T.W. Taxes T.W. S.S. T.W. 
avenport, lowa. ; e Charles, La.... 8.5 11 *8 22.5 10 y 5 ri 9 
Mason City, lowa..-12.2 4 16.2#*18.2 10° | Shreveport, La... 7.5 10 $7 20.5 9 er ag ala - | 2S. SS 
St. Louis, Mo....... 11.7 +4 15.7 17.7 9.5 | Lafayette, La......- 8.5 11 S 23.5 13.5 | Geend Junction Coll6é 5 21.5 33. 13 
Kanses City, Mo....11.4 {4 13.4 17.4 7 | Bristol, Tenn.,.... 9.3 10.758 21.5 14.5 Cesper, Wyo. 14.535 «19:3 21S 1S 
St. J bh, | ae 11.4 4 15.4 17.4 8.2 Chattan Te Tenn. 10 12.5 8 24 11.5 Cheyenne Wyo 14.5 5 19.5 >] 5 13 ; 
Fargo, N. D........ 13.4 4 17.4 19.4 11.2 | Knoxville, 10.5 13 8 24.5 14 | Bilkngs Mont.....14.3 6 20.3 225 16.5 
Minot, N. Dak...... 14.6 4 18.6 20.6 12.4 Memphis, —_. $.5 i} 8 22.5 9.5 | Butte, Mont........ 16 6 2 4 #«175 
Huron, S. Dak... ... 12.9 *5 17.9 19.9 8.5 | Nashville, Tenn.....9.5 12 8 23.5 10 | Great'Falls, Mont..15.5 6 21.5 23.5 175 
Wichita, Kans. errs 10.9 4 14.9 16.9 6.8 *Baton Rouge and Shreveport gasoline tax in- | Helena, Mont.. 163 6 22.5 2.85 47:5 
Note: Kerosine s.s. prices are generally 3c above | cludes Sc state tax, lc federal tax, and lc parish | Salt Lake City, Utah. 16 5 21 23 16 
normal t.w. price. tax. Alexander, Lake Charles and Lafayette, 2c | Boise, Ida.......... 16.5 6 22.5 24.5 18 
parish tax. New Orleans, 3c parish tax. Louisiana | Twin Falls, Ida. mY. 6 23 25 18 
Stanolind Gasoline (Third Grade) kerosine prices include lc state tax. Albuquerqu , N. M..14.5 16.5 2 i 13 
Stanolind normal prices are 1c under normal Red Price is to dealers: Undivided dealers get 
Crown prices, thru territory. Among subnormal dealer price, less 0.5c. . i Demand (Third Grade) 
ts are the following: Price basis to commercial consumers: Effective | Penver. Colo. 12 5 i 19 
[need RR 4 15 15.5 Feb. 11, 1935, commercial ree ye Be not under Cheyenne Wyo.....12.5 5 17.5 19.5 
Peoria, Ill.......... lL 4 15 13.8 contract will be billed at 2.5¢ per gal. above posted | Helena, Mont... 14.3 6 20.3 22.3 
Evansville, Ind...... i .7*5 16.7 18.2 bulk plant tank car price at time and place of de- | Salt Lake City, Utah.lt 59 19 21 
Indianapolis, Ind....11.9 *5 16.9 18.4 livery in lots of 50 gals. or more at one time. Con- | Boise, Ida.. 14.5 6 205 22.5 
Des Moines, Iowa. . OL & 1Sc1e*17.8 tract customers will be billed at following differ- yf an en N.M..12.5 6.519 21 
St. Louis, Mo....... ‘10.7 t4 14.7 14.7 entials over tank car price, on yearly purchases: Sieanaien tam 60 OS 
Detroit, Mich....... 8.5 4 12.5 14.5 up to 35,999 gals., 2.5c over tank car price; 36,000 Disc un es ci —s Pesca , ; 
Milwaukee, Wis..... 9.8 5 14.8 163 to 119,999 gals., 2c over; 120,000 to 239,999 gals., » iscounts: e' Soe M arc h 1, 1934, on gasolines 
Huron, S. D........ 11.9*5 16.9 18.9 1.5c; 240,000 to 479,999 gals., 1c; 480,000 gals. thy territory, off 8.8. price: to undivided dealers: 
Wichita, Kans...... 8 4 12 14.4 and over, 0.5c. Sthyl and Conoco Bronze, 4c; Demand, 3c; to 
Minacapaila, Minn. 11.4 4 15.4 15.4 On single deliveries to all classes of commercial “divided” dealers: Ethyl and Conoco Bronze, 3.5¢ 


+St. Louis, Kansas City and St. Joseph prices 

include lc city tax. {Includes 4c state tax. 
*South Dakota gasoline and kerosine prices in- 
clude 0.lc for sales tax. Indiana t.w. and s.s. gas- 
oline rices include 0.2c for chain store tax. 
rvice station prices for gasoline at Iowa 


points represent the opinion of National Petroleum | 


ews as to prices prevailing at the majority of 
stations. 

Discounts to dealers: Effective Dec. 1, 1934, thru 
territory, except Michigan effective Apr. 1, 1935, 
and except Chicago division and lowa, maximum 
discounts to controlled and uncontrolled undi- 
vided gasoline accounts, off s.s. price at normal 

ints: Ethyl and Red Crown gasoline, 3.5c; 

tanolind 2.5c; in Chicago, effective July 1, 1935, 
Ethyl and Red Crown, 4c; Stanolind, 3c. Divided 
gasoline accounts thru territory, get 0.5c less per 
gallon. In case of lease and agency and AAA ac- 
counts, the above discounts include the 0.5c per 
gal. rental allowance. In Lowa, normal dealer 
prices are 1.5c below normal t.w. price for first and 
second grade gasolines, and 0.5c under normal t.w. 
for third grade. 

Discounts to commercial consumers: 
Jan. 1, 
fective Feb. 1, on purchase. 
off t.w. price; all gasolines, 25 to 1,000 gals., at 
at t.w. price; 1,000 gals. or more, 1.5c off t.w. on 


Effective 


1935, thru territory, except Michigan ef- | 
per month, discount 


Ethyl and Red Crown, and 0.5c on Stanolind. Pur- 


chases of less than 25 gals. get regular s.s. price. 


S. O. Nebraska 


Standard Red Crown Gasoline 


Omaha, Neb........ 12.4 6 18.4 20.4 10.1 
McCook, Neb.. ous ©@ BY Bk § 
Norfolk, Neb.......12.8 6 18.8 20.8 10.5 
North Platte, Neb...13.2 6 19.2 21.2 10.9 
Scottsbluff, Neb.. 13.9 6 3.9 Zi.9 11.6 
Reliance Gasoline (Third Grade) 


Omaha, Neb........11 6 17 17 
McCook, Neb.. 11.6 6 17.6 18 
Norfolk, Neb. . 11.8 6 17.8 19.8 
North Platte, Neb...12.2 6 18.2 20.2 
Scottsbluff, Neb.....12.9 6 18.9 20.9 


Discount to dealer: where service station gasoline 
prices are normal, resellers’ allowance off service 
station prices are (Mazrimum over-all, including 
rent) as follows: Reliance, 2c; Standard Red 
Crown, and Solite with Ethyl, 3 ec. Where service 
station gasoline prices are below normal, resellers’ 
allowances are reduced one-half of the amount be- 
low normal, down to the following (Minimum over- 
all includi: rent): Reliance, 2c, 
Crown and Solite with Ethyl, 3c. 

Discounts to consumers: for tank wagon deliveries 
covered only by Standard Commercial Consumer 
Contract, effective January 1, 1935. 


S. O. Louisiana 


Essolene 
Consumer Kero- 
Tank Dealer Tax- Posted sine 
Car T.W. es SS. T.W. 
Little-Rock, Ark.... 8 16.5 7.5.24.5 .22.5 
Alexandria, La... .. . 8 10.5 *8: 22 *10.5 
Baton Rouge, La..;.. 8 10.5 9 2) 42:5 


Mobilgas 
Kero- 
Total sine 
T.W. Taxes T.W. S.S. T.W. 
Muskogee, Okla... ..12 5 17 19 7 
Oklahoma City.....12 5 17 19 8 
Tulsa, Okla 10 5 15 17 , 
Fort Smith, Ark.....10.5 5 15.5 19 8 
Little Rock, Ark. 10.5 7.5 18 m5 $3 
eo. Mn... OS § 14.5 18.5 8 
Dallas, Te cata 5 14 18 8 
Ft. Worth, Ten..... 9 5 14 18 8 
Houston, Tex... 10 5 15 19 8 
San Antonio, Tex... .10 S 15 19 8 
El Paso, Tex.... oa 5 16 20 10 
Roswell, N. M. ..1L.5¢6.5 18 22 10 
Santa Fe, N. M.....12.5**7 19.5 23.5 12 
Metro Gasoline (Third Grade) 
Muskogee, Okla.. 10 5 15 17 
Oslahoma City 10 § 15 7 
‘Tulsa, Okla.........10 5 15 7 
Fort Smith, Ark.....10.5 5 15.5 17.5 
Little Rock, Ark. 10.5 7.5 18 18.5 
Texarkana, Ark. 8 5 13 35.5 
| Dallas, Tex... . ae B25 35 
Ft. Worth, Tex.. to 3 12.5 15 
Houston, Tex... 9 5 14 7 
| San Antonio, Tex.. 8 5 13 16 
El Paso, Tex. ... 9 > 14 17 
Roswell, N. M...... 8 +t6.5 14.5 17.5 
Santa Fe, N. M.....11.5 **7 18.5 21.5 .... 
*In Texarkana, 4c Texas tax applies; outside | 


Standard Red | 


consumers, of leas than 50 gals., s.s. price at time 
and place of delivery applies. 


Magnolia Petroleum 


Texarkana, 6.5c Arkansas tax applies. 
tin Fort Smith, 4c Oklahoma tax applies out- 
side Fort Smith, 6.5c Arkansas tax applies. 

**I ncludes lc city tax. 

ttIncludes 0.5c city tax. 

Note: Price basis to dealers off s.s. price in t.w., 
bulk or bbl. deliveries, on Mobilgas and Ethyl, 
normally : to 100% dealers, 4c; to divided dealers, 
3.5e. 
New Mexico: to 100% dealers, 3c; to divided 
dealers, 2.5c. On Metro, in Arkansas and Louisiana: 
to 100% dealers, 3.25c; to divided dealers 2.75c. 

Price basis to consumers: Thru Texas and New 
Mexico all grades of gasoline invoiced on the same 
graduated scale as now allowed 100% dealers, 
which see in above paragraph. Thru Oklahoma, all 
grades of gasoline invoiced at consumer's t.w. 
price, which normally is 2c less than s.s. price, less 
following contract quantity discounts at end of 
month, on monthly purchases: 3,001 to 10,000 
gals., Mobilgas and Ethyl, lc, Metro, 0.5c; 10,001 
gals. and over, Mobilgas and Ethyl, 2c, Metro, Ic; 
25 to 3,000 gals., no discount. Thru Arkansas and 
Louisiana, all grades gasoline invoiced at consum- 
er’s t.w. price, which on Mobilgas and Ethyl, 
normally is 3.5c less than s.s. price, less following 
contract quantity discounts at end of month, on 
all three grades, on monthly purchases: 3,001 to 
10,000 gals., 0.5c; 10,001 to 20,000 gals., lc; 20,001 
to 40,000 gals., 1:5c; and 40,001 gals. and over, 2c. 
Metro invoiced at same price as Mobilgas. 


On Metro gasoline in Texas, Oklahoma and | 


Demand, 2.5« 


S. O. California 


Standard Gasoline 


San Francisco, Cal... 10 4 14 16 33.5 
Los Angeles, Cal.... 7.5 4 11.5 38.5 16.5 
Fresno, Cal... . OS 4 MS MS 9 
Phoenix, Ariz...... 2 6 18 20 tlo 
Reno, Nev.. eae 5 17 19 13 
Portland, Ore.. 10.5 6 16.5 18.5 13.5 
Seattle, Wash... 10.5 6 16.5 18.5 13.5 
Spokane, Wash......13.5 6 19.5 21.5 16.5 
Tacoma, Wash......10.5 6 16.5 18.5 13.5 


Flight Gasoline (Third Grade) 





San Francisco, Cal... 8 4 12 14 
Los Angeles, Cal. 5.5 4 9.5 LL.5 
Fresno, Cal... . . 8.5 4 12.5 14.5 
Reno, 10 5 15 17 
Phoenix, Ariz. . 10 6 16 18 
Portland, Ore....... 9% 6 15 17 
——— Wash.. ee 6 15 17 
kane, Wash...... 12 6 18 20 

acoma, Wash...... 9 6 15 17 

tIncludes 5 5c pine tax. 

Dise t : on Stanavo Aviation, 


| Standard Ethyl, and Standard gasolines, to 100% 
| dealers, 2c below t.w. price; on Flight, 1c per gal. 


| le below t.w. 


below t.w. To “‘split’’ dealers, all brands gasoline 

Effective September 24, 1935, to commercial 
consumers, off t.w.: advance quantity discount from 
above prices extended at time of delivery, on Stan- 
avo Aviation, Standard Ethyl and Standard gas- 
olines, 2c per gal.; Flight, Le. 

On kerosine: tank car delivery, 
to all classes of trade; transport truck and trailer 
deliveries, 3.5c below t.w. to resellers; plant de- 
liveries to jobbers, 3c below t.w. 


3.5c¢ off t.w. price 


Canada 
Prices of Imperial Oil Ltd. 
Per Imperial Gallon, 1.2 U. S. 


Imperial Three Star Gasoline 


which is Gallons 


Kero- 

Total sine 

T.W. Taxes T.W. S.S. T.W. 
Hamilton, Ont 15 6 21 23:5 7 
Toronto, Ont 15 6 21 23.5 17 

Brandon, Man 3.8 7 30.8 33.8 22.3 

Winnipeg, Man 22.2 ¢ 29.2 32.2 20.7 
Regina, Sask 3:5 7 30.5 33.5 22 

Saskatoon, Sask 26.3 7 33.3 36.3 24.8 

Edmonton, Alta ry fa 32.7 &.F Mz 

Calgary, Alta 23 7 30 33 2:5 
Vancouver, B. C 19 7 26 29 24 

Montreal, Que 13.5 6 19.5 22 V2.5 
St. John, N. B. 735 8 Bs 2.5 & 
Halifax, N.S. 17.5 8 25.5 29.5 20 


Discounts to Dealers: 

Divided dealers pay 3c per gallon below s.s. 
price, undivided dealers pay 4c per gallon. below 
8.8. price thru territory except in Cities of Hamilton, 
Toronto and Montreal, where discounts below s.s. 

rice are 0.5c per gallon less. In Halifax afid St. 
4 lc rental to undivided dealers discon Snued 
Jan. 15, 1936. 


os Ne eae 
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TANK WAGON, SERVICE STATION MARKETS 


Taz column includes 1c eran tax, state gasoline tax, also city and county tazes as indicated in footnotes, and inspection fees, as shown in general footnote. These 
prices in effect Feb. 10, 1936, as posted by principal marketing companies al their headquarters offices, bul subject to later corrections. 


em | 





Aviation Gasoline 


Following are tank car and/or tank 
wagon prices of aviation gasoline in prin- 
cipal marketing territories (Stanavo avi- | 
ation in all territories except Continental 
Oil and Magnolia Pet. Co.) Tax column 
includes 1c federal tax, and state tax; also 
municipal taxes as indicated in footnotes. 


Effective Feb. 10, 1936 


S. O. New Jersey 
Tank Car T.W. 





tS are 12 
Baltimore, Md. = 10 12 

Washington, BR o> ra th cee ben we 12.6 
Richmond, Va........ 35 

S. O. New Jersey (Continued) Tw 
Greensboro, N. C.. , sialon 14. 9 
SS ae ree ; 14.6 
Charleston, W. Va.. — sas 14.2 
Colonial Beacon Oil Co. 

T.W. 

See 12.8 
OS Ss eee 13.7 
Boston, Mass........ 14 
' 

. O. Pennsylvania 
Philadelphia, P. . 14.1 
Pittsburgh, Pa ee 14.9 
S. O. Louisiana 

New Orleans, La : 12.3] 
Shrevport, La...... . 12 6 | 


Prices in above four territories do not include 
state or federal taxes. They are for 73 octane grade 
aviation gasoline. An 80 octane product generally 
brings 0.5¢ premium and an 87 octane product, 1.5c | 
premium over the 7 73 octane grade. 

Note: 5.8. prices in above four territories are | 
generally 6c over t.w. prices. Above t.w. prices are 
net, vig no discounts allowed for quantity pur- 
chases. rices are generally tank car price, | 
plus bate Heh my 2.5¢ per gal. 


S. O. Ohio | 
Total | 


T.W. Tax T.W. | 
Thru Ohio: (To Commercial Consumers) 
Stanavo Ethyl Aviation (73 Octane) 
Vee 5.3 5 20.5 | 


Discounts: For delive Pry on contract to hangar | 
operators and resellers: 2c below commercial con- 
sumer posted t.w. price 


S. O. Indiana 
Chicago, Ill.. cae 4 19 
Indianapolis, Ind... ...15.9 5 20.9 
Detroit, Mich......... 16.5 4 20.5 
Milwaukee, Wisc......15.3 5 20.3 
Minneapolis, Minn... .15.4 4 19.4 
St. Louis, Mo........ 3.7 *4 17.7 | 
Kansas City, Mo...... 14.4 *4 18.4 
ONE & ree 16.4 4 20.4 
Heron, GS. D.......:..13.9 5 20.9 
Wichita, Kans. 13.9 4 7.9 
*Includes lc city tax. 
**I ncludes 0.1c to cover sales tax. 
Magnolia Petroleum | 
Dallas, Tex...... re: 5 7:5 
Humble Oil & Refining Co. 
Tank Car 
Baytown, Tex. (exclusive of taxes)........ 8.5 | 
Continental Oil Co. 
Total 
T.W. Tax T.W 
Denver, Colo......... 17 5 22 
Cheyenne, Wyo....... 17 S 22 
Helena, Mont......... 4 5 6 26.5 
Salt Lake City. Utah. 5 24 
Albuquerque, N. M.. W7s *6.5 2 
*Includes city tax ‘of 0.5¢. 
S. O. California 
Phoenix, Ariz......... 14 6 20 
Loe Angeles, Cal... ... 11.5 4 15.5 
San Francisco, Cal... ..12 4 16 
ee ae 14 5 19 
Ri 5:kimio-e a 12.5 6 18.5 
mee 0 12.5 6 y 5 
Seeaa sa 15.5 6 1.5 
Nole: For discounts, etc., — note under Stand. 
ard and Flight gasoline abo 


— 








Naphtha 
In Effect Feb. 10, 1936 


(In Tank Wagon or Steel Barrels) in Cents per 


Gallon) 

es Pn .fo¢- 

Ez w= Jt & 

Com oo e es > 

fe 56 Bee 3 

Seez acz # 

Altoona, Pa.. : i 17 

Baltimore (net). ll ; pi ll 

Boston (net) . 12 35 13:5 2 
Bridgeport. . ; ; 13.5 

Buffalo (net) . ; 14 
Chicago. . . . 16.2 16.5 15.5 15.5 

Detroit..... T17.9 T19 . t19 
Kansas Cit 13.9 14.9 14.9 13.9 

Lancaster, he Sen, nginie o> eat 
Milwaukee. ‘ 18.8 t19.8 19.8 18.8 
<p a ti7.9 t18.9 — 9 = 4 

Newark (net). 13 3 ; 13 

tNew York.... ll 12 12 ll 
Philadelphia ( (net). B.S 6 13 11.5 

Providence (net). re 11 oe 

ag poe (net)... : . 312 Seer ers, 
Louis. . ; 6.2 16.2 28:2 85 

hae eee oa 14 


Potreleum Spirits (Solvent) 
In Tank Cars (F.o.b. refinery or seaboard — 


ae eee ee 9.5 
Philadelphia district................... 9 
RR ee $.5 


Note: 2c off above t.w. prices to large buyers in 
some instances. 

*In the East, 
known as Minerel $ 
apply cn Stanosol 
Solvent). 

tAt the following points, these taxes and /or 
discounts apply on t the products specified: Detroit, 
first three products include 3c state tax, prices 
applying on 150 gals. or more, with J lc — 
for less than 150 gals.; Milwaukee, rice 
includes 4c state tax; Minneapolis, first 3 pe ucts 
include 3c state tax; price for solvent for less than 
100 gals. is lc higher; at New York, prices on all 
four grades, 0.5c discount for 20,000 gals. or more 
yearly. one 

tPurchases of at least 150 gallons. 


rices apply on product generally 
aot in the middlewest, prices 
O. Indiana grade of Stoddard 


Latest Changes 


From Feb. 4 to Feb. 10 inclusive. 
Dates and amounts of changes 


shown. See table for full current 
prices. Changes are on gasoline 


unless kerosine is indicated. 


S. 0, New Jersey—Essolene: 

Newark, dealer t.w. cut 0.5c, s.s. cut 
c, Feb. 5. 
S. O. New York—Mobilgas: 


New Haven, cut 1c, Feb. 6. 


Bangor, cut 0.5c, Feb. 5. 
Binghamton, s.s. cut 2c, Feb. 6. 
Buffalo, s.s. cut 1.5¢c, Feb. 11. This 


| price not reflected in the table as prices 


shown are effective as of Feb. 10. 
Kerosine: 
Buffalo, up 0.25c, Feb. 
| Binghamton and aieaie up 0.25ce, 
| Feb. 7. 
S. O. Ohio—X-70 and Renown: 
Licking County, t.w. up 0.5¢, s.s. up 
lc, Feb. 9. 
Franklin County, t.w. cut 0.5¢, s.s. 
cut Ic, Feb. 4. 
Renown: 
Thru Franklin county, t.w. cut 0.5c, 


S.s. cut 1.5¢c, Feb. 12. 
S. 0. Louisiana—Kerosine: 

New Orleans, up ic, Feb. 4, to lle 
t.w., including 1c state tax. On Feb. 3 
parish tax of 1c eliminated. 





Corrections 


O. New York—Mobilgas: 
Portland, cut 1c, Jan. 31. 
Concord and Manchester s.s. prices 
should have been 18.5¢c and 18c respec- 
tively, since Jan. 21, instead of prices 
shown in Jan. 29 and Feb. 5 issues. 

O. Ohio—X-70: 
Franklin county has been on state- 
wide schedule of 17.5c and 19.5¢ since 
Jan. 21, instead of prices shown in Jan. 
29 and Feb. 5 issues, up to change re- 
ported under ‘Latest Changes” above. 
S. O. Kentucky—Crown and Kyso: 

In the general 0.5¢ advance, thru ter- 
ritory except Georgia, Jan. 21, Coving- 


8. 


S. 


ton, Montgomery, Miami and Pensacola 














were unchanged, and Tampa was cut 
le; Jacksonville t.w. cut le. Miami 
and Pensacola were up 0.5¢e, Jan. 22. 
Crown: 

Jackson t.w. 
30. 


Mobile t.w. 


up 0.25¢, s.s. up 0.5¢c, Jan. 


cut Ic, 8.s. cut 2c, Jan. 23. 


Tampa s.s. up 1.5¢e, Jan. 18. 


Kyso: 
Paducah cut 0.5¢, Jan. 23. 
Jackson t.w. up 2c, 8.s. up 2.5¢c, Jan. 


30. 
Mobile t.w. 
23. 
Pensacola up 0.5¢c, Jan. 22. 
Kerosine: 


cut 1.75c, s.s. cut 2.5c, Jan. 


Thru Georgia, up from 1 to 2.5c, Jan. 
27. Savannah up 1c, Macon up 1.5c, Au- 
gusta 2c, and Atlanta 2.5c. 


Jackson, up 2c, Jan. 28. 
Vicksburg, up lc, Jan. 28. 
Birmingham and Mobile up lc and 


Montgomery cut lc, Jan. 29. 

Jacksonville up 2c and Pensacola up 
0.5c, Jan, 27. 

Tampa up 2.5c, Jan. 29. 

O. Indiana—Red Crown: 
Grand Rapids, t.w. up 0.3c, s.s. up 
2.3c, Jan. 9; with 0.5¢ general advance 
Jan. 17, prices became 15.9c and 17.9¢c 
including 4c tax. 

Decatur, cut 0.5¢c, Jan. 14; with 0.5¢ 
general advance Jan. 17, prices became 
15.5¢ and 16.5c, including 4c tax. 
Magnolia Petroleum—Metro: 

El Paso cut 1c, Jan. 30. 

Tulsa up ic, Feb. 
Continental Oil--All gasolines: 

Salt Lake City, Conoco Bronze up 8c, 
Demand up 4¢ and Aviation up Ic, Jan. 
30. 

Canada, Imperial Oil—Three Star Gas- 
oline: 

Up 0.5¢, thru Maritime and Prairie 
Provinces, and up lc, thru Ontario and 
Quebec, Feb. 
Kerosine: 

Thru Canada, up 0.5¢c, except British 
Columbia unchanged, Feb. 3. 


S. 


9 
o. 


9 
o. 
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U. S. Crude Runs and Gasoline Stocks as Reported Weekly by A. P. I. 
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U.S. Motor Fuel Stocks Rise 1,378,000 Barrels 


(By Teletype) There were smaller decreases in other 
NEW YORK, Feb. 11. sections of the country. A _ 10,000- 
runs to stills the week barrel increase in refinery crude runs 


RUDE 
a2 ended Feb. 8 were lowered 60,000 in the Rocky Mountain district was 


rels; Inland Texas increased 127,000 
barrels and Indiana-Illinois-Kentucky 
increased 366,000 barrels. Only two 


barrels daily to 2,564,000 barrels daily 


districts indicated decreases in stocks, 


the largest increase during the past these being East Coast and North 
average. This is at 89.6 per cent of week. Louisiana-Arkansas. 
the country’s refining plants, operat- Total motor fuel stocks on hand Motor fuel stocks at refineries 
ing at 73.9 per cent capacity, accord Feb. 8 were 60,426,000 barrels, an in- totaled 35,899,000 on Feb. 8, an in- 
ing to the American Petroleum Insti- crease of 1,378,000 barrels over the crease of 2,427,000 barrels over the 
tute. week ended Feb. 1. Contributing previous week. In-transit and _ ter- 


A decrease of 45,000 barrels in daily 
average runs at Texas Gulf plants and 


chiefly to this increase were the Texas 


minal stocks declined 962,000 barrels, 





and Indiana -Illinois- Kentucky dis- 
tricts. Texas Gulf plants showed 
stocks on hand increased 587,000 bar- 


to 18,397,000 barrels, and stocks of 
unfinished gasoline increased 87,000 
barrels to 6,130,000 barrels. 


one of 11,000 barrels in Inland Texas 
about accounted for this decrease. 


Current Refinery Operations 








Stocks — Cracked Gasoline Production 
Per Cent Daily Average Crude Per Cent of Reporting (Thousands of Barrels) % Total Daily Av. Pro- 

Districts Capacity to Stills (Barrels) C ——. ity Operated Total Fi d Total Finished Gas & Gas & Capacity duction (Barrels) 
Reporting Week Ended Week Ended and Unfinicied and Unfinished Fuel Oil Fuel Oil Reporting Week Ended 

Motor Fue!* Motor Fuel* 

Feb. 8 Feb. 1 Feb. 8 Feb. 1 Feb. 8 Feb. 1 Feb. 8 Feb. 1 Feb. 8 Feb. 1 
East Coast 100 0 489,000 492,000 79.9 80.4 15,137 15,2 225 6,720 6,888 100.0 101,000 5,000 
me werree 94.8 98,000 97,000 67.1 66.4 2,665 2. 574 654 675 98.7 19,000 20,000 
Ind., IIL, ‘ 95.9 335,000 333,000 79.0 78.5 10,223 9,867 2,611 2,868 99 7 95,000 86,000 
Okla. mm awd ‘Mo... 84.8 261,000 266,000 68.0 69.3 6,734 6,611 2,960 3,120 89.1 54,000 70,000 
Inland Texas....... 48.5 97,000 108,000 60.6 67.5 1,597 1,470 1,559 1,528 70.9 26,000 29,000 
Texas Gulf. e's 96.8 580,000 625,000 88.1 95.0 8,318 7,731 8,536 8,934 98.5 118,000 125,000 
La. Gulf. ‘ <o 96.4 116,000 118,000 ri 72.4 1,585 1,551 3,387 3,637 96.1 22,000 27,000 
No. La., Ark. is 90.0 43,000 44,000 59.7 61.1 370 375 582 588 95.7 9,000 8,000 
8. ae 61.9 44,000 34,000 73.3 56.7 1,210 1,155 694 733 84.8 7,000 10,000 
California. ara pier ara i 92.6 501,000 507,000 63.5 64.3 12,587 12,489 70,270 69,897 100.0 66,000 61,000 

Total Reporting. 89.6 2,564,000 2,624,000 73.9 75.7 60,426 59,048 97,973 98,868 95.9 517,000 531,000 

Estima U.S. Total 

(Bur. of Mines Basis) 2,760,000 2,820,000 64,738 63,360 99,231 103,507 550,000 565,000 


*Includes stocks at refineries, in bulk terminals, pipe lines and: n transit. 
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SEABOARD MARKETS, EXPORT AND COASTWISE 


Prices do not include Federal tax. 


Where $ mark is shown, prices are per barrel of 412 U.S 


. gallons 








>] . 
Eastern Domestic 
(Prices in cents per gallon tank car lots, unless otherwise noted, f.o.b. 
refinery or seaboard terminal, representing majority of sales and quota- 
tions to jobbers and/or consumers. Florida and S. Carolina inspection 
tax not included.) 


*Motor Gasoline 


Prices Feb. 10 65 Octane 
60-64 Octane and Above 
New York harbor 7.00 7.25 
New York harbor, barges 6 .75 7.00 
Philadelphia district 6.75 -— 7.00 7.00 -— 7.25 
Baltimore district... . 6.75 7.00 
Norfolk district... . 6.75 7.00 
Wilmington, N. C. district 6.75 7.00 
Charleston, S. C., district 6.75 7.00 
Savannah district. 6.75 7.00 -— 7.25 
Jacksonville district... . 6.75 7.00 - 7.25 
Portland district... . 7.00 7.25 
Boston district. : 6.75 7.00 
Boston district, barges 6.50 6.75 
Providence district 6.75 7.00 
Providence district, barges ~ ‘ 50 6.75 


*Due to lack of companies offering U. Motor gasoline, 59 
below in the open market, prices for this Bin are discontinued. 
nominally are 0.25c below those for 60-64 octane grade. 


Water White Kerosine 


octane and 
Quotations 


Prices Feb. 10 
New York harbor.. 5.20 Savannah district.... 5.50 - 5.75 
N. Y. harbor, barges 5.125 Jacksonville district.. 5.50 - 5.75 
Philadelphia district 5.50 Portland district... . 5.50 
Baltimore district 5.50 Boston district. . ; 5.25 
Norfolk district 5.25 - 5.50 Boston dist., barges. . 5.125 
Wilmington, N. C. 5.25 Providence district 5,2 
Charleston, 5S. C., dist. 5.25 Providence, barges. 5.125 
*Fuel Oils 
Prices Feb. 10 
New York New York Philadelphia 
harbor harbor, barges district 
No. | 5.20 5. 25 5.50 
|e 4.75 4.62 1 75 
a. o.. 4.75 4 625 4.75 
Noe. 4... - 4.50 4.375 4.25 
No. 5 (per barrel $1.25 $1.25 
No. 6 (per barrel $1.05 $1.05 
Baltimore Boston 
district distric t 
No. l.. 3.00 5.25 
eee 4.75 4.75 
Se rere 4.75 4.75 
+ eee isa 4.375 4.50 
No. 5 (per barrel). . .. $1.25 $1.25 
No. 6 (per barrel) $1.05 $1.05 
Boston dist., Providence Providence 
barges district dist., barges 
| ae ee 5.125 5.25 $.138 
SS eee 4.625 4.75 4.625 
_®) See 4.625 4.75 4.625 
No. 4.. 4.375 4.50 4.375 
*Fuel allie meet specifications of U. S. Commercial Standards CS12-35. 
Bunker Oil Diesel Oil Gas Oil Diesel Oil 
Grade Ships’ 28-34 Shore 
Cc Bunkers Gravit Plants 
Per Barrel Per Barrel Per gallon Per gallon 
New York harbor.. *$1.05 *$1.65 4.75 4.75 
Philadelphia dist... *$1.05 *$1.65 4.50 — 4.75 
Baltimore district... *$1.05 *$1.65 4.75 
Norfolk district. *$1.05 *$1.65 4.75 
Charleston district $1.00 $1.65 
Savannah district. . $1.00 $1.65 4.50 4.75 
Jacksonville dist... $1.00 $1.65 4.50 4.75 
Tam district... $1.00 $1.65 
Portland district. . $1.15 $1.75 
Boston district. $1.05 *$1.65 
Providence district $1.05 $1.65 


*Lighterage for bunker oil, 


5o per bbl. edditionsl: for Diesel oa, 6.5¢ per 
bbl. additional. 


Pacific Export 


Quotations are at seaboard, Los Angeles, in cargo lots, cents per gallon, 
except where otherwise noted.) 


Prices— Feb. 10 Feb. 3 Jan. 27 
53-55 U. S. Motor.... 4.75 -— 5.25 4.75 - 5.25 4.75 - 5.25 
400 e.p. blend 65 Oc- 4 

tane and above 5.00 — 6.00 5.00 - 6.00 ».00 — 6.00 
38-40 w.w. kerosine, 

150 fire point 4.25 - 5.00 4.25 - 5.00 4.25 - 5.00 
41-43 w.w. kerosine 4.50 — 5.00 4.50 — 5.00 4.50 —- 5.00 
44 water white kerosine 5.00 5.00 5.00 
Prime wh. kerosine. . 3.50 -— 4.25 3.75 - 4.50 3.75 - 4.50 
In Cargo lois, per barrel: 

Diesel fuel oil, above 

a......-., $1.05 -$1.15 $1.05 -$1.15 $1.05 -$1..15 
Diesel fuel oil, under 

Sa . $1.00 -$1.05 $1.00 -$1.05 $1.00 -$1.05 
30- 34 gas oil . $1.05 -$1.15 $1.05 -$1.10 $1.05 -$1.10 
Grade C fuel oil $0.75 -$0.85 $0.80 -$0.85 $0.80 -$0.85 





Pacific Export (cont'd) Feb. 10 
In Ships’ Bunkers, or deep tank lots, per barrel: 
Diesel fuel oil, above 


Feb. 3 


23.9 gravity. $1.125-$1.15 $1.125-$1.15 $1.125-$1.15 
Diesel, under 23.9 

gravity $1 .025-$1L.05 $1.025-$1.05 $1.025-$1.05 
Grade C Nia oil $0.90 -$0.95 $0. 825-$0.85 $0 .825-$0.85 
Cased Goods: 
Gasoline, U.S. Motor $1.40 —-$1.50 $1.40 -$1.50 $1.40 -$1.50 
Gasoline, 400e. p. blend $1.60 —$1L.75 $1.60 -$1.75 $1.60 -$1.75 
38-40 w.w. kerosine, 

150 fire point... . $1.15 -$1.30 $1.15 -$1.30 $1.15 -$1.30 
Kerosine, prime white $1.15 -$1L.20 $1.15 -$1.20 $1.15 -$1.20 

- = 
New York Export 
(Prices in cents per gallon in barrels, F.a.s. New York) 
Cylinder Oils (Pennsylvania Products) 

Bright stock: 

Light, 25 pour point 26.00 26.00 26.00 

Dark, 25 pour point 25.50 25.50 25.50 
Neutral oil: 

200 3 color, 25 pour 

point. . 29.00 29.00 -29.50 29.50 
150 3 color, 25 pour 
point. 24.50 24.50 -25.00 25.00 

600 Warren E filtered. 20.50 20.00 -20.50 20.00 
600 stm. rfd. unfiltered 17.00 16.50 -17.00 16.50 
650 stm. rfd. unfiltered 18.50 18.00 -18.50 18.00 
600 flash, steam refined 19.50 19.00 -19.50 19.00 
630 flash, steam refined 24.50 24.00 -24.50 24.00 


Wax Domestic and Export 


S. T. M. methods. Melting 
‘ge higher than A. S. T. M. 


(Prices in cents per pound. Tests made by A 
points shown below, however, are A. M. P., 
(E. M. P.) melting points. Export prices are f.a.s. carload lots. Domestic 
prices are f.o.b. refineries in New York and New Orleans districts, 
in bags, carload lots, with 0.2c discount allowed for shipment in bulk.) 


New York New Orleans 

Prices Feb. 10 Domestic Export Domestic Bapere 
124-6 Y.C. scale... 2.35 — 2.45 2.35 — 2.45 2.35 - 2.452.35 -— 2.45 
122-4 W.C. scale... 2.35 — 2.45 2.35 —- 2.45 2.35 2.45 2.35 — 2.45 
124-6 W.C. scale... 2.35 — 2.45 2.35 -— 2.45 2.35 -— 2.45 2.35 — 2.45 
123-5 Fully refined . 4.45 3.875-— 4.125 4.45 3.875-— 4.12: 
125-7 Fully refined. 4.55 4.00 -— 4.25 4.55 4.00 — 4.25 
128-30 Fully refined 4.80 4.25 4.50 4.80 4.25 — 4.50 
130-2 Fully refined. 5.05 4.50 -— 4.75 5.05 4.50 - 4.75 
133-5 Fully refined . 5.35 5.00 -— 5.25 *5 35 5.00 — 5.25 
135-7 Fully refined. *5 60 Sto Rise os 


*Shipment either in bags or in bulk. 


Gulf Coast 


(Prices are f.0.b. ship at Gulf oil terminals representing sellers’ opinions 
except prices specified to the contrary. Prices cover bulk shipments of 
20,000 barrels or more, unless otherwise noted.) 


Motor Gasoline 
For Domestic Shipment 


Prices— Feb. 10 Feb. 3 Jan. 27 
59 octane and below... 5.625- 5.75 5.625- 5.75 5.625- 5.75 
60-64 octane number. . 6.00 6.00 6.00 
65 octane and above... 6.125— 6.25 6.125- 6.25 6.125- 6.25 


*Nominal. 


Fuel Oils 


No. 1 Fuel oil. ... 3.75 -— 3.875 3.75 - 3.875 3.875- 4.00 
No. 2 Fuel oil... pea 3.50 3.50 3.50 
No. 4 Fuel oil........ 3.125 3.135 3.00 
Kerosine 
3.75 - 3.875 3.75 - 3.875 3.875- 4.00 
41-43 w.w...... 
Gasoline 
For Export Shipment 
U.S. Motor gasoline. . 5.50 5.50 5.50 
-62, 400 e.p. gasoline 5.50 5.625 5.50 - 5.625 5.50 - 5.625 
61-63, 390 e.p. gasoline 5.625-— 5.75 5.625- 5.75 §.625- 5.75 
64-66, 375 e.p. gasoline 5.75 — 6.00 5.75 — 6.00 5.75 - 6.00 
U.S. otor, cases 
(cargoes) . Sale Meats $1.20 -$1.25 $1.20 -$1.25 $1.20 -$1.25 
64-66, 375 e.p. cases 
(cargoes)........ $1.25 -$1.30 $1.25 -$1.30 $1.25 -$1.30 
Kerosine 
44 water white... 4.25 4.25 4.25 
41-43 water white 3.75 3.875 3.75 — 3.875 3.875— 4.00 
41-43 prime white. 3.75 3.875 3.75 - 3.875 3.875 
W.W., cases (cargoes) $1.15 —$1.20 $1.15 -$1.20 $1.15 -$1.26 
P.W., cases (cargoes)... $1.10 -$1.15 $1.10 -$1.15 $1.10 -$1.15 


(Continued on page 72) 
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L PETROLEUM NEWS 











PECIALIZED grease? That's 

Penola’s middle name. It has 

to be, with problems constantly 

arising such as those involved in 

extreme pressure transmission and 
differential lubrication. 


Take for example Penola’s 
non-corrosive, non-abrasive and 
non-oxidizing extreme pressure 
lubricant of high V.I. and low pour. 
This resists sludging, and after be- 
ing in use for more than 50,000 
miles under most severe operating 
test conditions, needed no replace- 
ment—and the wear on the gear 
teeth could not be measured. 


Marketers wrote Penola fifty- 
one years ago about their “lube” 
problems. Why? Because they 
knew Penola led the field. 


February 12, 193 


| NEED A SPECIAL- 
IZED E. P. LUBRICANT 
TO MEET A TOUGH 


COMPETITIVE 
SITUATION 


WRITE PENOLA... 


THEIR LINE FITS 1936 
CAR REQUIREMENTS 


LIKE A GLOVE! 


They’re still doing it—and for the 
same reason! 

Today, as always, the vast re- 
sources of the world’s leading 
manufacturer of greases and 
petroleum specialties are at your 
disposal. Make the most of that 
opportunity. 

Let Penola work for you! Cash 
in on Penola products—more than 
1000 strong. Consult this organ- 
ization about your marketing 
problems. Benefit by the success- 
ful experience of over half a cen- 
tury. Next time you have a grease 
problem, let us hear from you. 

Penola products are sold to oil 
companies and jobbers. Write Penola 
for prices of standard and special 


lubricants. 





A FEW 
PENOLA LUBRICANTS 


PENOLA COMPOUND 
the Extreme Pressure Lubricant 
+ 
PENOLA GEAR LUBRICANT 
in summer and winter viscosities 
a 
PENOLA PRESSURE LUBRICANTS 
in 3 grades for all-year use 
2 
PENOLA WHEEL BEARING 
LUBRICANT 
won't cake, harden, or separate 
es 
PENOLA UNIVERSAL 
LUBRICANTS 


for all types of universal joints 
& 

PENOLA WATERPROOF 
LUBRICANT 
prevents leaks, protects pumps 
oo 


PENOLA EXPEE COMPOUND 
for high-speed hypoid drives 





PENOLA LUBRICANTS 


PENOLA INC. 
30 ROCKEFELLER PLAZA, NEW YORK CITY 
Formerly Pennsylvania Lubricating Company 


Grease Works Operated at 
Baton Rouge, La.; Eldorado, Kans.; Pittsburgh, Pa. 











SEABOARD MARKETS, EXPORT AND COASTWISE 


Prices do not include Federal tax. Where $ mark is shown, prices are per barrel of 42 U. S. gallons 





190-200 vis. D 210 


SS eer 
120 vis. D 210 bright 

Re re 21.00 21 
180 vis. No. 3 color 

neutral oil: 

0-10 pour point.. 17.25 -17.50 17.3 

15-30 pour point.. 16.25 


200 vis. No. 3 color 
neutral oil: : 
0-10 pour point.. 17.75 —-18.00 17.75 
15-30 pour point.. 16.75 -17.00 16.75 





(Continued from page 70) 


Mid-Continent Lubricating Oils 


(Prices in cents per gallon in bbls. f.a.s. Gulf terminals. 
new barrels, 0.5c to Ic higher per gal. in some instances.) 


Se eee 25.50 23. 
150-160 vis. D. 210 
brt. stk: ; ~~ as 
0-10 pour point.... 22.5 22. 
10-25 sreoed point... . 22.00 . 22. 
25-40 pour point.. 21.50 2 
150-160 vis. k 210 brt. 
21.50 21 


25 - 
16.50 16 25 - 


Prices— _— Feb. 10 Feb. 3 Jan. 27 siccen Prices— 
: s.r. olive green... . 
Gas and Bunker Oils 600 s.r dark green. ... 
For Domestic and/or Export Shipment O31 Gr... we eee eee 
*26-30 translucent gas 
Mh os dr cave hes on 3.125- 3.25 3.125- 3.25 3.125- 3.25 
*30 plus translucent oe ssid pablo ais 
ee 25- 3.25 3.125- 25 .825= 3.35 te a 
*30 plus transp. gas oil $.25 3.25 3.25 Unfiltered Pale Oils: 
Diesel Oil Ships’ Vis. Color 
bunkers........ +$1.50 +$1.50 $1.50 100 No. 3. 
Grade C bunker oil, for 200 No. 3 
ships’ bunkers, per 300 No.3... 
SS ee. +$0.90 t$0.90 t$0.90 500 No. 3..... 
Grade C bunker oil, _ u rh. a 
per bbl. in cargoes.. $0.75 -—$0.80 $0.75 -$0.80 $0.75 -$0.80 1200 No.4... 
*Less than 14 of 1% sulphur. tLighterage 5c per bbl. additional. 2000 No. 4.. 
Red Oils: 
Mexican Crude and Bunker Oils Ste. Giles 
(F.o.b. Steamer, Tampico) 100 No. 5-6......... 
Heavy Panuco crude 200 No. 5-6.......... 
taxes to be paid, per 300 No. 5-6.......... 
| RR ean $0.88 -$0.90 $0.88 -$0.90 $0.88 -$0.90 | 500No56.000 | 
Grade C bunker oil, 750 No. 5-6.......... 
ships’ bunkers, taxes 1200 No. 5-6......... 
paid, per bbl....... $0.90 $0.90 $0.90 2000 No.6... 


In drums and 


50 25.50 
50 22.50 
00 22.00 Rates—Feb. 10 
.50 21.50 Calif. U.K./Cont.*. . 
e ea Gulf-U.K./Cont.*. . . 
.90 21.50 Colif.-N- Atlantic... . 
; (not E. of N. Y.) 
-00 21.00 Gulf-N. Atlantic**. . 
(not E. of N. Y.) 
17.50 17.25 -17.50 e 
16.50 16.25 -16.50 quotations. 


clusive. 
-18.00 17.75 -18.00 
-17.00 16.75 -17.00 





Mid-Continent Lubricating Oils Cont'd 


Feb. 10 Feb. 3 Jan. 27 
12.00 -12.50 12.00 -12.50 12.00 -12.50 
10.00 -10.50 10.00 -10.50 10.00 -10.50 

16.00 16.00 15.50 


South Texas Lubricating Oils 
(Viscosity at 100° F., pour test 0. Tanker, f.o.b. Gulf oil terminals, for 


Note: Red oil prices shown above cover oils with green cast; prices for 
blue cast red oils are slightly lower in some cases. 


Tanker Rates 


(Approximate tanker freight rates to Continental ports, in shipments 
per ton of 2240 pounds. British sterling: to U.S. ports, cents per ) 

Crude & /or Fuel 
Last Paid Owners Ask Last Paid Owners Ask 


19/ 19/-20/ 20/ 19/5-20/ 
13/6 14/-15/ 14/3 14/6-15/ 
; $2c 85c 85c 
T3le T31-32e 32c 32-34c 


Note: Dirty boat quotations are enlarged to cover, “Fuel and Light Crude” 


*Continental ports in range between Bordeaux and Hamburg, both in- 


**Venezuela loading same rate: Tampico 2c to 3c per bbl. additional. 
tRates for heavy crude or fuel le to 4c higher than for light erude. 


5.50 — 6.00 5.50 - 6.00 5.50 — 6.00 
6.375- 7.00 6.375- 7.00 3.675- 7.00 
7.00 —- 7.50 7.00 - 7.50 7.00 — 7.50 
7.875- 8.50 7 875- 8.50 7.875- 8.50 
9.00 - 9.50 9.00 -.9.50 9.00 - 9.50 
9.50 -10.00 9.50 -10.00 9.50 -10.00 
9.75 -10.25 9.75 -10.25 9.75 -10.25 
5.50 — 6.00 5.50 - 6.00 5.50 - 6.00 
6.125- 6.75 6.125- 6.75 6.125- 6.75 
6.75 — 7.00 6.75 - 7.00 6.75 — 7.00 
7.235 -— 7.625 7.25 — 7.625 7.23 -— 7.625 
9.00 —- 9.50 9.00 - 9.50 9.00 -— 9.50 
9.50 -10.00 9.50 -10.00 9.50 -10.00 
9.75 -10.25 9.75 -10.25 9.73 -10.25 


export shipment) 


Refined Oil &/or Spirits 








Horns at Rear Warn 


Impatient Drivers 


TULSA—Drivers of The Marathon 
Oil Co.’s large gasoline transport 
trucks have gone a step farther in 
their own private courtesy-and-safe- 
driving-on-the-highways campaign. 

For many months now motorists 
using U. S. Highway No. 66 between 
Tulsa and Oklahoma City have found 
the drivers of these big transport 
trucks ready to signal with the wave 
of the arm if the road was clear ahead. 
Particularly was this courtesy appre- 
ciated on some of the long hills up 
which the trucks were moving at al- 
most a snail's pace. 

Now the drivers warn motorists 
approaching from the rear whenever 
the road is not clear enough for them 
to pass the truck. This warning 
comes from a large horn mounted on 
the rear of the truck's trailer. When 
the truck driver sees in his rear vision 
mirror an approaching vehicle, he 
waits to see if the motorist is going 
to attempt to swing around the large 
unit. If the road is clear ahead, the 
truck driver signals with his arm to 
“come ahead.’ But if the road is not 


clear, a blast from the horn usually 
is sufficient to make even the more 
hasty motorists get back in line. And 
if the motorist grows a little im- 


Coming Meetings 
(Continued from page 9) 


National Petroleum Association, 
Cleveland Hotel, Cleveland, O., Apr. 
16, 17. 

American Petroleum Institute, 
mid-year meeting, Mayo Hotel, Tul- 
sa, Okla., May 18, 14, 15. 

Natural Gasoline Association of 
America, Tulsa Hotel, Tulsa, Okla., 
May 13, 14, 15. 

International Petroleum Ezpost- 
tion and Congress, Tulsa, Okla., 
May 16 to 23. 

Independent Petroleum Assoc. of 
America, Tulsa, May 21. 

National Stripper Well Associa- 
tion, Tulsa, May 22. 

Pennsylvania Grade Crude Ot 
Assn., 13th annual meeting, State 
College, Pa., June 18, 19. 

American Society for Testing 
Materials, annual meeting Chal- 
fonte-Haddon Hall, Atlantic City, 
N. J., June 20 to July 3. 


patient and starts to swing out and 
around the truck too soon, he’s honked 
back in line. Then when the road is 
clear, the truck driver gives a mild 
“toot’’ on the horn and signals the 
motorist to come ahead. 


Standard Club Holds Dinner 


NEW YORK, Feb. 8.—The Jersey 
Standard Club, composed of employes 
of the Standard Oil Co. of New Jersey, 
held its annual dinner dance last night 
at the Waldorf-Astoria Hotel, with an 
attendance of approximately 1000. 

Nelson A. Rockefeller was guest of 
honor. Informal addresses were made 
by Walter C. Teagle, president of the 
company, and T. C. McCobb, comp- 
troller. E. B. Lyman, president of the 
club, acted as toastmaster. 


Oil Trades Entertain 


NEW YORK, Feb. 10.—The West- 
chester Oil Trades Association held its 
sixth annual dinner at the Hotel As- 
tor, Saturday, Feb. 8. The combined 
dinner and entertainment drew a large 
attendance of oil men from Westches- 
ter county and New York City. Roby 
B. Kiley, Mitchel Oil Co., Mamaroneck, 
N. Y., is president of the associa- 
tion. 


NATIONAL PETROLEUM NrEws 














CRUDE OIL MARKETS 


Prices in $ per bbl. of 42 U.S 


. gals. al the well. A. P. I. gravity. Prices are effective as of 7 a.m. of dales as given. 











Eastern Fields 
Posted by Joseph Seep Purchasing Agency 


(Effective Jan. 13, 1936) 

Penna. Grade Oil in Southwest Penna. 
Er ern 

Penna. Grade Oil in Eureka Pipe Lines 
(West Virginia) . 

Penna. Grade Oil in ‘Buckeye Pipe Lines 
(Mactanarg, O-.). 26.605 eves es $1 97 

Corning Oil in Buckeye Pipe Lines (Ohio) $1.42 

Posted by Other Companies 

Tide Water Pipe Co., Ltd. 
Bradford-Alleghany district (Penna. 
and N. Y.) (Effective Jan. 13, 1936). .$2.45 

*The Pennzoil Co.: (Effective Jan. 13, 1936) 
Penna. Grade Oil in National Transit 


2.17 


ines 
Ashland Oil & Transportation Co.: 
Somerset Oil in Ashland Lines (Ky.): 
(Effective Jan. 9, 1936) 
Big Sandy River. . TP avin cor'g ats 
Kentucky River... . ; 
*The Pennzoil Co. : posts $2.42 in Cochran, 
Franklin, Hamilton and Doolittle, Pa. fields; 
prices in other lower districts range down to 
$2.37 per bbl. at well. 


Michigan 
Posted by Pure Oil Co. 
Midland, Midland County (Jan. 14, 1936) $1.32 
Posted by Simrall Pipe mony Corp. 
(Effective Jan. 14, 19 
West a and equal grades. . PPS $1.16 
Beaverton, Crystal, Greendale, Porter 
GRE GED BROIOE ook oc esciwcaeaceows $1.32 


Central States Fields 
Posted by Ohio Oil Co. 
(Effective Jan. 9, 1936) 


Illinois, oy Western ad -$8:28 
(Effective Jan. 10, 1936 


Posted by Stoll Oil Refining Co. 
(Effective Jan. 9, 1936) 
Stoll Pipe Line Oil (Ky.).......... ...$1.28 


Canadian Fields 
Posted by Imperial Oil Refineries, Ltd. 


Western Ontario 
(Effective Sept. 9, 1933) 
Ss oso oo patted eae eww $2.10 


Alberta—Turner Valley 
(Prices f.0.b. field tankage) 
Naphtha: 
(Effective 
May 21, 1934) 
40-44.9...... $I . +Clear 2. 
5 tDiscolored... $2.31 


Crude: 


(E fective May 3i, 1934) 
50 and above.. $2.19 

+Clear naphtha: 22 color; 10 lbs. vapor pres- 
sure, Reid method; 90% recovery: end point, 
410°, Discolored naphtha: same specifications 
as for clear naphtha except color. 


Mid-Continent 
Posted by Stanolind Crude Oil 
urchasing Co. 
(Effective Jan. 9, 1936) 


(In North-North 
(In Oklahoma-Kansas) 


Central Texas) 
dhe: Pe $0.94 $0.84 
}) 0.96 0.86 
30-30.9......... 0% 0.88 
OS! eer 0.90 
_. | ee 1.02 0.92 
BPE cc cvcwes Be 0.94 
S4-34.9.....550. 1.6 0.96 
ee 0.98 
es ve ccisss BG 1.00 
Le ery fa > 1.02 
on th See ee 1.14 1.04 
39-39 .9. Tree of 1.06 
40 and above. . . 1: oe 1.08 


Above Stanolind prices met as follows: 

Jan. 9, by The Texas Co. in North and North 
Central Texas; Continental Oil in all three 
states. 

Note: Stanolind prices in Okla.-Kans. are for 
quantities computed by 97% tank tables. In 
Texas, 99% tank tables are used, volume 
corrected to 60° F., and deduction for full b.s. 
& w. content. 


Posted by Carter Oil Co. 


In Oklahoma 
(Effective Jan. 9, 1936) 


Below 25..... $0.86 33-33 .9...... $1.04 
25-25 .9...... 0.88 SOO acaes, 108 





yt ee 0.90 ee 1.08 
(cs a 0.92 st Pe 1.10 
, | 0.94 oe See 1.32 
a: ae 0.96 | ae 2 
SOBO.9. oc cen 0.98 39-39 .9. 1.16 
Pik See 1.00 40 and above 1.18 


32-32.9 1.02 

Jan. 9, Carter’s Oklahoma gravity and price 
schedule met in Oklahoma-Kansas by Sinclair- 
Prairie, and Humble’s West Central Texas 
schedule met in North and North Central 
Texas where Sinclair-Prairie buys. Same day, 
Shell Petroleum met Carter in full in Oklahoma- 
Kansas. 

Posted by Magnolia Petroleum Co. 

(Effective Jan. 9, 1936) 

In Oklahoma, same schedule as Carter Oil, 
which see above, beginning with below 25, at 
$0.86 and ending with 40 & above, at $1.18. 

In Texas: North and North Central, includ- 
ing Burkburnett, Archer, Stephens, Henrietta, 
Electra, Comanche and Olden; and in Central 
Texas, including Mexia, Wortham, and Panola 
county, same gravity and price schedule as 
Humble in West Central Texas, which see 
below, beginning with below 29 at $0.84, and 
ending with 40 and above, at $1.08. 
tPosted by Humble Oil & Refining Co. 

Texas Fields 


*West Central Texas) 
(Effective Jan. 9, 1936) 


Below 29..... $0.84 ) a eee $0.98 
SO-Z9.9. wc cee 9.86 36-36.9. 1.00 
ee 0.88 io See 1.02 
31-31.9... . 0.90 38-38 .9 1.04 
32-32 .9 0.92 39-39 .9 « ae 
33-33 .9 0.94 40 and above. 1.08 
34-34.9. 


, 96 

*Includes Brown, Callahan, Coleman, Co- 
manche, Eastland, Fisher, Haskell, Jones, 
Shackelford, Stephens, Throckmorton and 
Young counties. 

Shell Petroleum Corp., on Jan. 9, met 
Humble in Fisher county, except that Shell 
posts five lower grades, beginning with below 
25 gravity at $0.76; 25-25.9, $0.78; 26-26.9, 
$0.80; 27-27.9, $0.82; and 28-28.9, $0.84; rest 
of schedule same as Humble’s in West Central 
Texas. 

tEffective Dec. 1, 1934, Humble prices are 
based on 99% tank tables at 60F. Allowance or 
deduction of 1% is made for each 25° change 
in temperature above or below 60F. 


*East Central Tezas 
(Effective Jan. 9, 1936) 


Below 29 .. $0.91 Se-d0.9. .:... 91.6 
\. > a Fp S6-30.9....64 3.04 
30-30.9...... 0.95 Stone. 9... 1.09 
31-31 .9.... 0.97 36-3e.9...... 3.3) 
See e. ses OS 39-39 .9 tia 
S308 .9.... BG 40 and above. 1.15 


34-34 9 1.03 

*Including Anderson, Cherokee, Limestone, 
Navarro and Van Zandt counties. 

Stanolind Oil & Gas Co., Jan. 20, posted in 
Marion County (East Central Texas), below 
29 oil at $0.86, plus 2c differential, to 40 and 
above at $1.10. 

Jan. 9, Sinclair-Prairie met Humble’s prices 
in Mexia. 


Panhandle Texas 
Posted by Humble Oil & Refining Co. 
(Effective Jan. 9, 1936) 


Gray Carson- 

County Hutchinson 
a $0.86 $0.81 
ere 0.88 0.83 
36-36.9... ee 0.90 0.85 
i. Se 0.92 0.87 
OU ee ; 0 94 0.89 
39-39 .9 me - 0.96 0.91 
40 & above. 0.98 0.93 


Jan. 9, above prices met by Sinclair-Prairie, 
Magnolia and The Texas Co. in the entire area, 
also by Continental Oil in Carson-Hutchinson. 


East Texas 
(Effective Jan. 9, 1936 
Stanolind, Humble, Shell, Sinclair-Prairie, 
Texas, Sun Oil and M: agnolia.......$1.15 


Shell also posted on Jan. 9 in Livingston 
area, Polk County, Texas, $1.15. 


West Texas and New Mexico 
Posted by Humble Oil & Refining Co. 
Effective Jan. 14, 1936 
Cacteding Andrews, Crane, Crockett, Ector, 
Glasscock, Howard, Winkler and Upton 
Counties, Texas, and Lea county, New Mexico). 
Below 29.....$0.75 33-33 ..9. ...$0.84 








29-29 9 0.76 34-34.9 . 0.86 
30-30.9...... 0.78 35-35 .9 0.88 
31-31.9...... 0.80 36 & above... 0.90 
32-32.9. 2 

Pecos, Wises Rem foe 8 SS 


Posted by Continental Oil Co. 
(Effective Jan. 9, 1936) 
Artesia, Jackson and Maljamar pools, N. M. 
ice eae $0.80 
Jan. 16, Magnolia met Humble in Crane, 
U pa. Howard, Glasscock, Mitchell and 
Winkler. 
Jan. 9, Texas Co. posted Winkler and Lea 
counties at $0.85; Crane and Upton, $0.80. 
Shell Petroleum Corp., on Jan. 23, met 
Humble in Crane, Glasscock, Howard, Pecos 
except Yates shallow pool), Winkler, and 
Upton counties, Tex., and in Lea County, 
N. Mex. On Jan. 9, Shell posted in Yates 
shallow pool in Pecos county, Tex., $0.75. 


South and Southwest Texas 


Posted by Humble Oil & Refining Co. 
(Effective Jan. 14, 1936) 


Darst Creek. . $0.97 Pettus i. eS 
Salt Flat... 0.97 Tomball... 1.30 
Saxet.. ee er 0.85 


Shell Pet. C orp. on Jan. 
Salt Flat district, Tex. 


Anahuac (Chambers county) and 
Dickinson (Galveston county) 
(Effective Jan. 9, 1936 


9, posted $0.97 in 


30-30.9.. 1.04 36-36.9 $1.16 
CE | 3 eee 1.06 37-37 .9 1.18 
fee 38-38 .9 1.20 
33-33 .9 1.10 39-39 .9 1.22 
34-34.9 1.12 40 & above l 24 
35-35 .9 


2 1.14 
Jan. 9, The Texas Co. posted $0.97 for Darst 
Creek. 


Jan. 9, Magnolia posted $0.97 in Darst 
Creek; $1.30 in Tomball: $0.90 in Luling; $1.00 
in Lytton Springs; $0.85 for Mirando; $1.10 for 
Cleveland, Liberty county, Tex.; $1.03 in 
Hardin, Liberty county, Tex. 


Posted by Humble 
Conroe and Raccoon Bend 
(Deep sand crudes 


Effective Jan. 9, 1936) 


$5-35.9......... 9.94 38-389 . $1.30 
36-36.9 + sae 39-399 F 32 
37-37 .9. 1 28 40 & above... 1.34 


Jan. 9, Texas Co. met above prices. 


North Louisiana-Arkansas 


Posted by Standard Oil Co. of Louisiana 
(Effective Jan. 10, 1936 

In Caddo, Homer, Haynesville, Sabine, De 

Soto, Rodessa, Sarepta, Carterville, El Dorado 

and Miller county 


Below 25 $0.78 33-33.9 .... $0.96 
25-25 .9.. . 0.80 34-34.9 0.98 
26-26.9 . 0.82 35-35.9 1.00 
27-27 .9 . 0.84 36-36.9 1.02 
28-28 .9 0.86 37-37 .9 1.04 
29-29 9 0.88 38-38 .9 . 1.06 
30-30.9 . 0.90 39-399 3 1.08 
31-31.9 0.92 40 and above. 1.10 
32-32 .9 0.94 

Smackover, Ark... le ; $0.75 
Nevada, Ark. : . 0.65 


Urania, La. (La. Oil Refg. Co., Jan. , 34) 0.87 
Tepetate, La. (Contine ntal Oil, Jan. 9 ,36)$1.12 


The Texas Co., effective Jan. 9, posted in 
No. La.-Ark. same prices as Humble posts in 
West Central Texas. It also posted $0.80 for 
Smackover and $1.12 for La Fitte, La. 

Magnolia Petroleum Co., effective Jan. 16, 
posted on No. La.-Ark. crude, prices beginning 
with $0.86 for below 29 gravity, plus 2 cent 
differential to 40 and above, at $1. se It also 
posted on the same day, Eldorado (East Field), 
and Smackover, Ark., $0.75; Loc kport, La., 
below 20 gravity, at $0.92, plus 2c differe ntial, 
to 34 and above, which is $1.22; and for lowa, 
La. and Cameron-Meadow field, Cameron 
Parish, La., below 20 at $0.82, plus 2c differen- 
tial, to 34 and above, at $1.12. 

Stanolind Oil & Gas Co., Jan. 20, posted in 
Caddo Parish, La., below 29 oil at $0.86, plus 
2c differential, to 40 & above at $1.10. 

Shell Pet. on Jan. 9, posts same schedule in 
Black Bayou and W hite Castle, La. as Mag- 
nolia posts in Lockport, which see in above 
paragraph and in lowa district, La. posts same 
schedule as Magnolia in lowa and Cameron, 
which also see above. 


(Continued on next page) 
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NEW REFINING PATENTS 





Stabilization. No. 2 023 110, issued 
Dec, 3, 1935; filed May 2, 1932; R. E. 
Wilson, assignor to Gasoline Antioxi- 
dant Co.; 7 claims. 

ETHOD 

motor fuels containing gum 
mation inhibitors such as_ alpha- 
naphthol, alpha-naphthylamine, and 
para-phenylenediamine by application of 
0.0005 to 0.05 per cent of polyphenols, 
such as hydroquinone, pyrogallol, gallic 
acid, resorcinal, catechol and the like. 


of color stabilization of 


for 


# * * 

Dewaxing. No. 2023181, issued 
Dec. 3, 1935; filed May 19, 1932; Earl 
Petty, assignor to Alco Products Inc.; 
one chart; 5 claims. 


A COMBINED of dewaxing 


and decolorizing in which the de- 
colorizing steps are carried out in a 
manner to aid the dewaxing operations 
and complete decolorizing is completed 


process 























effected. Dewaxing is accomplished 
through the control of the formation 
of amorphous wax by the control of 
the concentration of the coloring ma- 
terial with coloring material. 

* * 

Desulfurizing. No. 2025 255,  1s- 
sued Dec. 24, 1985; filed Feb. 7, 1934; 
J. F. M. Taylor and H. I. Lounsbury, 
assignors to Shell Development Co.; 
two diagrams; 19 claims. 

HE process consists in separating 

a distillate into a number of frac- 
tions boiling at progressively higher 
temperatures and subjecting all of 
some of these fractions, separately, to 
chemical treating processes most suit- 
able for each individual fraction, 
whereby the original sulfur compounds 
are converted to other sulfur com- 
pounds of markedly different boiling 
range, so that when each of the treat- 








the newly formed sulfur compounds 
readily separate from the major por- 
tion of hydrocarbon components of the 
fraction being distilled. 

One of the limits of one of the boil- 
ing temperature ranges is so selected 
as to correspond to a boiling range 
limit of one of the sulfurous fractions 
in which sulfur-bearing substances are 
concentrated as a result of cracking. 


* * 


Cracking. No. 2 025 501, issued Dec, 
24, 1935; filed Aug. 15, 1929; C. P. 


Dubbs, assignor to Universal Oil 
Products Co.; one diagram; 4 claims. 
ROCESS in which emphasis is 


placed upon bringing the oil to the 
maximum allowable temperature (8(0- 
1100°F.) in the shortest possible 
time, maintaining the oils at that 
temperature no longer than necessary, 
then quickly reducing the temperature 
Oil is cracked and separated into 
vapors and residue. The vapors are 
dephlegmated to separated _ insuffi- 
ciently cracked fractions as reflux con- 
densate, condensed, and the resultant 





























only after a wax separation has been ed fractions is separately redistilled, distillate separated from the incon 
‘ 7 2 » | r sry ‘ 
CRUDE OIL MARKETS 
Continued from preceding page 
*Gulf Coastal Fields Ridge, Raccoon Bend (shallow sand), Refugio Iles, light, Col 1.06 
: aks of : light, Sour Lake, Spindletop, Sugarland, and Iles, heavy 1.00 
Posted by Humble Oil & Refining Co. | West Columbia. Hogback, N. M 1.21 
Effective Jan. 9, 1936 | Above gravity and crude schedule met Jan. Frannie light 0.80 
Below 18 $0 88 26-26 .9 $1 06 9 by The Texas Co., except that Texas Co. Frannie heavy 0.72 
18-18 9 0.90 27-27 .9 1.08 | posts $0.92 for below 20. Jan. 9, Sinelair- Hamilton Dome, Wyo 0.67 
19-19 9 0 92 28-28 9 1.10 | Prairie met above Humble schedule in full. Pondera, Mont ea 1.05 
20-20 9 0 94 29-29 9 1.12 ifactive 9 
as ae a ae | a i Ficlde (Effective Jan. 29, 1936) 
99.99 9 0 98 31-31.9 1.16 ocky Mountain telds Posted by Ohio Oil Co. 
23-23 9 1.00 32-32.9 1.18 | Posted by Stanolind Oil & Gas Co. (Effective Jan. 9, 1936) 
24-24.9 1 02 33-339 1.20 (Effective Jan. 9, 1936 Elk Basin, Wyo eee $1.28 
25-25 .9 1.04 34 and above. 1.22 | ¢ ; 5 ‘ Grass Creek, light and heavy... . , 1B 
i ege eae $0.90 | Salt Creek, Midway and Dutton Creek, Rock Creek 1.12 
Effective Dec. 1, 1934, Humble prices are | ; : ote } Big Muddy , Seater ; 1.11 
based on 99% tank tables at 60 F. Allowance or Same schedule as Stanolind posts in Oklahoma- Sunburst, Mont nike 1.25 
deduction of 1% is made for each 25° change Kansas which see. : : is 
in temperature above or below 60 F. Elk Basin, light $1.28 Posted by “International Refining Co. 
*Includes these fields: Barbers Hill, Goose Grass Creek, light 1.28 (Effective Jan. 9, 1936) 
Creek, Hull, Humble, Liberty, Moss Bluff, Grass Creek, heavy 0.72 Cutbank, Mont ' se $1.50 
Mykawa, Orange, Pierce Junction, Rabbs Greybull-Torchlight 1.28 *Texas Co. subsidiary. 
CALIFORNIA, Posted by Standard Oil of California 
ill gravities above those quoted take highest price offered in the field. Effective Dec. 6, 1935 
= : & % : 2 4 
% z : = = = = & % : 
Rs = = c s &t = s > 5 s = zs ¥ 
= == z ¢ gr ¢ « &@ & «© 588 2.35 «© .22: 
= Ss i. ef oe © © 2 € § © #32, 3272- 2 8 gs 3 E35 
3 = 2 = 2 x = Ss 32 rH S 2326 # g26 = i = = aS 
Gravity a = = = & = esa ce O f Zete FS SSH a 6 Ss = ore 
14-14.9.. $0.75 $0.74 $0.73 $0.74 $0.7 . $0.75 $0.71 $0.71 $0.72 $0.73 $0.65 $0 65 $0.65 $0.65 $0. 65 $0.65 
15-15.9 75 74 73 74 ‘ a0 71 (an 72 73 3 65 65 65 65 65 65 
16-16 9 75 74 73 74 79 71 71 72 73 65 65 65 65 65 65 
17-17.9 > 74 73 74 75 71 71 72 73 65 65 65 65 65 65 
18-18.9 75.74 .73 .%6 7! 75: o oay ae. Sas 65 65 .65 .65 65.65 
19-199 75 74 74 77 76 75 77 a oT 72 73 65 $0.65 66 68 .66 $0.65 .68 .65 
20-20.9 76 74 76 79 79 V7 78 71 73 72 73 65 68 71 67 65 7l 65 
21-21 9 78 174 78 .81 81 .79 80 (71 (75 .72 |75 $0.73 65 .71 .73 .69 .65 7: 66 
22-22 .9 80 74 80 82 84 81 ‘ 81 4a 77 72 77 73 66 74 75 7 67 75 67 
23-23 .9 82 77 82 84 86 83 $0.79 83 75 79 74 79 yf 67 77 77 73 69 77 69 
24-24. 9 84 80 84 86 88 84 81 84 77 80 7 81 75 69 80 80 75 7 80 71 
25-25 .9 86 82 86 87 9] 86 83 86 79 7 82 77 7l 83 82 77 73 82 73 
26-26 9 88 85 88 89 93 88 86 = 88 81 80 84 79 73 86 85 85 75 
27-27.9 90 88 90) 9] 90 88 = 83 82 86 82 76 88 88 88 77 
28-28 9 92 90 9] 9? 9? 90 os 85 83 88 84 78 91 90 90 79 
29.99 9 94 93 93 94 93 mal 87 85 90 86 80 94 92 92 81 
30-30 9 96 95 95 95 95 a 87 92 89 83 97 94 94 83 
31-31.9 97 97 ~  Kettleman Hills 89 94 91 85 99 “a 
32-32 9 99 1.00 a —— 91 96 93 87 1.02 96 
33-33.9 $0 99 $0 95 93 98 95 89 1:04 97 
34-34.9 1 01 7 95 1.00 98 91 98 
35-35.9 1.03 99 97 1.00 99 
36.36 9 1.05 1.02 99 1.02 1.01 
37-37 .9 - 1.07 1.05 1.00 1.04 1.03 
38-38 9 - 1.08 1.03 1.07 
39-39 9 Cc Pe} | 1.05 
40-40 9 a nie 5s 1.07 
*Orcult posted up to 26-26.9° at $0.75. tPosted by Associated Oil Co., effective Dec. 6, 1935. 
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densable gases. The gases are heated 
by indirect heat exchange with the 
vapors prior to their dephlegmation 
and introduced into heat exchange re- 
lation with the reflux condensate to 
reboil the same. The reflux con- 
densate is then combined with such 
condensate as may be formed by the 
heat exchange between the gases and 
vapors. 


Sweetening. No. 2022942, issued 
Dec. 3, 1935; filed Dec, 2, 1983; W. A. 
Schulze and L. V. Chaney, assignors 
to Phillips Petroleum Co.; 8 claims, 


ROCESS of improving hypochlorite | 


treated oil in which an alkaline 
hypochlorite solution is applied to 
form sulfur compounds with oxidizing 
properties. 
from the hypochlorite solution a mer- 
ecaptan is added to the oil in such 
quantity as to be equivalent to the 
sulfur compounds formed to convert 
them to disulfides. The resulting hy- 
drocarbons are said to be less corrosive 
to the copper strip and more stable 
to sunlight. 


* * * 


Solvent extraction, No. 2 025 965, 
issued Dec, 31, 1935; filed Dec. 21, 
1931; J. M. Whiteley, assignor to 
Standard Oil Development Co.; 3 
claims. 


XTRACTION of oil from mineral 

oils containing naphthenic and 
paraffinic constituents with phenol in 
the presence of an added solvent liquid 
having greater solvent power for 
paraffinic constituents than for the 
naphthenic constituents. This addi- 
tional solvent is a hydrocarbon whose 
boiling point is generally below 0°C. 
(32°F .). Methane, ethane, propane, 
butane, iso-butane, ethylene, propy- 
lene,, butylene, iso-butylene or any 
mixture of these; also acetylene or 
cyclobutane may be used. Tempera- 
tures between —40 and 200 degrees 
are suitable and pressures varying 
from slightly above atmospheric to 50 
or more atmospheres may be used. 


Ba 


Solvent Extraction. No. 2 023 109, 
issued Dec. 3, 1935; filed May 26, 
1930; W. J. D. van Dijck, assignor to 
Shell Development Co.; one diagram; 
28 claims, 


ROCESS of fractionating a mixture 

of liquid components by the action 
of two counterflowing mutually non- 
miscible liquid solvents so_ selected 
that the components of the liquid mix- 
ture have different partition 
with respect to the said solvents. 

The process is based upon the dis- 
covery that a true fractionation is 
quite possible if instead of one, at least 
two, liquid solvents are used simul- 
taneously. The proportions in which 
the various components or groups of 
components to be removed are soluble 
in the two liquid solvents, preferably 
should differ as much as possible. 
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After separating the oil | 


ratios | 


THE LELAND LINE 
A Complete and 


XX 





explosion 
resisting 


\ Well Serviced Line 


OTORS for dispensing and 

bulk service. Gear heads 
for low speed pumps. _ Single 
phase, polyphase and D.C. designs 
for fan and unit heater drive. Fan 
cooled motors for continuous duty 
service. These and the various 
other Leland totally enclosed de- 
signs (not listed) carry the Class 
1, Group D, Underwriters’ label. 


Also be reminded that there are 
more Leland motors on the trans- 
fer and dispensing pumps of 
America than can be credited to 
all other makes combined-- some 
400,000 and that the Leland 
leadership in this service estab- 
lished in the early ‘‘twenties’’ is 
still intact-——for all of which there 
must be a very sound reason. 


Leland service is also highly or- 
ganized well onto 100 fully 
equipped stations ready to meet 
any and all servicing require- 
ments. 


Ratings !, to 3 H.P., A.C. and 
D.C. Wide range of frame sizes. 
All mountings including vertical 
in both standard sleeve and ball 
bearing designs. Thermal pro 
tector optional. 


Contact nearest Leland represen- 
tative or write direct to home fac- 
tory at Dayton. 


The teland hectic Co, 
Dauton:Ohio- USA 


CABLE ADDRESS 
LEGECTE 


CANADIAN ADDRESS 
TORONTO 











Liquefied Gas R.poit Planned 


W ASHINGTON—The Commerce De- 
partment announces that ‘‘due to the 
recent growth in exports of liquefied 
petroleum gases used for cooking and 
heating in isolated and sparsely settled 
parts of the world,’’ it is being added 
to the several new statements on its 
list of monthly statistical publications 
for 1936. 

Crude and finished coal-tar products, 
petroleum oil sprays, tanning com- 
pounds, printing and lithographic inks, 
gas absorbing compounds, shampoos, 
refrigerant gases, and perilla oil are 


The creed of 
ABRAHAM LINCOLN 


was fairness di 


a:uong the new items included in the 
Department’s import and export state- 
ments on chemicals and allied prod- 


ucts, The new 1936 catalog of the 
Chemical Division’s monthly statistical 
statements is now available at the De- 
partment. 


Jacobson To Tulsa 


ST. PAUL—A. E. ‘‘Lon’”’ Jacobson 
has been appointed Tulsa buyer for 
the H. K. Stahl Co., St. Paul. Mr. 


] 
j 
Peay | 


ig a nt A st. 


in all things! 


The name of CUSHING has always been para- 
mount for high quality—Thoroughbred Quality 
in Petroleum products! A name representative of 
a Company striving to perfect higher quality as 
demonstrated in the Cushing high octane, anti- 


knock gasoline. 


ties—it’s a motor 
fuel you will be 


Cannonball Service 


proud to recom- 
WIRE, WRITE OR PHONE d 
FOR QUOTATIONS mena, 
Anti-Knock 400 End Point 
60-62 Better than U. S. Motor 
60-62 Under 400 End Point 
64-66 Under 375 End Point Boiler House new 


68-70 Under 360 End Point 
42-44 W. W. D. T. Kerosene 
38-40 Light Straw Zero Dis- 


background 


tillate 
32-36 Overhead uncracked Gas 
i 
Cracked Fuel Oil 


REFINING & GASOLINE 


General Sales Offices: CUSHING. OKLA. 
Division Sales Offices: 2007 Foshay Tower 
Minneapolis, Minn. 


REFINERIES: CUSHING and BLACKWELL. OKLAHOMA 


The quality leader in 
1935 and again the profit leader for 1936. 
A gasoline of sales building opportuni- 


Cushing plant in fore- 
ground, with Superin- 
tendent’s residence in 
- typical 
unceasing watchfulness 
over every refining op- 
eration 












| 


Jacobson has gone to Tulsa and ‘estab- 
lished an office at 1518 Hunt Bldg. 


Oil Company Dividends 


NEW YORK, Feb. 4.—Two com- 
panies of the Standard Oil group today 
declared increased dividend payment. 

The Standard Oil Co. of California 
declared a regular dividend of 25 
cents a share and an extra dividend 
of 5 cents a share, both payable on 
March 16 to stockholders of record on 
February 15. 

The Socony-Vacuum Oil Co. declared 
a dividend of 20 cents a share on its 
eapital stock, payable on March 16 to 
stockholders of record on February 
15. Last year Socony paid two divi- 
dends of 15 cents a share. 


|New England Convention 


Committees Appointed 


BOSTON, Feb. 10 Convention 
committees for the 12th annual con- 
| vention of the Oil Men’s Association of 
| New England have been appointed by 
| Perley A. Brewer, United Oil Co., 
president, who is general chairman of 
the convention. Mr. Brewer also heads 
the ticket and entertainment commit- 
tees. The convention will be held at 
the Copley Plaza Hotel, Boston, March 
12 and 13. Approximately 40 manu- 
facturers of oil marketing equipment 
will have exhibits. 

Fred E. Bergfors and W. C. 
O'Meara, both of the Quincey Oil Co., 
| Quincy, have been appointed vice- 
| chairmen, and George M. Young and 
A. L. Brown, assistants. 

The committees are: publicity, 
Charles Moore, chairman; Walter Hall 
and Frederick A. Mayberry, the lat- 
ter secretary of the association, who 
is also chairman of the membership 
committee; hotels, Edward M. Betz 
| old; booths and favors, Charles O. 
| Peterson; electrical arrangements, 
| Ralph Lull; speakers, F. F. Hale and 
|F. E. Bergfors; prizes, Henry W. 
| Pratt and George Pratt; finances, 
| Warren S. Keith; registration, A. L. 
Brown, chairman, and Daniel A. Har- 
rington, vice-chairman, who is also 
chairman of signs and decorations 
committee; sergeant-at-arms, Matthew 
A. Taylor; press releases, F. J. Spang; 
greeters, Paul S. Strang, chairman, 

F. E. Knox, vice-chairman, and W. J. 
Bursaw and Louis J. Rosenfield; and 
prize distribution, W. A. Coughlin. 

The meeting opens with a luncheon 
on March 12. The exhibits open at the 
same time. <A_ private smoker is 
scheduled for the evening. There will 
be a luncheon on March 13, following 
by speakers, and in the evening a 
banquet and floor show, with a $2500 
| grand prize drawing for attendance at 
| all three events, according to the New 
| England Oil News, bulletin of the as- 
sociation. 
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To Aid Independents 


WICHITA, Kans., Feb. 10—C. R. 
Sullivan, advertising counsel, has or- 
ganized the Independent’ Refiners 
Service Corp. here to aid independent 
refiners and jobbers in co-operative 
sales promotion. 

A spring consumer campaign is be- 
ing planned which Mr. Sullivan reports 
will use newspapers, highway signs, 
direct mail and posters. Refiners thus 
far sjgned to use the material include 
Derby Oil Co., Eason Oil Co., El 
Dorado Refining Co., Kanotex Refining 
Co., and Rock Island Refining Co. 


NEW YORK—In an effort to en- 
courage the use of chains and possibly 
help to reduce accidents, salesmen at 
all Esso Marketer’s stations from 
Maine to Louisiana have been in- 
structed to put on chains free of 
charge for motorists. The company 
officials feel that many motorists do 
not use chains because of the trouble 
of putting them on and they feel that 
this free service is a contribution to 
the highway safety movement. 


Champlin’s Brother Dies 
ENID, Okla., Feb. 7.—Fred C. 
Champlin, aged 64, vice-president of 
the First National Bank of Enid and 
a brother of H. H. Champlin, president 
of the Champlin Refining Co., died 
here Feb. 7 following a long illness. 


Travelers Return 
CHICAGO, Feb. 8 Ward Pearl, 
president of American Mineral Spirits 
Co., and Forest Lowery, president of 
Pure Oil Products Co., returned this 
week from a pleasure trip to Mexico. 
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This advertisement making its ap- 
pearance the day children were return- 
ing to school after the holidays is part 


of a safety campaign sponsored by | 


Standard Oil Co. of Ohio, The latest 


of this series pays tribute to the safe | 


driving of truck drivers. 
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With 
Standard Oil Company 
(Indiana) 











Now motorists in the Middle West can 
obtain at Esso Stations in St. Louis: 


ESSO—for Premium Motor Fuel 
ESSOLENE—‘or Regular Motor Fue! 
ESSOLUBE—for Motor oi 


ESSOLEUM— eae and Lubri- 


THE 
SIGN OF 
HAPPY 
MOTORING 


For the past several years, 
motorists in the East and 
in the South have been 
familiar with “the ESSO 
sign’. This big red, white 
and blue ESSO oval has 
marked the source of fine 
products and courteous 
service at more than 30,00€ 
ESSO STATIONS and 
ESSO DEALERS from 
Maine to Louisiana. 


Esso INC. 


Please Note That the Standard 
Ofl Company (Indiana) HAS 
NO CONNECTION WITH 
ESSO STATIONS or ESSO Inc. 























STRAINERS 


Installed between tank cars and 
pumps. ... Morrison Live Strain- 
ers protect against serious pump 
accidents. New Style Cylindrical 
Strainer has cylindrical screen ar- 
ranged to catch all foreign matter 
for complete and easy removal. 
Various mesh screen provided for 
different liquids. 
Write for FREE Folder 
and Prices. 


v 


DUBUQUE, IOWA 
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Curtis 
City Sales Co., Ford Agent 


4 at Hicksville, Ohio 
i ee itt. 0 





Every Lubrication Point 


Easily Reached 


~’ CURTIS LIFTS 





Curtis Compressors: 
Positive Centro-ring lubrica- 
tion—Timken Bearings — 
“V""-bele drive—Centrifugal 
unloader — Precision work- 
manship—Rugged design. 
1400 10H. P. 


















“ 
_aare litts are designed for complete accessi- 
bility of all lubrication fittings. Clutch housing, 
transmission, crankcase drain, steering gear, 
brake rods, tie-rods and the whole front end sus- 
pension are readily reached withoutinterference. 

Maximum Accesstbility for faster, more 
efficient servicing. 

Handle All Cars, regardless of make or 
model, with equal convenience. 

Self-Leveling Platform prevents binding, 
even with sloping floor or unequal weight 
distribution. 

Drop-Away Wheel Guides automatically 


spot car on the lift. 


Absolute Safety—structurally safe for loads 
up to four tons plus oil-lock feature and con- 
trolled lowering speed. 


Write for catalogue and prices 
CL 


CURTIS PNEUMATIC MACHINERY CO. 


1965 Kienlen Avenue, St. Louis, Missouri 
New York Chicago — San Francisco 


When vou use Copper Pipe and Hays Double 

Seals, you have the best underground piping 
for your money. Smooth bends eliminate fittings 
and reduce friction to a minimum. Double 
Seals are doubly tight and require no litharge, 
solder or other sealing 
agent. Hays Double Seals 
are approved by Under- 
writers’ Laboratories for 
use with petroleum prod- 
ucts. Invest te Hlays 
Double Seals for gasoline, 
oil, water and air lines. 
Write today. 


ERIE, PA. 











New Books 





Developing America’s Water- 

ways 

The fostering of inland waterways 
has been a sound policy for this coun- 
try, Marshall E. Dimock of the Uni- 
versity of Chicago concludes in ‘‘Devel- 
oping America’s Waterways” published 
by the University of Chicago Rress 
Those powerful interests and others 
who have said that only one form of 
transportation deserves to survive are 
clearly mistaken, he says. The best 
interests of the country require the 
most efficient and econemical devel- 
opment of all forms of transportation 
which add to the economy of trans- 
porting freight and passengers and 
which can be integrated into a co- 
ordinated transportation system for 
the country as a whole. 

Mr. Dimock’'s study was made at the 
invitation of George H. Dern, Secre- 
tary of War, and was originally in- 
tended to be confidential but at the 
completion publication was author- 
ized. 

The Inland Waterways Corp., owned 
by the government, operates the Fed- 
eral Barge Lines which constitute the 
only common carrier barge service of 
any importance in the United States, 
it is said. The corporation was cre- 
ated by act of Congress in 1924 and 
superseded the Inland and Coastwise 
Waterways Service which was estab- 
lished as a wartime agency in 1918. 
It is engaged in the experimental and 
pioneering work of attempting to de- 
velop a Satisfactory common carrier 
service on the important rivers in this 
country. 

The two questions of prime import- 
ance concerning its activities are the 
comparison with other forms of trans- 
portation on the basis of economy and 
satisfactory performance and the ac- 
tual management and possible modifi- 
cations and improvements. With the 
end of over a decade of life the cor- 
poration appears to be entering a new 
stage of its development, Mr. Dimock 
states. Heretofore the operation has 
been considered experimental in de- 
termining whether inland waterway 
transportation could be revivified and 
has not been obliged to show profits. 

It is the opinion of the author that 
the relation between the economy of 
river transportation and the necessity 
of operating as efficiently as possible 
should be recognized and that the 
corporation should be put upon its 
own resources now that water trans- 
portation is recognized by the govern- 
ment and by the business community 
as one of the three principal forms of 
transportation. From an economic 
view as well as from the legal and 
governmental standpoints the corpora- 
tion seems to have compieted its de- 
velopment and promotional period. 

Mr. Dimock expresses considerable 
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skepticism about the proposal to ex- 
tend the jurisdiction of the Interstate 
Commerce Commission over the trans- 
portation services on inland water- 
ways. Commissioner Eastman’s plan 
whereby the I.C.C. would be divided 
into three sections dealing with rail- 
ways, trucks, and waterways would 
almost surely lead either to insuffer- 
able interference with management 
and constant conflict among members 
representing the three interests or else 


the complete domination of competing | 





forms of transportation by the rail in- | 


terests, he says. 

His solution is the establishment cf 
a department of transportation assist- 
ed by the I.C.C. and the creation of 
public corporations for both the rail- 
road and trucking groups. 

A book of 120 pages, it is on sale 
by The University of Chicago Press. 
Its price is $1.50. 


Diesel Engineering Handbook 


Ask any question on the diesel; 
the answer will be found in the eighth 
edition of the Diesel Engineering 
Handbook, its publishers state. This 
handbook takes the reader through a 
short history of the development of 
the engine and its basic principles and 
through the latest developments in in- 
jection pumps and other refinements 
which have enabled its successful op- 
eration by those who are not trained 
engineers. 

It discusses the special problems of 
power plant applications, applications 
to trucks, tractors, railcars and loco- 
motives, and airplanes. Individual 
chapters are devoted to slow, medium, 
and high speed diesels, diesel frames, 
pistons, cylinder heads, camshafts, 
crankshafts, fuel pumps, injection 
valves, governing, fuel oil systems, 
cooling systems, exhaust systems, air 
intake systems, starting, efficiency, 
and testing. The selection of a diesel 
is another chapter heading. : 

You can find out among the 
hundreds of questions which might 
occur to a layman, student, or en 
gineer, what the first cost of a diesel 
plant might be, or why sludge forms 
In crankeases and the cause of carbon 
on spray valves 

The book is well illustrated through- 
out its over 800 pages, there being 
illustrations at nearly every turn of 
the page. 

L. H. Morrison, editor of Diesel 
ower, a journal of the diesel manu- 
facturing industry, has edited the 
material presented. The book was 
published by Diesel Publications, Inc., 
192 Lexington Ave., New York The 
price of the Deluxe edition with 
leatherette cover is $5 


Changes Company Name 
CHICAGO Huegel-Nugent Petro 
ieum Co. here has changed its corpo 
rate name to Huegel Gustafson Petro 
{eum Co. Business of Gustafson Bros 
Oil Co. is not affected. 
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The most conservative statement we can make about these oils 
is that there are no better oils on the market at the price. All 
made from 100% Pure Pennsylvania crude; all refined in a thor 
oughly modern refinery; all packed in refinery-sealed cans bearing 
the authorized 100% insignia, and all produced in 10W and 20W 
grades. Exclusive sales rights will be granted in open territories 


for any or all brands. Use the coupon, or telegraph at once. 


THE FREEDOM OIL WORKS COMPANY 
121 THIRD ST., FREEDOM, PA. 


We are equipped to pack Pennsylvania oils of any 
specifications in jobbers’ private-brand cans. Write 


on your letterhead for further information. 


The Freedom Oil Works Co 
121 Third St., Freedom, Pa 


Gentlemen I am interested in getting the exclusive sales rights for 
Freedom oils in this territory. 
NAME 
“ poops pdr aprupmers 
ADDRESS — 
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BULK STATION 
PUMPS 


Increasing use of this pump for 

handling volatiles has one simple 

explanation—unfailing perform- 
ance with less attention. 


Buil in seven sizes. A 


High Vacuum.. 
. . Self-Priming 


WILL NOT 
VAPOR LOCK 


The Type “T” Pump, with its bal- 
anced impeller giving continuous 
flow with no shock to the liquid, - 
handles volatiles efficiently under 
adverse conditions. Long suction 
lines are readily evacuated. High 
lift, and excessive temperatures will 
not cause the pump to vapor lock. 
Because of its rugged simplicity, the _ 
pump gives years of trouble-free 
service with minimum attention. 


Write for Bulletin 260-B 12. 


ROOTS-CONNERSVILLE 


Blower 


Corporation @ 
CONNERSVILLE, INDIANA 





Taxed Gasoline Demand Gains 6.22% 


In 11 Months of 1935 


NEW YORK, Feb. 10 

ASOLINE consumption in the 
United States, according to ta» 
returns of wholesalers and 
iealers, increased 75,395,000 gallons, 
or 5.33 per cent in November, 1935 
‘ompared with November, 193 ac- 
cording to the American Petroleum 
Institute. November demand rose 2,- 
513,000 gallons daily average over 
November a year ago, but was down 
3,432,000 gallons from October, 1935. 
Consumption in the 11 months 
ended November, 1935 increased 952,- 
142,000 gallons, or 6.22 per cent over 
‘onsumption in the corresponding 
veriod 1934, with every state showing 
an increase. Increases ranged from 


0.55 per cent in Nebraska to 18.30 per 
cent in North Dakota. The six largest 
consuming states showed increases in 
these amounts: California, 11.69 per 
cent; Illinois, 3.23; New York, 2.63; 
Ohio, 6.15; Pennsylvania, 3.12; and 
Texas, 7.76 per cent. 

During November, eight = states 
showed decreases in demand over No- 
vember a year ago. These ranged from 
0.56 per cent in Minnesota to 12.83 
per cent in South Dakota. Increases 
in the month ranged from 1.53 per 


cent in Pennsylvania to 20.18 per cent 
in Michigan. 


Detailed figures are given in an ac- 
companying table. 


Gasoline Consumption by States, November, 1935 


(Figures in Thousands of Gallons) 





Month of % Change 11 Months Ended With % Change 
Oct., 1935 Nov., 1935 Nov., 1934 1935 over Nov., 1935 Nov., 1934 1935 over 
Gallons Gallons Gallons 9: Gallons Gallons 1934 

Alabama... 16,128 15,293 13,852 +10.40 157,813 141,702 +11.37 
Arizona 4,138 7,254 6,270 +15.69 73,661 66,906 +10.10 
Arkansas 13,044 13,323 12,718 +4.76 130,322 129,152 +0.90 
California 149,405 122,809 108,657 +13.02 1,365,169 1,222,257 +11.69 
Colorado 16,717 14,696 13,995 +5.00 169,894 160,678 +5.73 
Connecticut... . 24,257 22,077 21,662 +1.91 248,243 235,493 +5.41 
Delaware. . 4,087 4,004 3,348 +19.59 41,641 38,297 +8.73 
Dist. of Col 10,144 9,666 9,022 +7.14 103,210 95,166 +8.45 
Florida 20,409 22,789 20,582 +10.72 237,541 213,170 +11.43 
Georgia 23,936 23,479 22,163 +5 .94 242,457 219,092 +10.66 
Idaho 7,396 5,859 5,433 +7.84 67,154 61,466 +9 .25 
Illinois 100,407 90,098 92,291 —2.38 985,127 954,314 +3.23 
Indiana 14,917 35 41,430 +5.10 458,827 428,722 +7.02 
lowa 39,257 34,983 +241 389.452 370,963 +4.98 
Kansas 34,637 29,370 5.5) 380,710 351,826 +8.21 
Kentucky 18,548 15.965 +9 .20 185,397 169,525 +9 36 
Louisiana 17,531 14,395 +19.63 169,365 162,419 +4.28 
Maine c 12,068 9,795 9,421 +3.97 112,735 109,177 +3.26 
Maryland 20,200 18,600 17,422 +6.76 200,066 189,702 +546 
Massachusetts. . 57,585 51,971 16,484 +11.80 565,356 542,349 +4.24 
Michigan 84,142 77,180 64,220 +20.18 798,988 727,432 +9 $4 
Minnesota 14,998 38,594 38,813 0.56 425,553 403,430 +5.48 
Mississippi 14,113 13,271 12,576 +5.53 135,144 120,458 +12.19 
Missouri 47,132 42,745 43,759 2.00 466,827 453,140 +3.02 
Montana 9.193 7,218 6,702 +7 70 90,026 80,246 +12.19 
Nebraska 20,899 19,661 19,22 +2.26 209,558 208,401 40.55 
Nevada.... 2,429 2,046 1,947 +5 .08 24,661 22,854 +7.91 
New Hampshire 6,916 5,718 5,360 16.68 68,871 65,940 +4.44 
New Jersey 69,989 62,870 69,327 9.31 679,648 675,601 +0.60 
New Mexico 5,503 5,306 4,943 +7 .34 57,240 51,277 +11.63 
New York ; 149,751 134,342 128,930 +4.20 1,486,642 1,448,520 +2.63 
North Carolina 30,210 28,899 27,329 +5.74 283,384 253,861 +11.63 
North Dakota. . 10,458 8,561 9.192 6.86 114,366 96,673 +18.30 
Ohio 94,480 86,198 82,262 +4.78 938,316 883,967 +6.15 
Oklahoma 28,710 26,841 24,36 10.15 300,003 277,57 +8.08 
Oregon... 17,296 . 14,966 12.535 +1924 169,395 154,170 +9 87 
Pennsylvania.. 108,253 98,928 97,433 +1.53 1,078,880 1,046,218 +3.12 
Rhode Island. 1O.4R1 10,082 8,493 +18.71 106,120 100,768 +5.31 
South Carolina 13,167 12,969 11,911 +8 .88 132,859 120,422 +10.33 
South Dakota LU,vs1 8,807 10,103 12.83 111,097 101,592 +9 36 
Tennessee. . 20,597 19,439 21,250 —9.32 205,949 197,021 +4.53 
Texas 85,219 80,138 70,72 +13.31 862,626 800,529 +7.7 
Utah 6,628 5,991 5,344 +12.11 65,236 59,654 +9 36 
Vermont... 5,190 4,416 4,050 +9.04 47,763 45,234 +5.59 
\ irginia ; 26,606 24,683 22,615 +9.14 260,090 238,829 +8.90 
Washington. 25,972 21,601 19,750 +9 37 253,151 241,739 +4.72 
West Virginia 15,274 13,838 12,974 +6 .66 147,497 135,909 +8.53 
W isconsin. . 40,836 38,531 36,714 +4.95 410,523 393,491 +4.33 
Wyoming. . 4,563 3,703 3,303 +12.11 45,913 40,998 +11.99 

7otal,....... Best i20 1,491,030 1,415,635 +5.33 16,260,466 15,308,324 +6.22 

Daily Avg.... 53,133 49,701 47,188 +5.33 48 684 45,833 +6.22 
Change from previous year: 
Ce eee Ie warruds +952,142 
Percentage Change in 

Daily Average oy +6.22% 
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When purchasing your fuel and furnace oil 


requirements, kindly bear in mind that BERRY’S specialize in domes- 
tic heating oils from both our seaboard terminals and Pennsylvania 


refineries. 


Attractive quotations may be secured on range oil, No. 1 and No. 2 


fuel oil. 


Gasoline of high octane and specific distillation range are also 


available at all of our shipping points. 


Your inquiries will be 


appreciated on any commodities which you might purchase. 























JAMES B. BERRY SONS’ CO., INC. 


Branch Offices: New York City; Chicago, Ill.; Boston, Mass.; Philadelphia, Pa.; 
London, England; Hamburg, Germany; The Hague, Holland. 





Refineries: Oil City, Pa.; Emlenton, Pa.; Farmer’s Valley, Pa.; St. Mary’s, W. Va. 
Ocean Terminals: Baltimore, Md.; Tiverton, R.I.; Dorchester, Mass.; Carteret, N. J.; 
Edgewater, N. J.; Glastonbury, Conn.; Philadelphia, Pa. 


OIL CITY, PA. 





VOLUME 
CORRECTION 
TABLES 


for 
Petroleum Oils 


Tests at a glance volumes from 10 
to 30,000 gallons corrected for 
temperatures ranging from 45° below 
zero to 154° above zero. 


Covers all commodities having a 
gravity of 15 to 78.9° A.P.I. Contains 
outage tables and dome measurements 
on all sized tank cars. 


The author, O. H. Bardill, has spen 
15 years in the oil industry as ac- 
countant and auditor, during which 
he has compiled and arranged this 
set of tables from governmental and 
other statistical sources. 


With Bardill’s ‘“‘Correction Tables for 
Petroleum Oils’” you can find the 
corrected gallonage in a tank car or 
storage tank in a few seconds. 


The book is strongly sewed and bound 
in 6 x 8 inch green fabrikoid cover. 
Price $4.50. Send your order to the 
Book Department— 





1213 West 3rd Sreet 
Cleveland, Ohio 





NATIONAL PETROLEUM NEWS 

















Pyrethrum Flowers 


by C. B. Gnadinger, chief chemist, 
McLaughlin Gormley King Company 
270 pages, profusely illustrated 


HE use of pyrethrum flowers in 

the manufacture of fly sprays 
which contain petroleum  hydro- 
carbons of the general nature of 
kerosine as a vehicle has been estab- 
lished on a large scale within recent 
years. 


This book contains up-to-the-minute 
information concerning the growing 
of pyrethrum flowers; preparation 
for market; manufacture of powders 
and extracts from them, with many 
illustrations. 


Chemistry of pyrethrum flowers is 
given in detail; comparative value 
of opened and closed flowers; effect 
of storage, light, heat, adulteration 
fully discussed. Also uses of py- 
rethrum; past and present experi- 
ments in cultivation of the flowers 
in U.S. 


Chapter headings include: Com- 
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mercial Sources of Pyrethrum . 


Active Principles . . . Evaluation by 
Chemical Methods . . Biological 
Methods for Evaluating . . . Corre- 


lation of Chemical Assays and 
Biological Tests .. . 


Comparative Value of Commercial 
grades of Pyrethrum .. . Effects of 
Storage, Light, Heat... Adulteration 
... Powdered and Ground . . . Manu- 
facture of Extracts . . . Pyrethrum 
Household Insecticides .. . 


Pyrethrum Live Stock Sprays . 
Horticultural Powders, Dusts, Sprays 
. . . Miscellaneous Uses . . . Possible 
Source of Pyrethrum Flowers in 
United States. 


A valuable book for chemists, 
purchasing agents and _ others 
interested in Insecticide industry. 
$3.50 postpaid. 


—— = = = as = oe Clip and Mail = —— i = = 


Penton Bidg. 


Send Gnadinger’s book entitled “PYRETHRUM FLOWERS” postpaid. 


Enclosed is check for $3.50. 


Address. . 


Cleveland, Ohio 
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Flames shot up 
to the ceiling... 





BUT NOT A 


MAN IN THE SHOP 
STOPPED WORKING! 


(an actual incident) 


BLOW-TORCH started it. A 

spark ignited an oil-soaked en- 
gine and the fiames roared up in the 
crowded and busy garage. One of our 
installation men, working inthe shop, 
jumped back in horror. 
... Then his fear changed to amaze- 
ment. Not a man in the shop had 
stopped work! No one seemed to 
notice the fire, except the fellow who 
started it. He calmly lifted a LUX ex- 
tinguisher from the wall, turned the 
valve. LUX snow-and-gas snuffed the 
fire out instantly...and he resumed 
his welding. 
Our man, dumbfounded at all this 
nonchalance, commented on it to the 
shop foreman, who explained it 
easily. “These men have seen our 
LUX extinguishers handle any gaso- 
line or oil fire in a few seconds. So 
they quit worrying about it.”’ 
With LUX extinguishers you can 
“quit worrying” about oil and gaso- 
line fires. LUX will protect, not only 
garages, and trucks on the road, but 
the most vulnerable hazards in your 


plant. —_—— 
—— LUX 
snow-and-gas 1s the JEFFS ~> 
fastest known extin- gs A V> 
guishing agent... | 4\ \ 


LUX carbon-dioxide 


an effective safeguard Ys 
to life and property. 
For specifications 
and prices write 


by, 
44 


Sa ae 


« 





_FIRE 


\ 
a 





Walter Kidde & Company 


Bloomfield, N ° : E 


ix) Effective Fire Protection 
*y For The Oil Industry 


26 West Street 





St 








New Patents 





Prepared by R. E, Burnham, patent 
and trade-mark attorney, 511 Eleventh 
street, N. W., Washington, D. C., from 
whom copies may be obtained at the 
rate of 25c each. State number of pat- 
ent and name of inventor when order- 
ing. 

January 14, 1936 
REFINING 

Lubricating oil and method of pro- 
ducing— Erwin R. Lederer, Fort Worth, 
Tex. Filed May 4, 1931. No. 2,027,- 
738. 

Process oft 
stock 
Calf. 
‘ 0, 

Process of converting 

Norris Goodwin, los 
Robert W. Poindexter. Long Beach. 
Calif., assignors to Industrial Process 
Co., Los Angeles. Filed Nov. 26, 1928. 
No. 2,027,862. 

Method = of 
fuels—Henry 
Canada. Filed 
028,014. 

Treatment of hydrocarbon oils— Rich- 
ard J. Dearborn, Summit, N. J., and 
William M. Stratford, New York, N. Y., 
assignors to Texas Co. Filed Oct. 18, 
1930. No. 2,028,100. 

High octane number gasoline and 
method of manufacture—Osceola  P. 
Cottrell, Searsdale, N. Y., assignor to 
Edeleanu G.m.b.H., of Germany. Filed 
May 13, 1932. No. 2,028.121. 

MISCELLANEOUS 

Stabilizing gum for forming petro- 

leum product—Eugene Ayres, Swarth- 


treating 
—John ID. Fields. 
Filed Oct. 20, 


lubricating oil 
Los Angeles, 
1931. No. 2,027.- 


hydrocarbons 
Angeles, and 


treating 
Reinecke, 
May §&. 


hydrocarbon 
Toronto, Ont., 
1933 No. 2,- 


more, and Mark IL. Hill, Yeadon, Pa., 
assignor to Gulf Refining (Co. Filed 
Dec. 13, 1932. No. 2,027,462. 


Lubricating oil testing apparatus— 


Mead Cornell, San Francisco, and 
Charles C. Curtis, San Leandro. Calif. 
Filed Dec. 27, 1932. No. 2,027,518. 


Apparatus for testing liquids, and es- 
pecially lubricants——Jean G. Dintilhac. 
Paris. France. Filed Nov 29, 1933 
No. 2,027,903. 

Liquid-dispensing 


device—Henry T 


Goss, Rutherford, N. J.. and Bjornulf 
Johnsen, Brooklyn, N. Y., assignors to 
I.. N. S. Corp., New York. N. Y. Filed 
Dec. 16, 1932 No. 2.028.102 


January 28, 1936 
REFINING 

Process for conversion and hydrogen- 
ation of heavy petroleum oils and appa.« 
ratus talph H. McKee, New York, N. 
Y Kiled Sept. 23. 1932 No. 2.028,- 
795 

Polymerization of unsaturated hydro- 
carbons——Cary LD. Wagner, Chicago, I)1., 
assignor to Pure Oil Co Iiled Jan. 19, 
1929 No. 2,028,886 

Desulphurizing petroleum oils——Fran- 
cis M. Rogers, Whiting, Ind., assignor 
to Standard O11 Co. (Ind.). Filed Dee 
15, 1928 No. 2,028,995. 

Method of sweetening hydrocarbon 
oils -—Walter A. Schulze and Lovell V. 
Chaney, Bartlesville, Okla., assignors te 


Phillips Petroleum Co Filed Dee. 1% 
1932 No. 2,028,998. 
Treatment of hydrocarbon oils ~— 


Aristid V. Grosse, Chicago, I1l., assignor 
to Universal Oil Preducts Co. Iiled Oct, 


5. 1931 No. 2,029.100 

Treatment of hydrocarbon — oils —- 
Jacque C. Morrell, Chicago, I!l., assignor 
to Universal Oil Products Co Eiled 
Aug. 25, 1931 ne. 2.023,115 

Treatment of hydrocarbon — oils-—- 
Roland B. Day. Chicage, Ll... assignor 
to Universal Oil Products Co Filed 


Aug. 25, 1931. 
Bubble-tray 
Mlushing. N. Y. 


No. 2,029,25 
Loren ‘¢ Scoville. 
assignor to Texas Ce. 
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filed Feb. 23, 1933. No. 2,029,277. 
MISCELLANEOUS 
Apparatus for cleaning pipe lines 
Ralph W. Howe, Dallas, Robert E. 
Love, Lufkin, and Joseph H. Wood, Jr.. 
Dallas Tex., assignors to Atlantic Pipe 
Line Co., Dallas. Filed Feb. 28, 1935. 

No. 2,028,779. 


January 21, 1936 
REFINING 

Combined rectification and retrigera- 
tion process—Paul D. Barton, Scars- 
dale, N. Y., assignor to Alco Products 
Inc. Fiied Mar 19, 1934. No. 2,028,- 
432. 

Process for desulphurizing a petro- 
leum oil distillate—Vladmir Kalichev- 
sky, Elizabeth, N. J., assignor to Stand- 
ard Oil Development Co. Filed Apr. 10, 
1931. No. 2,028,335. 

Method for distillation of easily de- 
composable materials—Warren J. Lew- 
is, Newton, Mass., assignor to Standard 
Oil Development Co. Filed Oct. 17 
1933. No. 2,028,340. 

Process for hydrogenating distillable 
carbonaceous materials—Mathias Pier. 
Walter Simon, and Walter Kroenig. 
Germany, assignors to Standard-l. G 
Co. Filed Jan. 2, 1932. No. 2,628,348. 

Lubricant and process of making 
Mathias Pier and Friedrich Christmann, 
Germany, assignors to I. G. Farbenin- 
dustrie. Filed June 28, 1933. No. 2.,- 
028,349. 

Process for producing lubricating oils 

John V. Starr and David F. Edwards, 
Elizabeth, N. J., assignors to Standard 
Oil Development Co Filed June 20, 
1931. No. 2,028,361 

Oil cracking system—Albert G. Peter- 
kin, Jr., Bryn Mawr. Pa., assignor to 
Atlantic Refining Co. Filed May 6, 
1929. No. 2,028,728. 

MISCELLANEOUS 

Process for obtaining valuable prod- 
ucts from acid sludge—John C. Bird, 
Elizabeth, N. J.. assignor to Standard 
Oil Development Co. Filed Jan. 9, 19382. 
No. 2,028,185. 

Mineral oil Ccomposition— Rertrand W. 
Story, Paulsboro, and Everett W. Fuller, 
Woodbury, N. J., assignors to Socony- 
Vacuum Corp Filed Sept. 7.1988. No 
2,028,257. 

Production of organic disulphides— 
Arthur B. Turner, Elizabeth, N. J., as- 
signor to Standard Oil Development Co. 
Filed Oct. 29, 1932. No. 2,028,303. 

Process of preparing ceresin—Peter 
J. Wiezevich, Elizabeth N. J.. assignor 
to Standard Oil Development Co. Filed 
June 13, 1932. No. 2,028,307. 

Fuel for Diesel engines——Wilhelm 
Wilke, Robert Stadler, and Franz 
Lappe, Germany. assignors to I. G. Far- 
benindustrie. Filed Nov. 29, 1932. No. 
2.028,308. 

Apparatus for production of hydro- 
ven — William V Hanks, Baton 
Rouge, La.. George H. Freyermuth, 
Elizabeth, and George Potts, Hillside, 
N. J., assignors to Standard Oll Develop- 
ment Co. Filed Jan. 23, 1931. No. 
2,028,326. 

Method of carrying out chemical re- 
actions—Paul FE. Kuhl, Elizabeth, N. J., 
assignor to Standard Oil Development 
(“oOo Filed Oct. 5, 1982 No. 2.028.336. 

Oil tank inspection device —William 
A. Baddorf and Roy FE. Deimler, Harris- 
burg, Pa. Filed Jan. 16, 1934 No. 2,- 
N28.430. 

Pump for compressed liquefled gases 

Claude F. Tears, Mountain Lakes, 
N. J.. assignor to Petroleum [Processes 
‘orp.. Wichita, Kans Iiled July 81 
1933 No. 2,028,531 

Production of SO. from acid sludge 
rank J. Bartholomew, Westfield. N. J 
assignor to Chemical Construction 
‘orp., New York. N. Y Filed Dee 
1933 No. 2.028.713 

Production of SO. from acid sludge 
James M. Rumple. St. Louis. Mo., as- 
signor to Chemical Construction Corp. 
Filed Dee. 2, 1933 No. 2.028.725 
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AND THOSE FATAL FIVE MINUTES - - 


Long Winter nights - congealed oil - early morning cold 
starts - wear. This briefly tells the story of what may happen if 
an engine has not been given the protection of colloidal graphite. 


The use of a supplementary lubricant containing “Oildag”’ ’ 
Brand colloidal graphite (in oil) insures a coating of graphite 
(graphoid surface) on the moving parts which acts as a stand-by 
lubricant. Under severe conditions, such as cold starting, this 
surface, not being affected by raw gasoline, remains on the friction 
parts safeguarding them until the oil has become sufficiently fluid 
to establish full film lubrication. Moreover, because graphite 
has an attraction for oil, this condition is reached more quickly. 


More and more oil companies are appreciating the value of 
a colloidal-graphited lubricant in their line, not only from a sales 
standpoint, but also because of the sales appeals afforded. 


Send for Booklet R 






"Reg. U.S. Pat. Off. 
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I want “my own personal copy” of NATIONAL PETROLEUM 
NEWS each week. Send me the next 52 issues for which I enclose 
$5.00. (Foreign $6.50, Canada $7.50 including tex.) 





NAME.... 
St-Boz... ae ee : ..... City-State 
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TRANSACTIONS IN OIL STOCKS ON NEW 


YORK STOCK EXCHANGE 


: ‘Teunenetions "Week ‘Rated Feb. 
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Last 
1935 1936 Listed Par Current Div. Sales ‘eek’s 
High Low High Low Shares Value Cc ompany Dividend Paid Shares High Low Last Change 
80 1814 87 75 788,675 N Pp. Ame - | ee 50cQ Jan. 31, 36 3,900 8334 8214 83 — \ 
14 293, 50% 43 2,290,412 $25 Associated Oil Co......... 20c Dec. 31, 35 540 50 \% 50 50% + 
2% 20% 33% 27% 2 696,652 25 Atlantic Refining Co...... 25cQ Sept. 16, 35 39,800 3314 30% 32% +1% 
142, 5%, 18% 14% 2,258,779 5 Barnsdall Corp.... 20c Feb. 1, 36 45,900 18% 174% 17% + % 
97, 634 15 84 1,444,970 N.P. Colonial Beacon Oil Co.. ; ee oe 60 144 14 14 0 
12% 6% 15 11 % 13,996,072 N.P. Consolidated Oil Corp.. . 25c Oct. 10, 35 114,700 15 14% 1414 3% 
112% 108% 10334 101 132,771 $100 Serre $2Q Nov. 15, 35 200 «=©103°f = =©103% = =610334 + 1% 
35 5k 38 3334 4,722,652 5 Continental Oil Co. 25e Jan. 31, 36 28,000 38 363% 37% + % 
22% 11 3434 22 413,333 $10 General Asphalt Co. 25,400 3434 31% 33% +1% 
1734 \ ACT aR 95,841 100 Houston Oil Co.......... . : sae 
7 1% 12% 6% 678,234 25 ee, oT Re eee 31,700 11% 10% 10% 5% 
514 2% 8% 4% 1,207,132 10 Indian Refining Co......... eae oa Seer 
1% OE cs 1,309,060 N.P. Louisiana Oil Ref’g. Corp.. sires ee : 
15 44% 17% 1: 410,000 $100 "Gta ht eee eee 290 16% 15 1634 nt 34 
3 l 4% 2% 330,000 N.P. Marac an Oil Exploration Co.. ; — 5,000 3% 3% 3% % 
20% 9% 22° 193 1,857,912 $10 Mid-Continent Pet. Corp...... 25¢ Dec. 2, 35 17,300 21% 2% 22% + 
1414 914, 17% 13% 6,563,377 Peck; Seen ee ER ie ea sac 15c Dec. 14, 35 37,500 174 16% 16% + % 
21 103, 205% 17 41,699,885 $5 Pan Amer. Pet. & Transp. Co.... oe re : 
1% 4 3% 1% 199,370 N.P. Panhandle Prod. & Ref’g. Co. ... 2,300 3 234 2% le 
20 6% 34 18% 17,994 $100 do pf. ; 320 33% 28% 29 3% 
5g 17% 1384 2,153,444 Petroleum C ‘orp. ‘of ‘Americ a ; 33c Oct. 31, 35 14,400 17% 164 16%, - & 
1, 45% 38% 4,439,450 N. p. Phillips Petroleum Co......... . 25cQC Nov. 30, 35 45,500 45 %& 43 454% + 2% 
ly 214 \ 1,184,817 $25 Pierce Oil OS a eae ; ae 19,400 z 134 1? 0 
a, 17 8 150,000 100 oe das vs 3G. ikl. 1,700 154% 14 14 1% 
& 2% 1% 2,500,000 N.P. Pierce Petroleum C ‘orp. . 28,200 2% 2% 2% \ 
, 15% 11% 1,050,000 RR a 25cQ Mar. 30, 35 18,800 15% 14% 14% — 
ig 21% 16% 3,038,370 N.P. Pure Oil Co... . 49,700 20% 19% 20 + % 
34 115 102% 167,640 100 do 6% OE ORT Oe 1,200 109 108 109 M4 
54 130 115 130,000 $100 do 8% pfd.. ee , ; 1,000 127 125 125 2% 
ye 57 48 3% 425,342 a Royal Dute h Co. (N. ax shares) . " $1.70 Aug. 1,35 900 57 56 56 + 4 
38 334 1,244,383 N.P Seaboard Oil of Del. 35ceQ Dec. 14, 35 22,500 38 35% 36% + 1% 
40 38% 56,148 £2 Shell Transport & Trading ( 10. $1.237 July 24, 35 10 40 40 40 5 
18% 15% 13,070,625 N.P. Shell Union Oil Corp........... - 20,600 1814 17 17x, — %& 
116% 110% 400,000 $100 i a 5 2,800 113 112 113 —2 
i 634 5 161,000 10 Simms Petroleum Co. **$1.00 Jan. 27, 36 5,600 5% 5% 5% - \% 
2734 19% 1,100,069 25. Skelly Oil Co. 9,400 2734 2534 27 +1 
119% 116 120,000 100 ee | eee Ree aus ; 500 116% 116% 11674 - 2% 
17 14% = 331,701,348 15 Socony Vacuum Oil CO seeks cass l5e Sept. 16, 35 201,200 17 16% 16% + 4% 
113% 112% 764,925 100 §S. O. Export Corp. pfd $2.50S.A. June 29, 35 100 113 112%4 112%, — % 
47% 391% 13,102,900 N.P. S. O. California ‘ 25cQ Dec. 16, 63,100 47% 43 % 7% +3% 
se 15,215,677 de eg Oe ne ee 25c Dec. 16, 35 51,300 40% 38% 3934 + 1% 
30 281 146,542 10 S$. O. Kansas 50c Oct. 31, 34 700 30 29 30 + 1 
60% 51} 25,740,965 20. &. QO. New Jersey... oc sciaccwes 75¢ Dec. 16, 35 63,700 60% 59 59% — % 
89 2 1,590,406 N.P. Sun Oil Co. 25cQC Dec. 16, 35 900 87% 87% 87% — Vy 
120% 118 100,000 $100 do pfd pkgs area $1.50Q Dec. 2, 35 220 120% 120% 120% +1% 
5% 3 966,979 $l Superior Oil C ‘orp. (Del.) 28,600 5% 43, 434 ly 
3434 28% 9,851,236 $25 The Texas C orp... 25cQ Jen. 1,36 32,100 3434 333% 33% % 
3% 13% 7% 930,570 10 Texas Pacific Coal & Oil Co. ap: : 91,100 134 9% 13 + 35% 
15% 75g 191 1434 5,998,919 N.P. Tide Water Associated Oil Co... . 25c Jan. 15, 36 63,400 19% 18% 1814 + Iy 
104% 84 104% 100% 695,503 $100 do win, Git. V.. $1.50 Jan. 15, 36 2,100 104% 103% 10335, + #4 
18 2634 58 52 2,191,823 N.P. Tide Water Oil Co. 50¢ Dec. 31, 35 80 58 58 58 + 6 
24 1434 28% 23% 1,386,070 25 Union Oil of California 25cQ Feb. 10, 36 68,900 28% 25 28! + 3), 
26% 20% 31 78 22% 1,200,000 N.P. Union Tank Car Co. 30cQ Dec. 2, 35 16,300 31% 245% 30 + 5% 
1% 5% aA L\% 759,538 N.P.  W gg emg ty ee 10,500 2% 2% 2% + 
3% 1 45% 234 $31,443 $5 H. F. Wilcox Oil & Gas Co. = eB 3,000 4 3% | 0 
*Ne »w high. tNew low. x Ex-div. **Div eee of liquidation. {Stoc k aabied. a Par 33 1/3 florins. 
© Paid 25¢ extra Noy. 30, 35. 


STANDARD OIL 


STOCKS ON 


NEW YORK CU RB M. ARKET 


Last T ransactions Ww ook Ended Feb. 8 
1935 1936 Shares Par Current Div. Sales Week’s 
High Low High Low Issued Value Company Dividend Paid Shares High Low Last Change 
16 6 17 lo 13 lo 36,000 $25 Borne Serymser Co. 50c Uct. 15, 35 1,000 17 lo I5'4 16 ly + ly 
12144 30% 50 393, 200,000 50 Buckeye Pipe Line Co. T5eQ Dec. 14, 35 2,000 19 47% 18 13, 
157 15 393 117% 120,000 25 Chesebrough Mfg. Co. $2.00 Dec. 27, 35 350) = 123 122 122 + 1 
233, 10 343 19 74 5,977,873 N.P. Creole Petroleum Co. . 20c¢ Dec. 31, 35 50,900 3434 315% 33% +1% 
38 33'4 44 39 50,000 $50 Eureka Pipe Line Co..... $1Q Feb. 1, 36 200 44 43 14 + 2% 
64 14 73% 62% 8,968,479 N.P Humble Oil & Refg. Co. 5eQ Dec. 26, 35 3,800 73% 69 70 36 
22% 15 24% 20 26,919,871 N.P Imperial Oil Ltd t2 5cS. Dec. 2, 35 17,700 241% 231% 237% 0 
22% 157, 24% 20% N.P do registered 25cQ June 1,34 900 24% 24% 244% + kh 
6% 3% 9%4 5% 300,000 $10 Indiana Pipe Line Co. 200% Nov. 15, 35 6,700 9\4 6% 83, + 2% 
393, 28 39% 33% 14,324,088 N.P. International Pet. Co. t75cS Dec. 2, 35 26,200 3934 371% 38 56 Ve 
105¢ 63, #15 10‘, 509,000 $12.50 National Transit Co. 35e Dec. 15, 34 3,700 15 13% 15 + 1}, 
47. 3 6 4% 100,000 5 New York Transit Co. l5c S.A Oct. 15, 34 1,400 6 4% 534 + 34 
8 514 8% 7 120,000 10) Northern Pipe Line Co. 25c S.A gan. 2, 35 1,500 84 7% 8% +1 
107!, 90', 108', 104% 562,122 100) Ohio Oil Co. pfd $1.50Q Dec. 14, 35 1,500 108 ! 106%4 108 + | 
il 5% 100,000 25. Penn Mex. Fuel Co Dec. 22, 33 ae b igh 
5 3% 6% 13% 100,000 10) Southern Pipe Line Co 1c Sept. 3, 35 400 6% 5% 6% 1% 
34% 215% 35% 32% 1,200,000 25 South Penn Oil Co 10 Dec. 28, 35 2,800 3414 33% 33% %4 
56 55', 54 54 35,000 590 =South West Pa. Pipe Lines SLOT Dec. 31, 35 1,100 54 54 54 0 
24 18 23% 21% 2,604,790 10S. O. Kentucky 25c Dec. 14, 35 1,900 225% 99° 22% ly 
12 7 145g 11% 88,403 25 8. O. Nebraska June 20, 34 1,800 1454 12% 13% +1 
35, 11} 27% 21% 753,740 25 «8. O. Ohio Apr. 16, 34 1,700 27% 26 4 26% + &% 
9915 89 100% 97 120,000 100 do 5% pfd $1.25Q Jan. 15, 36 50 993, 994 99% l 
6 2% 6\4 534 34,158 25 wan ge Oil Corp 87 loc Dee. 16, 35 200 534 5 34 544 ly 
*New high. +New low. tlmperial Oil Spec. 37 loc Dee. 2, 35. Intern: als ‘ome Pet. Spec. 50c Dec. 2, 35. 
x Ex dividend. **15c¢ regular; 5c extra. t7P. sid $1 extra Dec. ¢ 
-etromex Reports Profit : 
Pet n Ch directors’ report that its net profits to ‘‘B’ stock, that owned by the pub- 
MEXICO CITY, Mex. The extent were 288,272.91 pesos (approximately lic, the National Railways of Mexico 
to which the Compania de Petroleos $85,600, U. S.) for the first year of and some other semi official organ- 
de Mexico, 8. A. (Petromex), the semi active operation, 1935. Of these prof- izations 28,827.29 pesos to the re- 


official company the federal govern- 


ment organized in 1934 to engage in 
all branches of the oil business, is 


competing with private marketers in 
this field is revealed by its board of 


84 


its, 149,797.66 pesos has been assigned 


to 


el Se 


stock, 


that held by the fed- 
payment of which 


the form of oil lands, 


serve fund 


and 
for directors, 


the 


rest as bonuses 
officials and employes. 
The directors and the manager, 


ex- 





eral government, 
was made in 
wells, concessions, 


etc.; 


82,726 pesos 


President Pascual Ortiz Rubio, turned 
their bonuses back to the company. 
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OIL AN AND ROY ALTY STOCKS ON NEW YORK CURB ADVERTISERS 








Transactions Week Ended ra 8 kp THIS ISSUE 
1935 193 Par Sales eek’s 
High Low High Low Value Company Shares High Low Last chases 
% 134 wv N.P American Marac aibo i 54,500 134 1% sg + ¥\ 

3% 56 634 34% N.P Arkansas Nat. Gas 21,000 6% 534 64% + % 

334 &% 6% 3% N.P. Ge Be artes <6 sc 58,200 634 5% 6% + %% = This index is published as a convenience to the 

7% 2% 8% 7% $10 do pfd.. 5,100 85% 8. 84 + 4 reader. Every care is taken to make it accu- 
163, 14% 24 16% N.P. _ British Amer. Oil coup. 700 24 22% 22% +1 } Nati bi Peeveia oe 

44 1% 4% 2% $4 Carib Syndicate. 109,900 47% 3% 4 4 ne ¢ rate, but — etroleum ews — mes 

3% 34 7% 3 N.P. Cities Service 744,100 7% 5% 6 + no responsibility for errors or omissions. 
1714; 6% 593, 41% $100 do pfd $900 593, 52% 58 + 53; 

434 % 6% 4 10 do pfd. B... 1,900 6 % 514 6% + 5 
43 6 54 42 100 do pfd. BB. 190 54 18 53 5 

2% % 3 1% +N.P. Colon Oil Corp. 81,100 3 1% 2% +1! , 

1% \y 4% % «ON~.P. Columbia Oil & Gas vtec. 85,900 3% 2% 3% ‘ Acheson Colloids Corp. 83 

3 1 3% 2% $1 Consolidated Royalty 1,100 3% 3 3 1g Aluminum Co. of America 13 

1% 4 2% 1% N.P.  Cosden Oil 56,000 2% 13; 235 +1 American Weekly, The 33 

6% % «12 6% $100 do pfd.... 7,100 12% 84 12 + 3% Atlas Oil Corp. 3 

2% &% «623% 13%, N.P Crown Central Pet. 43,500 2% 2% 2% le 

8% A ll 9 NF Darby Petroleum 800 107% 10 10% le 

2 3, 338m%OC=~*iC K:COSWNN:«YPP Derby Oil & Refg. 1,800 314 3 3 0 
20 20 pidcasg > Slain N.P. do pfd , Berry Son's Co., James B 81 
7434 50% 87% 72 $25 Gulf Oil Corp. 11,100 87% 83% 84! 2 Bethlehem Steel Co. Insert 

44 1% 6% 3% N.P Indian Ter. Hg. Oil A 300 6% 6 6 Ky Blackhawk Mfg. Co. Third Cover 

44 1% 6 34% N.P do B 1,300 6% 6 6% + % 

3 1% 5% 2% N.P. Kirby Petroleum 2,200 456 414 4% 0 

34 \4 , ly 25 Leonard Oil Dev. 77,800 2 1% 1% + &% 

814 3} 9g} 7% N.P. Lion Oil Refg. 3,200 91 84 85, + 8 Champlin Refining Co. 63 
102 44% 12% =$9%& N.P. Lone Star Gas 12,500 123% 107% 244 +1 | Chicago Bridge & Iron Works 39 
19 4 18 164% N.P. Margay Oil Co. 200 18 18 18 0 Cincinnati Ball Crank Co. 7 

2% % 3 1% N.P. Mexico-Ohio Oil 100 25% 25% 25% \, Classified Advertising 87 

3% 1% 3% 17¢ N.P. Michigan Gas & Oil 1,500 3% 3 3% 0 Conewango Refg. Co. 82 

3% % 6 3 N.P. Mid. States Pet. A vte. 5,200 5% 1% 43, : Continental Oil Co. 6 

i ly 2% #4 «ON.P. do B_vte. 10,700 25% 1% 1% 5 Curtis Pneumatic Machinery Co 738 
ba M4 i M4 $l Mountain & Gulf 15,200 13 34 3, 0 Cushing Refining & Gasoline Co 76 
5% 4% 8% 5 10 Mountain Producers 9,100 83% 7% 7% + «& 
20 11% 23 1914 _N.P. National Fuel Gas 2,400 22 21% 21% Ms 
34 2 44, 2% $5 New Bradford Oil 3,200 114 4 44+ i%\ 
1 2 8% 3% N.P. North Central Texas 1,000 8 7% 8 1, Dearborn Petroleum Co 60 
1s t Ys vs N.P. North European. 13,100 an 34 is 0 Dyestuffs & Chemicals, Ine 86 
1234 >, eee . N.P Oil Stocks Ltd. A ‘ \4 
1% 1% 6% 3144 N.P Pantepec of Venezuela 127,300 6% 5% + 
% \y i's 1g N.P. Producers Royalty. . 59,100 ’s is % Ut COU , — 
70 area $100 ~=Pure Oil 6% pfd a ; Electric Storage Battery Co 53 
3% % 4 3 N.P Red Bank Oil 700 335 3% 314 44 Esso, Ine ‘ 77 
L re 1 vs N.P. Reiter-Foster Oil 5,900 l % i} + Exide Batteries 53 

2% lg 234 1% $25 Richfield Oil pfd 9,000 2% 2 2% + %\% 

5 lig 10 4% Root Petroleum 33,800 10 8 10 + 2 
1I5\% 18 14% 10 do conv. pr. pfd. 3,200 18 163 17% +1% 

e ; ye ee $10 Royalty Corp. pfd. Ford Motor Co 45 

2% 5% 3% 1% N.P. Ryan Consolidated 7,700 3% 2% 2% + \4 Freedom Oil Works Co. 79 

l % 2% lg $10 Salt Creek Consolidated 11,800 2 1% 1% %% 

7% 5% 10 7 10 =Salt Creek Prod. 8,400 10 9 9% + 
64% 4% 9 6144 N.P. Southland eeu 2,000 874 85% 8564 A 

27% 1g 414 2% $5 Sunray Oil 31,700 t 3% 356 “4 | General American Transportation Corp. 60 

- 2 6534 52 _$1 Swiss Oil Corp... 5,700 456 +4 $5 + '4 | Globe Machinery & deeply Co. 1-5 
6% 5 7% 4% N.P. Texon Oil & Land 7,700 9 814 814 % | Gulf Refining Co. 55 

2% wz 3 1% 5 Venezuela Petroleum 41,500 3 2% 2% lg ; 

6% she 876 5% 1 Woodley Petroleum 2,400 83 814 8% ly 
“New high. tNew low. 

ii ; anh — Hays Mfg. Co 738 
ila — EXCHANGE 
Week Ended Feb. 8 Transactions Week Ended Feb. 7, 1936 International Harvester Co. of America 8 
High Low Last Change Change 
Atlantic Refg. det Nock 
tlantic Refg. deb. 5s 105% 105% 1054 - 1 Sales Hig ow Last Wee . oer ee am : 
Houston Oil'3 los 102 14 102 2 502 fy i ee ier : Kelly-Springfield Tire Co 48 
Pan Amer. Pet. of Calif. 6s 54 le 54% 54% 0 Ark. Nat. Gas 629 614 6% 64% +% Kidde & Company, Walter 82 
Pan Amer. Pet. of Calif. 6s do pfd 650 81, 8% 844+ % 
ctfs 54 51% 54 +274 .tCities Serv 3,781 7% 5% 5S% O 
Pure Oil 414s °50. 117 115%, 116% lg Col. Gas & Elec. 3,448 16'4 16 16 a% 
Richfield Oil of Calif. 6s. 45 4334 43% - 3% tCol. Oil & Gaso. Leland Electric Co. 75 
Ric = Oil of Calif. vte 1,500 3% 3 3 + 5% 
ct ered 444%, 42% 43% 46 Devonian Oil 2,524 20 7144 «620 +24 
Shell ! nion | Oil 5s 102% 102% 102% 3% Lone Star Gas 6,858 12 10% 12 +] 
1ell Pipe Line 5s.. 104 103 103% 5x tIdo 6 p.c. conv. Marathon Oil Co 34 
Skelly Oil 5 4s 101% 101¥; 101¥% 16 pfd : 107 105 104 105 +2 _ Mid-Continent Petroleum Corp Fourth Cover 
Union Oil of Calif. 6s A. 12144 120% 121% +1 t do 6% p.c. pfd. 130 110 10834 108% —17% Morrison Bros 77 
Union Oil of Calif. 4s 47. 122 120 122 +-1 34 Mountain Fuel 
Warner-Quinlan 6s. . 4634 4114 41% 33 Supply 10,185 6 5% 6 + 
Phoenix Oil.. 11,000 05 05 .05 +.02 
ie Ph \ 41 r , a y ~ OE Oil ae ry 1 pr a Pat National Broadcasting Co 31 
NEW Y ORK Cl RB BONDS Shamrock Oil & im , : * National Petroleum News 81-83-88 
Week Ending Feb. 8 Gas : _ 9,068 1% 3% 1% Zz 
ae tStandard Oil of : ’ 
_High Low Last Cc shange N. J 4179 6034 58% 5875 1} : ~ 
— — +Unlisted. tNew high record. Penola, Inc........ . 71 
Cities Serv. 5s °50. 801 78 7914 re ry, vee Cage ace vs ag OO m * 
Cities Serv. 5s °66. 793, 7714 79 . ? ha —~ ittsburgh qquilable eter Co. 
Cities Serv. G. 5 les "42 1003, 100 % 100% Sy 3 OIL DI \ IDENDS Pittsburgh Plate Glass Co. 51 
Empire O & R 5 \s “42 91 88% 90% + 1% D 1 ie Polymerization Process Corp. 29 
Gulf Oil 5s °47.. 107 10654 106% 0 ividends Waiting Payment 
alvoline Oil 7s °37 C € — 
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CLEVELAND STOCK EXCHANGE Phillips Pet. q 25e Jan. 31 Feb. 20 es 1d Oil D ' eS 26 
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Dykem Colors 


for 





~~ 


Gasoline 


DYKEM ORANGE GY 


(yellowish orange shade) 


DYKEM ORANGE Y 


(reddish orange shade) 


DYKEM ORANGE GR 


(deep orange shade) 

















DYKEM BRONZE 
ORANGE R 


(bronze orange shade) 


DYKEM AMBER Y 
(amber shade) 
DYKEM BRILLIANT 
YELLOW 


(sunset golden shade) 


DYKEM YELLOW N 


(lemen shade) 


DYKEM GREEN GN 


(bright emerald shade) 











DYKEM GREEN YN 


(medium emerald shade) 


DYKEM GREEN N 


(bluish grass shade) 


DYKEM GREEN BN 


(deep sea shade) 


DYKEM BLUE 


(deep sky shade) 


DYKEM VIOLET 


(deep violet shade) 


DYKEM PURPLE R 


(bright purpie shade) 


DYKEM RED B 


(bluish rose shade) 


DYKEM RED 


(scarlet shade) 


DYKEM BROWN YR 


(walnut brown shade) 


DYKEM BLACK B 


(deep black shade) 








All orders fille with dispatch 
‘rite or wire 
DYESTUFFS & CHEMICALS 
INCORPORATED 


11th & Monroe Sts. 
St. Louis, Mo. 


Im Canada: The Dykem Company of 
anada Limited 


14 Toronto St., Toronto, Ont. 
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Letters to 


the Editor 





The 
Dear Editor: 

In this city we have almost as many 
outlets for the sale of gasoline as we 
have grocery stores. I know of no 
way to cut down the number of gaso- 
line stations any more than | know 
how to reduce the number of grocery 
stores, 

A reduced margin for a while might 
be the solution. If a dealer received 
a margin of two cents he would be 
unable to give two cents away in dis- 
counts as most dealers now do. 


tetail Problem 


Then the next step would be for the 
major oil companies to reduce the 
number of their service stations. Only 
a very few of the company owned and 
operated stations are profitable. One 
company alone has 60 service stations 
here which is abnormal for a city with 
220,000 population. 

The big tire companies complicate 
the situation by giving discounts on 
gasoline and oil promiscuously in 
order to encourage the sale of its other 
products. There is not much hope of 
stopping them. 

Yours truly 
Frank O'Brien 
Syracuse, N. Y. 


+ * 


Copies for Tax Committees 


| Dear Editor: 


We are just in receipt of the Janu- 
ary 29 issue of the NATIONAL PETROLEUM 
News and have noted with much in- 
terest Mr. Platt’s message on the cov- 


| er page, as well as his editorial relat- 
| ing to the special edition to be pub- 


lished 
Inasmuch as the special edition will 


next week. 


| contain very valuable information con- 


cerning the industry and problems 
which confront it and will also contain 
considerable data on the tax burden 
of the industry, I am sure that it 
would be very beneficial if you would 


| forward copies of the special edition 


| to chairmen and 


secretaries of our 


| divisional and state petroleum indus- 


| tries committees. 


We are enclosing a 
list of the names and addresses of 
these individuals, and I am advising 
them that we are requesting that a 
copy of the special edition be forward- 
ed to them and suggesting that they 
become active in urging all of their 
contacts within the states to read this 
coming issue. We are also advising 
them that the NATIONAL PETROLEUM 
News is making a wide distribution of 
its special edition, forwarding it to 
Senators, Congressmen, state legisla- 
tors, newspaper publishers, and other 
public officials, along the lines of Mr. 
Platt’s editorial. 


I feel sure that the special edition 


will prove of much benefit in educat- 
ing the public generally and public 
officials as to the problems of the in- 
dustry and that our state committees 
can be of great help, because of their 
many contacts, in urging that copies 
of the special edition be carefully read 
by those who receive them. 

Baird H. Markham 
Petroleum Industries 

Committee 


American 


x x 


Cancel Out Price Cutters 


Dear Editor: 

We agree with your editorial— Mar- 
gins to the dealer should not exceed 
two cents until such a time when the 
majors appreciate the value of their 
own product and insist that it be sold 
at the posted price. The very fact that 
an advertised product can be obtained 
at different prices finally forces the 
selling price to equal the cost. 

DuPont's Zerone is sold at 25e per 
quart. We know of no instance of 
price cutting on Zerone. The past has 
seen considerable price cutting on 
Simonize Polish. Cut the price on 
Zerone or Simonize and the source 
of supply will be cut off. How else 
can price wars be prevented? 

Likewise, the major and semi-major 
companies must do one of two things: 

1. Cancel out the jobber or dealer 
that insists upon giving away some of 
his margin or 


2. Set the margin to the jobber 
where he could not give the dealer 
more than 2 cents. 


We fear it is too late now to adopt 
the first. The second should go into 
effect immediately and just as rapidly 
as all groups of the marketing end 
of the oil industry are educated, the 
first policy should be adopted. 


A 2-cent margin to the dealer will! 
accomplish the following immediately: 


1. Stop the construction of new 
stations. 

2. Stop rebating. 

3. Drive most of the commercial 


gallonage to the dealer where it 
longs. 

4. Stop all serious price cutting 
on the part of trackage stations. 


be- 


5. Foree the major companies out 
of the retail end of the business di- 
rectly or indirectly, which will result 
in more gallonage for the dealer. 

6. The dealer will begin to de- 
pend on other merchandise for profit. 

7. Unprofitable outlets will ciose 
tending to increase the gallonage of 
efficient dealer outlets. 


8. Premiums—the plague of gaso- 


NATIONAL 
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line retailing——would dis- 
appear. 
9. There would be no ‘‘split’’ sta- 


tions. 


gradually 


10. Price wars would be _ elim- 
inated. 

In conclusion we might add that 
many so called ‘“‘cut rates’ in St. 


Louis are now pursuing the policy of 
posting a price equal to the under- 
the-canopy discounting. 
Phil L. Siteman 
SITE OIL CORP. 
St. Louis, Mo. 


Oil Rate Reductions 
Allowed by 1|.C.C. 


W ASHINGTON-—Truck, water and 


pipeline competition has resulted in 
four more reductions in rail freight 
rates on oil, according to applica- 
tions granted by the Interstate Com- 


merece Commission. 

The l-cent emergency charge will be 
removed from the 1-cent rate on 
shipments of crude oil from Beaver- 
ton to Toledo, Ohio, because of pipe- 
line and water competition, The ten- 
cent rate was established to meet this 
competition and under such cireum- 
stances would exempt from the 
emergency charge, but applicant roads 
failed to make clear the reason for 
the reduction in their original appli- 
sation and the charge was applied. 


be 


The 10-cent rate on crude oil 
shipped from Lima, Ohio, to Flat 
Rock, Mich, will be reduced to 9 
cents to. meet motor truck competi- 
tion. 

The 10%-cent rate on crude oil 
from the Lueders field to Galveston, 


Houston and Texas City via the Mis- 
souri, Kansas and Texas, will be re- 
duced to take care of flush production 
there and to meet pipeline competi- 
tion. Here, the railroads report, there 
are two pipelines terminating near the 
oil field——one five miles away and an- 
other 17. If the pipelines should be 
extended, the railroads report that 
they would lose their chance at the oil 
freight. 

A rate of 8.8 cenis per 100 pounds 
will be established from Texas and Pa- 
cific stations in the Rodessa field area 
from Ida to Good Roads Spur, La., to 
Avondale, Bogarts, Goulsboro, Gretna, 
Harvey, Marrero, Westwego and West- 
wego Elevators to meet pipeline com- 
petition. 

Two other applications for 
tions have been received but 
acted on by the commission, 


reduc- 
not yet 


They propose a reduction to a 9-cent 
rate on fuel oil in tank cars moving 
from Gulfport, N. Y., to Hackensack, 
N. J., by Staten Island Rapid Transit 
Railroad; and one to 7 cents on crude 
oil from newly developed portions of 
the Rodessa field near Ida, La., to 
Longview, Willow Springs, Camps and 
Gladewater, Texas. 
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OIL INDUSTRY EXCHANGE 


Positions Wanted 


EXPERIENCED GREASE AND SOAP 
desires new connection. Understands 
ture of all latest automotive lubricants, lead 
base gear compounds, bar chips, disin- 
fectants and specialities. Address Box 260 


MAKER 


manufac- 


soaps, 


MALE SECRETARY, capable and experienced in 
petroleum marketing and refining. Excellent 
references as to ability and integrity. Address 
Box 289. 


SUPERINTENDENT, 
experience, design, 
complete refinery. 


technica] 
construction and 
Address Box 288. 


REFINERY 
Ten years 
operation 





SALES AND ADVERTISING EXECUTIVE 
Desires connection with a manufacturer of 
equipment. This man’s record includes 
seven years marketing and operating expe- 
rience with major oil company. The 
cessful introduction of operating equip- 
ment on a national basis. The creation of 
a representative organization for the 
of equipment. A thorough acquaintance 
with the major companies and their buying 
policies. Six years advertising agency ex- 
perience in charge of marketing. Married 


suc- 


sale 


age 39. Will live anywhere. 
Surns-—Room 2135 
50 West 50 Street New York, N. Y 





Situations Open 


SALESMAN TO SELL OILS, greases, soaps to 
factories on commission as side line, Old reliable 





manufacturer Baum’'s Castorine Co Inc., 
Rome, N. Y. 
Business Opportunities 
MANUFACTURERS’ AGENTS 
We offer a complete line of motor oils 


in cans, drums and tank cars to well es- 
tablished manufacturers agents selling on 
commission to Independent oil jobbers and 
marketers. Prices and commissions attrac- 
tive. Exclusive territories available for 
representatives with successful records. 
Give complete information in first letter 
All communications confidential 
Box 


Address 295 











Professional Services 





PHOENIX CHEMICAL LABORATORY 
AN EXCLUSIVE PETROLEUM 
TESTING LABORATORY 


Equipped for all known tests and research 
in petroleum products 
8953 Castello Ave. Chicago 
Telephone—Spalding 3578 








BURRELL-MASE ENGINEERING CO 


Law and Finance Building 
Pittsburgh, Pa. 


PETROLEUM & NATURAL GAS 
Consultation—Construction—Testing 








ANTI-KNOCK VALUE 
DETERMINATIONS 
THE GRAY INDUSTRIAL LABORATORIES 
Chemists and Engineers 
Specialists on Petroleum Products 
961-976 Frelinghuysen Ave., 


NEWARK, N. J. 
Telephone Bigelow 3-4020 








ROYAL E. BURNHAM 
Attorney-at-Law 


Patent and Trade Mark Practice 
Exclusively 


611 Eleventh Street, N. W. 
Washington, D. C. 














Equipment Wanted 





GOOD USED BATTERY CHARGER~ six bat 
tery capacity. Must be in good condition. Give 
time used, make, full description and_ price 
Address Box 296. 

WANTED: 4500 GALLON GASOLINE TRUCK 
TRAILER, Aluminum Give make, condition, 
time in use and best price. Address Box 297 

Used 
SAYBOLT UNIVERSAL VISCOSIMETER 


Used 
LABORATORY ANALYTICAL BALANCE 


Sensitivity 1/10 milligram. 











State make, condition, serial number and 
price. 
Write Box 298 

WAX PLANT FOR SALE- ali Carbondale 
equipment, consisting of two filter presses, 48” 
plates, 1%” rings and new blankets. Motor 
driven spiral conveyors. 20 Ton generator 
20 Section chilling machine, barreling machine 
and all necessary pumps and equipment for 
complete operation. Apply to Box 299 

USED EQUIPMENT FOR SALE. -Electric and 
hand visible pumps. 60-gallon hi-boys, 60-gallon 


portable 
Petroleum 
Hartford, 


gasoline buggies. 
Equipment Co 
Conn 


reasonable. 
Sheldon St., 


Very 
348 





TECHNICAL WHITE OIL 
Approximately 6,000 gallons packed in 55- 
gallon drums. Will sell all or any part 
at 45c per gallon. Erie. Sample and 


specifications on request. 
United Oil Mfg. Company 
1429 Walnut Street 
Erie, Pa. 
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Ready Now: 


OIL PRICE 
HANDBOOK 
For 1935 


‘Send the OIL PRICE HANDBOOK for 1935 the 
minute it is off the press. It is one of the greatest 
time-and-money savers in our organization.”’ 





Requests like these coming in almost daily prompt 
this advance announcement of our 12th edition 


of the OIL PRICE HANDBOOK. 


Orders will be filled in the order of their receipt. 
If you wish one of the first copies off the press, 
send your order in NOW! 


The 1935 OIL PRICE HANDBOOK is the most 


complete record of oil prices ever published for 
the industry— 


Refinery, tank wagon, crude and export markets— 
conveniently indexed—a Refinery Directory by 
states giving plant location, daily crude capacity, 
cracking process used, etc. 


First come, first served! If you want one of the 
first copies off the press, send your order in 


TODAY! 
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NATIONAL PETROLEUM NEWS 
Penton Bldg., Cleveland, Ohio 


Send 1935 OIL PRICE HANDBOOK and Refinery Directory. Attached is check for $10.00. 


(On order of 5 copies special discount of 5%; 10 or more copies 10% discount; 50 or more copies 20%, pay- 
able in advance). 
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